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Insufficiency of the essential minerals 
—sodium, potassium, calcium, iron and 
manganese— inevitably leads to syn- 
dromes of lowered vitality. 


In cases of neurasthenia, debility, ane- 
mia, cachexia, weak resistance and other 
run-down conditions, Fellows’ Syrup 
supplies these indispensable minerals in 
assimilable form, in conjunction with 
phosphorus, quinine and strychnine. 


Dose: 1 teaspoonful t. i. d. 
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ANTIPHLOGISTINE 


2) as an adjuvant in 


Physiotherapy 


HE use of diathermy for the alleviation oj 
pain is one of the most successful measures 
in modern treatment. Its effect is enhanced and 


prolonged by the application of Antiphlogistine, 


By its glycerine content it produces a relaxant 
effect, by its osmosis it absorbs the exudates and 
by its plasticity, which promotes rest and com: 
fort, Antiphlogistine is the ideal adjuvant in the 
diathermic treatment of the various forms of 
neuritis, traumatisms, sciatica and all other 


rheumatic conditions. 


MEDICAL ECONOMICH 







Antiphlogistine does not supplant diathermic treat- 


ment, but, rather, should be co-ordinated with it. 


Sample and literature upon request 
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and 
ine. Every B-D Medical Center 
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ant customary thirty-six B-D in- 
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om plied with oral, rectal and 
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of Your dealer has the B-D Medi- 
ver cal Center Thermometer in 
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When there’s need, New Jersey State 
Troopers cover ground on their 
motorcycles as though watches had 
mile-posts for minute-hands. And 
there was urgent need for speed that 
September Sunday five years ago. A 
trooper charged up the hill from the 
Englewood ferry with siren scream- 
ing. Thirty minutes later he roared 
into Metuchen with forty miles of 
Sunday traffic behind him. 

A package changed hands and 
another trooper took just thirty-five 
minutes to blast a path down the 
winding Lincoln Highway to Tren- 
ton, thirty-five miles away. Anxious 
doctors snatched the package from 
him, administered a double dose of 
the serum it contained to a farmer 
who otherwise faced certain death 
from the fangs of a copperhead. 


In those days the serum was new, 
almost untried, and the nearest su 
ply was in the Bronx Park Reptile 

ouse. Despite the delay, the farmer 
rallied, became, with the help of 
two daredevils in blue, a living link 
in the chain of developments that 
has now placed antivenin at stra- 
tegic points in areas menaced by 

:fattlers and copperheads. 

Modern medicine continually 
meets other equally serious emergen- 
cies with an ease that would have 
surprised the practitioner of a few 
decades ago. Incombating the threat 


of infection, for instance, the phyw 
cian of today has a ready supply 

germicidal agents that combi 
safety in use with positive effectin 
ness to a degree that was unkno 

at the beginning of the centu 
Among these, Zonite has an 
standing place. 


Zonite is a stabilized, mildly alk 
line solution of sodium hypochl 
ite. It is rich in chlorine content a 
is actively bactericidal. It is no 
hemolytic, non-coagulating and 
tive even in the presence of orgas 
matter. 


Zonite is electrolytically prepan 
to insure stability and does not lo 
its chlorine strength. It is econo 
ical and always ready to use, requ 
ing no preparation. Moreover, it 
valuable over a broad field and 
readily adaptable to a variety 
techniqnes, meeting effectively eve 
indication for its use. 


Zonite fills every need that mode 
medicine imposes on an antisepti 
and the modern physician employs 
with the confidence that it will 1 
devitalize tissue or cause accident 
pomeeins. May we send you 

ttle of Zonite and literature coved 
ing many of its uses? Both are 
Please write for them. Zonite Pro 
ucts Corporation, Chrysler Buildin 
New York, N. Y. 
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MAGNESPIRIN 


the improved low-dosage aspirin 
that is professionally controlled 


What it is: 


Each Tablet Magnespirin contains 31 grains 
of acetylsalicylic acid potentiated by magne- 
sium. Our research indicates each tablet to 
be therapeutically equivalent to 5 grains of 
aspirin. 








Why it is preferable: 


No new dosage levels. No fear of unpleasant 
by-effects,—-you use less of the more toxic 
drug. The benefit is obvious; better tolera- 
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equivalent results with your familiar dosage. 
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The layman knows nothing of it. Its develop- 
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: fession as has been the case with Tolysin- 
Calco. Druggists have it or can get it quickly. 


Samples and Literature: 
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With it you will receive pertinent literature 
discussing the rather remarkable property of 
the Magnesium-Ion to potentiate the action 
of antipyretic and analgesic drugs. 
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The Council on Pharmacy and Chemistry of the American Medical } 
sociation has determined that the average prophylactic and curative ¢ 
of cod liver oil is one teaspoonful (4 c.c.) three times daily. This assum 
an oil of such potency that 4416 U. S. P. vitamin A units and 14@%, in 
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A. D. M. A. vitamin D units are taken daily. ghee 

n 
We have prepared a cod liver oil of higher vitamin potency: a 
oe 
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SCOTT’S NORWEGIAN COD LIVER OIL i 

Sta 

7360 1840 
a 4 USP. + A.D.M.A. 
vitamin A units vitamin D units | 
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Scott’s Norwegian Cod Liver Oil 
contains 1000 U. S. P. vitamin A 
units and 250 A. D. M. A. vitamin D 
units per gram. Therefore two tea- 
spoonfuls daily yields a total of 
7360 U. S. P. vitamin A units and 
1840 A. D. M. A. vitamin D units... 
more potent than the three-teaspoon- 
fuls ordinary dose. 


Our cod liver oil is completely 
refined at our own plant in Norway 


Oil, Scott’s 





Oil (Flavored). 


FISHERIES AND REFINERY; Balstad (Lofoten Islands), 


Makers of Scott’s Emulsion of Cod Liver 
Norwegian Cod Liver Oil 
(Plain) and Scott’s Norwegian Cod Liver 
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within five hours after the nets 
living cod are pulled in. For t 
reason the oil is of an extreme ll 
fine grade and of extra-high vit ao 
min potency. Yet Scott’s Norwegiaenstru: 
Cod Liver Oil costs less than origi’ 4 
nary cod liver oil that is less potengihat cor 

¢ P If at 
(three convenient sizes: 35c, 


I have 
and $1.) From this oil, we makeg,°*°¢ 


Patient: 
our Bloomfield Laboratories depe ing un 
able, standardized Scott’s Em Set 
of Cod Liver Oil. se 

Why 


THE SCOTT & BOWNE asoraroris| ™ 


Bloomfield, New Jersey Sages 
Sales Representatives: Harold F. Ritchie & Co., Inc, Pe 
Belmont Bldg., Madison Ave. at 34th St., New York {tion 1 | 















Speaking 
Frankly 


Cc 


ical | TO THE EDITOR: I 
ve ¢ orkers have just finished read- 

ing the article ‘We Needed Action,” by 
issum—k H. Crane, M.D., and it strikes me 
d yygeone of the best for some time. Those 
d Won in California are certainly workers 


md they have the problem thoroughly 
in hand. Their troubles, locally, are 
aactly like those of the profession 
throughout the entire nation. 
Qur county medical society meets to- 
ht, and we have a speaker from the 
ite Department of Health, who will 
Ik to us on such subjects as prenatal 
, child hygiene, free clinics, school 
jinies, and other topics relative to the 
Sate’s activities in health, How many 
| 


wf us will be able to listen with en- 
iBthusiasm ? 
> ot E. L. Wurtzer, M.D. 
nis Detifcate TO THE EDITOR: 


The editorial in Sep- 
mber MEDICAL ECONOMICS, describ- 
ing the New Jersey action in adopting 


1 certificate of specialism, appears to 
nets to be unusually timely. Of all the 
tiorms now needed in medicine, ap- 
or t priate recognition of the real spe- 


ren dalist would seem to be outstanding. 

“BAt present almost every man we meet 
h vitgseems to be a “specialist.” 

_ | With state and county societies taking 
wegumeonstructive action on this matter, the 
next step should be for the A.M.A. to 

sue a specialist’s certificate. When will 
pot that come to pass? 

If at present I pose as a specialist, 
Cy Ihave no means of convincing the pub- 
ake lie except by word of mouth advertising. 

Patients come to my office and see noth- 
e ing unusual in the way of certificates, 
‘ my chiro competitor across the 
sul si street who is well schooled in practical 
fulesmanship can call himself a specialist 
with as much conviction as can I. 
Why not a creditable certificate, by 
the national organization? 

Sylvester Doggett, M.D. 





Sages TO THE’ EDITOR: 
Why don’t we hear 
from the medical sages on this subject 
of “Newcomers in Surgery’? The ques- 
rk {tion I recently propounded in MEDICAL 
ECONOMICS was “What do the younger 
MLD.’s have a right to expect from their 
dder brothers in the profession?” 
| Specifically, haven’t we a right to do 
ay Mirgery of a limited sort, or must we 
tonfine our practice to medicine ex- 
clusively ? 
In August MEDICAL ECONOMICS 








Doctor N. S. Giardina replied: “You are 
certainly fortunate in being allowed to 


confine yourself to medicine. In some 
localities, newcomers are lucky to do 
general practice without the local acade- 
my eyeing them with not much pleas- 
ure.” 

This is all very well, but the older 
men are strangely quiet on this subject. 
I realize that one should not rush blindly 
into surgery without an adequate back- 
ground of training. I was not referring 
to that type of individual. I referred to 
the young physician who has had several 
years of real hospital experience, both 
in medicine and surgery, knows what he 
is sufficiently capable of doing in sur- 
gery, and also recognizes his present 
limitations. Should he not be allowed to 
practice his profession without unwar- 
ranted criticism from the older men? 

I am well aware of the fact that a 
correct surgical diagnosis is important, 
and not always easy to make. It is also 
true that making a correct diagnosis in 
a medical ailment is just as important 
and many times just as difficult. 

After all the whole subject harps back 
to the long recognized fact that jealousy 
exists in the profession to an unfortunate 
extent. I don’t begrudge the practice 
that the senior members of the profes- 
sion enjoy, because I know they are 
realizing the fruits of their efforts after 
many years of hard work. 

It is simply that I do not consider it 
ethical for the physician who is well 
established in practice, to belittle the 
work of the younger man who is making 
an honest, and oftentimes too ethical 
effort to build up a practice of his own 
—both in medicine and surgery. 


L. W., M.D. 

TO THE EDITOR: I 

Home have been following 
your report of opinions concerning 


changes in the types of our hospitals. 
I, personally, have made a peculiar ob- 
servation. In the last twenty years I 
have been called to treat many fellow- 
physicians, and it is surprising what a 
large proportion prefer to be’ cared for 
at home. This holds true even in the 
most serious illnesses. They will even 
segregate a portion of their home in 
cases of contagious disease, in preference 
to hospitalization. 

If this is the sincere feeling of a pre- 
dominating number of doctors, why do 
they send their patients to hospitals so 


readily ? 
Siegfried Block, M.D. 
TO THE EDITOR: I 
Busy wish that the ideas ex- 


pressed in MEDICAL ECONOMICS 
might result in a real economic organi- 
zation of physicians. We are all so busy 
with our own affairs that we are un- 


[TURN TO PAGE 111] 
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Casein and fat 
in infant feeding 


PASTEURIZED COW'S MILK, WATER LACTOGEN 
AND ADDED CARBOHYDRATE 






. iN CURDS 
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‘ tag o magnifications 






Dense and cheese-like Fine, light and f 
Curd ipitated completely at 98° F. b 
poe ition of dilute ASdrochioric hdl 


FAT 
GLOBULES 


Equal 
magnifications 
of 300 times 


Homogenized, fine globu 


The casein and fat in cow’s milk are th 
difficult elements in the diet to digest. 
above photo-micrographs show how the 
elements have been rendered easily digesti 


ble in the process of making Lactogen *°™ 


dals 
A product advertised to the 
medical profession only. ND | 
Samples of Lactogen gladly sent 
to physicians. Mail your 
professional blank to 


NESTLE’S MILK PRODUCTS, INC. 
2 Lafayette St. Dept. 17110 New York Ci 
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SE J & J NARROW WIDTH ADHESIVES 


[Have you discovered the conven- 
pe of narrow width adhesive? The 
ighth and quarter-inch strips fill so 
ny uses admirably that they are al- 
ostindispensabletodoctorswhohave 
ecome accustomed to using them. 


With a supply of eighth and quarter- 

h strips in your office you eliminate 

e waste and time involved when you 
or cut a wider strip. 


We make the famous Red Cross"ZO” 
d also our new Drybak (waterproof) 


SEND COUPON FOR YOUR 


FREE SAMPLE 


adhesive in eighth and quarter-inch 
strips. Eight quarter-inch strips are 
supplied in a 2-inch cartridge spool; 
and sixteen eighth-inch strips in a 2- 
inch cartridge spool. The strips are 5 
yards long in all cases. Send fora 
sample and see for yourself. 


@ You can get “ZO” and 
the new Drybak in Eighth 
and Quarter-inch Strips. 


Professional Service Dept. 
JOHNSON & JOHNSON, New Brunswick, N. J. 


ME 4! 


Send me a sample of narrow width adhesive. 


oO 
Oo 


(Please Check One Item Below) 
1/8* “ZO” 0) 1/8" Drybak 
1/4" "ZO" O 1/4" Drybek 























= " 


10 MEDICAL ECONO 


mii A NEW HW. &D. PRODUC 


THANTIS 
LOZENGES 


ANTISEPTIC and ANESTHETIC 
to the mucous membranes of the 


] 
throat and mouth. ff 


These lozenges contain ¥% grain Merodicei fish 


and 1 grain Saligenin. The former is a power4the ic 
ful bactericidal and bacteriostatic agent and ed 
provides sufficient stain to fix the germicide in} wives 
the tissues and obtain the benefit of penetration ™® | 


















and prolonged action only furnished by the dyesf_ Ow 
Its toxicity is so low as to permit the ingesti Pour 
of large amounts with impunity. Saligenin “A 
long been considered the most effective fo een 


applied to mucous surfaces it produces a def _ 
nite and prompt anesthesia. Its low toxicity begin 


allows its free use in the mouth. any 
When the lozenge is dissolved in the mou ents 

° s 

the mucous membranes of the posterior ord focto 


cavity and throat are bathed with a very effiq ing t 
ably 
cient antiseptic and anesthetic solution. They on yy) 
have been proved decidedly beneficial aft 
tonsillectomies and for the relief of a variety 
irritated and infected throat conditions. make 


eb cate WESTCOTT & DUNNING, Ind ite: 
men MM! Baltimore, Maryland seem 


















HE other day, while return- 
ing from a medical conven- 
tion by train, I was for- 
tunate enough to fall into 
prolonged conversation with a 
pliysician whose story gave me 
wer-sthe idea for this article. 
and He was a general practitioner; 
_|{ was a layman whose work in- 
le infvolves the handling of patients 





ation ima business-like, yet diplomatic 
manner. 
dy Our occupations, therefore, put 


ys immediately on common 
ground. 

“A thing that has bothered me 
spasmodically for going on fif- 
teen years,” said my doctor-ac- 
vh quaintance, “is how to cut down 
def losses on account of patients who 
. .}never meant to pay me in the 
beginning, if they could help it. 

“Those losses—taken together 
with the money owed me by pa- 
tients who have good intentions, 
but simply postpone paying their 
doctor’s bills until I give up try- 
effiq ing to collect them—would ‘ prob- 
ably buy. me a good-sized annuity 
on which I could retire in another 
fifteen years. 

“As it is, I have about decided 
to become hard-boiled, and to 
make the next fifteen years pay 
me. the income I know I deserve. 
I don’t mind doing my fair por- 
tion ‘of charity work, but I feel 
that I have been imposed upon 











hy Not Talk Business? 








By A CLINIC MANAGER 


by many hundreds of patients 
who can well afford to pay for 
my services. 

“What distresses me particu- 
larly at the moment is that con- 
ditions seem to be getting worse. 

“Before the depression, physi- 
cians used to say that the pub- 
lic’s habit of tying up wages a 
year. or two in advance by pur- 
chasing, radios, automobiles, and 
washing machines, on the install-+ 
ment plan—was the cause of col- 
lection. difficulties. 

“Today, this insidious practice 
is supposed to have subsided. 
Those who have employment, it 
is said, are more frugal; and I 
have read on several occasions 
that the credit situation has im- 
proved. 

“But I don’t find it that way 
in my practice. Those of my pa- 
tients who are unemployed have 
a ready. excuse at hand; they 
haven’t the money, and don’t 
know, when they will have it. And 
too many. of those who are em- 
ployed apparently don’t see why 
they should trouble themselves to 
be prompt. They hear depression 
and slow-pay on all sides until 
slow-pay becomes a habit with 
them, too. They no longer con- 
sider it a disgrace to owe money. 

“Meanwhile, the picture of my 
Accounts Receivable gives me a 
sinking feeling whenever I dare 
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look at it. One of these days I am 
going to start being really hard- 
boiled.” 

° 


I have related this conversation 
in detail, as nearly as I can re- 
member it, because I believe it 
represents the thoughts in the 
minds of many thousands of phy- 
sicians, both specialists and gen- 
eral practitioners, all over the 
United States today. 

Before I left the train, I as- 
sured my fellow-traveler that it 
was not necessary for him to be- 
come hard-boiled. I was able to 
assure him of this from my own 
experience, for I knew only too 
well the problems which were dis- 
tressing him. I also knew that I 
had devoted a great many late 
hours in my office, and even sleep- 
less nights at home, to solving 
these problems. 

In my capacity as manager for 
a group of earnest professional 
men who do not want to be con- 
fused by business details, I make 
personal contact with every new 
patient coming to the group. This 
contact usually takes place before 
the patient sees the doctor. If it 
is an emergency case, the patient 
receives full attention, regardless 
of his ability or inclination to 
pay. That is part of our obliga- 
tion toward society. But I invari- 
ably make a tactful effort to col- 
lect the bill. 

In all cases, the contact is far 
from being hard-boiled. We are 
selling the patient on the value 
of the clinic’s service at every 
step, inspiring his confidence, giv- 
ing him every scientific benefit of 
modern medicine, making him 
feel that he is among friends. 
But we insist upon being paid. 
We insist upon being paid with 
reasonable promptness, unless an 
understanding is reached in ad- 
vance that the case is to be chari- 
ty, or semi-charity. 

Perhaps the biggest principle 
that guides us in cases of doubt- 
ful credit standing is reaching an 
understanding in advance. I be- 
lieve thoroughly in the wisdom 
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of talking frankly but tactfully 
with the patient concerning costs, 
In all my experience, I have 
found that the patient respects 
this attitude. I have found that 
most patients will meet you half. 
way if you give them the oppor- 
tunity. Sometimes it is necessary 
to encourage them, but if handled 
properly, they will respond volun- 
tarily. 

Of course, in clinic work, the 
first interview does not usually 
clear up the business details, for 
the reason that necessary treat- 
ment is seldom known in advance, 
This calls for later business in- 
terviews, often several of them, 
But I do learn all I can concern- 
ing the patient’s financial integri- 
ty at the first contact. 

I have before me now a group 
of patient cards, selected at ran- 
dom from my files. Many of them 
are typical of the problems my 
fellow-traveler related. 

There are scarcely two tases in 
the lot exactly alike from a finan- 
cial standpoint. I find, however, 
that I can group them inte five 
classifications: 


1. Those whose credit standing 
is beyond question. 


2. Those who will pay even- 
tually, without undue pressure, 
They are sure but slow. 


3. Those whose intentions are 
honest, but whose ability to pay 
is impaired by unemployment or 
other adverse circumstances. 


"Il am convinced that three- 
fourths of the credit losses of the 
average doctor could be avoid 
ed if either he or his secretary 
would exercise care in getting 
complete and accurate informa 
tion about the patient at the 
time of the first interview, and 
would study the peculiarities of 
each case, adopting an appro 
priate attitude in dealing with 
it.” 
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4. Those who will avoid pay- 
ment until definitely forced. 


5. The deadbeats. 


* 

The first class may happily be 
diminated as a source of collec- 
tion headaches for the physician. 
Typical of this class is Mrs. A, 
the wife of a local hardware mer- 
thant. She is prominent in civic 
and social affairs; hers is one of 
the oldest family names in the 
tity. Any store in town would be 
gad to deliver an almost un- 
jimited amount of goods to her 
home, on an hour’s notice. 

Many physicians have prac- 
tices which consist, in large part, 
if such patients, but there are 
iso many physicians who are not 
% fortunate, who serve a tran- 
sient population, who are subject 
to the flux of activity of an in- 
dustrial community, or whose col- 
kections are dependent upon the 
success of the grain crop. 

Whatever the proportion of 
mown sure-pay patients in a doc- 
tor’s practice, they are real cause 
for thankfulness. 

* 

Typical of the second class 
(those who are sure but slow) is 
Mr. B, sales manager in a large 
shoe company. Like Mrs. A, he is 
well-known socially. Unlike Mrs. 
A, however, his credit record is 
somewhat unsatisfactory. This 
fact comes to light after his first 
visit to the clinic, by means of a 
report from the local credit bu- 
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reau, revealing slow-pay notations 
by several local stores, as well as 
by two former physicians. 

Being permanently employed, 

at a very respectable salary, this 
patient is a good credit risk, even 
though his bill-paying habits are 
careless. 
_ A series of treatments cover- 
ing several weeks is indicated in 
Mr. B’s case. At the first oppor- 
tunity I ask Mr. B, “I should like 
to note on the business office re- 
cords how you wish to handle this 
account.” 

Mr. B indicates that he wants 
to be billed, 

“Very well, a statement will be 
rendered you at the end of each 
month covering treatment to 
date.” 

This has the affect of implant- 
ing on the patient’s mind the sug- 
gestion that services are rendered 
on a business-like basis. It is sel- 
dom necessary to say more. Many 
physicians in individual practice 
would refrain from asking even 
the simple question quoted here. 
That is a matter of discrimina- 
tion. It is not worthwhile to risk 
offending such a patient by ap- 
pearing over-anxious or doubtful 
about his ability to pay. 

Regardless of what conversa- 
tion takes place concerning pay- 
ment, make sure that your second 
statement, if the first statement 
has not been paid within thirty 
days, bears a reminder. And un- 
der no circumstances should two 
statements be allowed to go by 
without talking with the patient, 
if he is still under treatment at 
the time. 

Under that circumstance, I 
would broach the subject in this 
way: 

“Mr. B, when you first became 
a patient here, we agreed to 
handle your account by sending 
you a bill monthly. No payment 
has been made on the first two 
statements, and I am wondering 
if you wish to leave a payment 
on account at this time.” 

Gentle reminders of this sort 
will serve to keep Mr. B conscious 
of the fact [TURN TO PAGE 117] 





Group practice offers three important sets of 
advantages: (a) better service through pooling of 
equipment and specialized knowledge; (b) econo- 
mies in overhead and operating expense; (c) ac- 
cordance with the trend of the times, and the pub- 
lic's leaning toward institutionalized medicine. 

The particular advantage of group practice under 
the corporate form is that members of the group 
may be relieved from personal liability. 

On the basis of these arguments, this article pro- 


ceeds to discuss the practical aspects of organizing 
the corporation. The author is a physician-lawyer, 
whose book "Medical Jurisprudence” is well known. 
The details of organizing such a group, of course, 
must necessarily be worked out in consultation with 
a local attorney, and according to local conditions. 
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CORES of communities 
through. the Central West now 
bor private group clinics; and 
idea is spreading to the four 
ers of the United States. 
In these communities, doctors 
ive had the vision and courage 
seize the group idea firmly, to 
mbine their knowledge and re- 
rees, form corporations, and 
nish what the public is being 
lucated to recognize as superior 
vice. 

he advantages of practicing 

a group under the corporate 

are divided into three dis- 

t classes: professional, eco- 

mic, and psychological. 

Any up-to-date physician will 

mit that present-day practice, 

nscientiously carried out ac- 
ding to modern § scientific 

@andards, demands more equip- 
ent and greater knowledge than 

ie average practitioner working 

—_ harness has at his dis- 
sai. 

The professional advantage of 
of group practice is, therefore, the 
of increased efficiency resulting 

from the pooling of equipment, 

NO-\resources, and man-power. The 

ac-lmembers may divide their pro- 

ub.[fessional activities according to 
eir interests, and so render ser- 

j vices representing the product of 
€icomposite minds rather than of a 

uip|single professional mind. 

From the economic standpoint, 
an outstanding advantage of the 
- jeorporate form of group practice 
NG lis that it eliminates the personal 
er,jresponsibility of the physician 
yn, jfor alleged acts of negligence. 
If anyone alleges negligence 
_jarising out of professional ser- 
iM Ivices rendered, the aggrieved pa- 
ns. |tient must seek redress from the 
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corporation and in the name of 
the corporation. The physicians’ 
names and reputations are 
spared, and their worldly goods 
other than shares in the corpora- 
tion, need not as a rule be placed 
in jeopardy. 

The other and more obvious 
economic advantage is the saving 
in overhead. It is clear that when 
five physicians rent five waiting 
rooms, employ five secretaries, 
keep five sets of books, duplicate 
laboratory space and equipment 
five times, they are spending 
their resources far less efficiently 
than when they organize a cor- 
poration, hire themselves out as 
employees or servants, or act as 
agents for the corporation, and 
share all this overhead. 

The psychological advantage 
has been already referred to; it 
is the effect upon a modern-mind- © 
ed public, which is rapidly com- 
ing to a widespread acceptance 
of institutionalized medicine. The 
trend is unmistakable; it be- 
hooves the private medical pro- 
fession to study means for keep- 
ing in step with the trend. 


In previous articles I have dis- 
cussed the legal side of corporate 
medicine, and have shown how 
institutions like the Mayo Clinic, 
the Battle Creek Sanitarium, and 
a host of lesser known corpora- 
tions, function without violating 
the medical practice laws of their 
State. 

Any corporation has the legal 
right to engage licensed physi- 
cians to act as its employees, as 
its servants, or as agents acting 
in its behalf. The corporation 
merely fur- [TURN TO PAGE 125} 















Fountainhead 


PRE-MEDICAL COURSES ARE 
MORE POPULAR THAN EVER 


MONG that portion of the medical profession which hag 

had from two months upwards of actual experience in 
private practice, an overwhelming opinion exists that medi- 
cine is becoming a field overcrowded. From the laity, par. 
ticularly in rural sections, come frequent complaints that 
there are too few physicians! 

The statistics show that the ratio of physicians to popula- 
tion is greater in the United States (1 to 800) than in any 
other nation of the world. The U. S. Office of Education 
reports that “the number of doctors is not increasing as 
rapidly as population”—and then makes the guess that “the 
number of doctors in the United States will probably de. 
crease until about 1945, at which time an upward trend 
will begin.” 

Statistical efforts to prove or disprove overcrowding in 
the medical profession are somewhat nullified by three 
things: 

1. Public health trends; 

2. Changing methods of practice; 

8. Increasing centralization of medical service. 

These three variables are enough to throw the best com- 
putations out of gear. 

In the light of this, it is interesting, if not decisive, to see 
how the younger generation is heading in its choice of medi- 
cine as a career. Is the ambition toward professionalism 
being increased or diminished? Going back beyond intern- 
ship, beyond medical school, to the very fountainhead of 
medical manpower—the academic college—what reaction is 
found? 

MEDICAL ECONOMICS has inquired among fifty represen- 
tative American academic colleges, and finds a decidedly 
optimistic attitude toward the career of medicine. 

Listen to these significant statements by deans: 


University of “No profession has claimed a larger num- 


Pennsylvania ber of our 1932 graduates than medicine. 
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There does seem to be a growing preference 
for professional work over the business 
career. This is largely because of the belief 
in greater financial security in the profes- 
sional line...In the future the professions 
claiming the greater number of students will 
be medicine, law, journalism, and teaching.” 


“The number of our pre-medical students 
has increased in the past ten years from 
about one quarter of the graduates of this 
school to about one half.” 


“We have every reason to believe that the 
pre-medical course will continue to claim 
more students than any other pre-profes- 
sional course.” 


“Probably no other profession at present 
has so many representatives among our 
undergraduates as medicine; though it is 
possible that more will eventually go into 
teaching than become physicians. Teaching, 
medicine, and law—in that order—have in 
recent years been the choices of most of our 
entering freshmen...The economic depres- 
sion has turned a good many students from 
ea ia which would in good times attract 
them.” 


“It has been our experience that there is 
a growing preference for the professional 
over the business career.”’ [TURN THE PAGE] 
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University of “Economic conditions probably discourage 
Washington more students from going into business thay 
into the professions.” 


Purdue “In recent years we have noticed a groy. 
University ing preference for the professional career. ,, 
We attribute this to the better training of 
students, which opens to them many profes. 
sional positions which formerly would hay 
been difficult to enter. . .It is highly probable 
that teaching, medicine, and laboratory em 
ployment will each year take a greater num} 
ber than the preceding year.” 
. 
Other college deans, in less explicit language, indicated 
a similar tendency. 
But there are a few who tell an opposite story: 


‘Ohio State “We have noticed a considerable declinejiaN 
University recently among the students in this collegeiiin 
who are desiring medical training. ..We at} 
tribute this decline to the fact that the pro 
fession is becoming more and more crowded 
and the students want to get as broad 


education as possible, so that they may ada 
themselves to whatever conditions they ai 
forced to meet.” 


Tulane “Our general impression is that an if 

University creasing number of graduates of the Colle 
of Arts and Sciences enter upon a busine 
career. Two explanations occur to us—th@ 
increasing difficulty and added time 
preparation for study of medicine and ¢ 
law, and the opinion that the profession# 
are overcrowded.” ’ 


University of “Many who think they want to study med 
Colorado cine will soon change their course.” 


e 

Figures supplied by the fifty colleges queried in this} wy, 
survey, show that the average number of undergraduates},,4j3; 
in academic colleges announcing their intention to entetadiur 
medicine is approximately 16%. rediurr 

One college reports the number to be as high as 51% ilbearin, 
another reports only 2%. The commonest range is between gram 
10 and 30%. thippe 

Among the professions, medicine ranks a decisive firstigotto, 
in popularity. 














Whatever the depression has done to the prices of most com- 
modities, it has made little difference in the price of a milligram of 
radium. These photographs show three interesting phases in the 

|radium industry. (Top photo) The first four bottles contain radium- 
bearing earth; 10,000 kilograms of earth are used for making one 
gram of radium. The fifth bottle shows how the radium-earth is 
thipped from the quarry. (Bottom, left) Measuring radium electrically. 


irstl Bottom, right) Packing radium for shipment. 
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 rsegugeen services in exchange 
for potaroes, for welding, 
auto parts, day labor, or what 
have you. 

If it were ethical for physi- 
cians to solicit patients, that is 
the sort of advertisement some 
of us would run. At least, that 
submerged contingent of us who 
practice general medicine in the 
country. 

I have scant idea how the phy- 
sician in the large city has man- 
aged to make ends meet through 
the depression. As for ourselves, 
out here in the wilds, we are still 
eating and still solvent; and we 
are managing to extract a bit of 
amusement from the peculiar 
methods whereby we bring home 
the bacon. 

Py 


The latter may be taken liter- 
ally, not only as concerns the 
bacon, but also the flour, the but- 
ter, the clothing, and what need 
you. The first requisite a doctor 
must possess in these more than 
parlous times, is a _ sense of 
humor; the second, the courage 
to face the music. Possibly I 
should say that these two are so 
intertwined that there is really 
no separating them. 

Practicing medicine in a com- 
munity where money is becoming 
an ever scarcer commodity does 
not make our plight the easier. 
But the will to live and to serve 
are ever present, and a bit of 
ingenuity can make the process 
tolerable, if not exactly pleasant. 

In the depression of 1921, we 
had our preliminary experience 
with barter and exchange, but 
what we did then was simple by 
comparison with what we have 


Without Benefit of 


MORE THAN ONE WAY TO PAY A 
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been compelled to face in 1931-32, 
A decade ago, we exchanged a ing pI 
tonsillectomy for ten bushels of} man. } 
potatoes and fifteen chickens, and pay ii 
called it square. A confinement | harder 
brought in a few added chickens} pej, 
plus the potatoes, and SO OM Iipave { 
down the line to where a bushel Jipor, ; 
of apples was given in exchange Iomith 
for treating Johnny’s stomach-] rounc 
ache, probably caused by eating | ¢ son 
said apples in their unripe state Jon pa: 

Today, however, with much | servic 
less actual cash in circulation in 
our community—every mine and 
lumber camp in this region is shut 
down—a more intricate system jpg 
prevails among the townspeople, 

John Jones, a patient, whom I! 
have known as an honest man for 
many a long year, has a small 
son in need of a tonsillectomy, 
but he has no money with which 
to pay for the operation. Former- 
ly, Mr. Jones worked for the 
railroad and received good pay. 
With some of it he bought a quar- 
ter section of stumpage and is 
cutting wood and tilling his clear- 
ing. He has wood he could bring 
me, if his truck were in such] 
condition that he could deliver it, 
Alas, the old Ford wheezed and}fies T 
sputtered and curled up one day 
a week before and Jones has no 
money to repair it and no other 
means of transporting his wood. 


What to do? His face shows 
despair. Not only is my bill de 
pendent on his bringing wood to 
town, but what little he has been} 
able to provide for his. family 
with the money earned by the 
sale of this commodity, is n0 
longer within reach. The season 
is early and his farm is not yield- 
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. jabout the middle of the next 
- week, if the latter will get one 


Cash 


DOCTOR» 


ing produce. I am sorry for the 
man. I volunteer to wait for my 
pay indefinitely, but that only 
hardens his pride. 

Dejectedly, he gets ready to 
leave the office. As he goes to the 
door, an idea comes to me. Tom 
Smith, who owns a_ garage 
around the corner, owes me a bill 
of some proportions. I have tak- 
en part of my fee in mechanic’s 
services, but there is a rather 
large balance. If Tom will do the 
work on Jones’ truck, will Jones 
promise to deliver wood to me in 
payment for my bill and for 
Tom’s work as well? 

“Sure, Doc!” Jones’ face 
brightens. “But will Tom agree 
to the proposition?” 

There is nothing like finding 
out. A telephone call answers the 
question. Tom will do the neces- 
sary repairs on Jones’ truck 


of his neighbors to tow him in. %& 


-tThe job will cost about fifteen 


dollars. Jones agrees that the 
charge is not excessive and an 
agreement is reached that satis- 
fes Tom and Jones and myself. 
Tom works off part of his debt 
to me during a dull time; Jones 
has his truck put into useable 
condition, which enables him to 
make enough to tide him along; 
and I get a part of my supply 
of wood for winter burning. That 
wood will represent just so much 
cash to me later on. 

| I then agree to defer the wood 
payments for a while, because I 
am not in need of the fuel; the 
operation is performed and we 
are all content. 

The John Jones incident is not 
unique. [TURN TO PAGE 139] 
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By A MICHIGAN 
PHYSICIAN 


"Bill Foster was a painter whose 
time was by no means wholly 
occupied. He had fallen off a 
scaffold a year before, and had 
been a patient of mine for three 
months afterward. When he 
came to me and offered to give 
my house the coat of paint it 
needed, did | accept? | certainly 
did, without any hesitation what- 
soever. 


"He is satisfied with the bar- 
gain, and so, for that matter, 
am |." 





Visible Record 


“D2? you know Doctor C?” a 
friend asked me the other 
day. 

“Certainly,” I replied. 

“Is he a good nose and throat 
man?” 

“T’ve always heard he was.” 

“T’ve heard that too,” said my 
questioner, “but don’t you believe 
it! Since my first visit and exami- 
nation, I’ve seen Doctor C twice; 
and still he has no record of his 
examination of me. After seeing 
hundreds of noses, do you mean 
to say he can remember mine of 
a month ago, a week ago, or even 
today? He can not! I’m out to 
find a good, careful doctor.” 


No doubt most patients are less 
critical than this one, in passing 
judgment on physicians who do 
not keep records. Be that as it 
may, few will deny that the phy- 
sician who maintains complete 
records insures himself in large 
measure against excessive collec- 
tion losses and dissatisfied pa- 
tients. 

The number of different record 
forms is legion, but for the man 
who conducts an active, good- 
sized practice, the visible record 
system offered by several large 
manufacturers is unexcelled. 

Better informed users of the 
visible system employ three dis- 
tinct records: 

1. Case history. 

2. Treatment. 

3. Ledger. 

These may be kept on three or 
more separate cards, filed to- 
gether, or on a single folding 
card, each face bearing a differ- 
ent record. (See illustrations on 
pages 24 and 25.) 

A combination of the case his- 
tory. treatment, and ledger re- 
cords, as described, enables the 
physician to review his patient’s 
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past and present physical cond 
tion as he issues monthly state 
ments. It eliminates the anno; 
ance and time lost in maintai 
ing and looking up records kepm 
in different places and in differie 
ent forms. 

Combined cards are also han 
when withdrawals must be 
from the active file. Only ong 
card need be taken out, insteafi 
of two or more. ne 

When a patient comes in for # 
consultation, this unified _filin 
system enables the physician ¢ 
secure at a moment’s notice th 
three records in one. 

It is quite surprising to ol 
serve how patients eagerly wate 
their records as they are being 
referred to. Looking at their hig 
tories, and chancing to obse 
on the ledger card above the hi 
tory, figures that indicate a growm 
ing account, patients will be i 
clined to make payments in ordé 
to keep the account down. 


- 
Here is the procedure followe 


in the actual use of the visil 
record system: 





The patient calls at the doc- 
r’s office, sits down in the wait- 
g room. He is approached by 
secretary, who secures his 
ame and tells him the doctor 
ill see him shortly. The assis- 
ant then goes to the visible re- 
wrd file and removes the pa- 
ient’s card. If there is no card 
here, she makes out a new one. 
n either case, it is placed on the 
otor’s desk as the preceding 
tient leaves. 
The patient in the waiting 
0m is then ushered into the 
bnsultation room, where he de- 
deribes his ailments. If he has 
ingalled before, the doctor reviews 
iis history card, noting past ill- 
esses, operations, diagnoses, and 
i@hysical examination data. If, 
n the other hand, the patient is 
m new one, his history is noted 
mn the card for the first time. 
An examination follows, then 
a diagnosis, after which the doc- 
lor gives or prescribes the neces- 
ry treatment. Perhaps an X-ray 
one of the physician’s col- 
tagues is suggested. If so, the 
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date is ar- 
ranged in the 
presence of 
the patient. 
Laboratory 
procedures are 
ordered in a 
similar way, 
when these 
are necessary. 
Before the 
patient goes 
out the doc- 
tor makes a 
record of 
treatment on 
the treatment 
section. He 
then hands the 
card to his 
secretary in the waiting room, 
who, before the patient leaves, 
obtains any further information 
required, such as his occupation, 
who referred him to the doctor, 
etc. 

All cards removed for consul- 
tation are kept on the secretary’s 
desk until the end of the day. 
Before replacing them in the file, 
she makes sure they are accu- 
rate, and that all necessary data 
have been entered. She may at- 
tach a colored signal at this time, 
to indicate a follow-up call for 
the patient, or the next billing 
date. Cards are then filed in 
alphabetical order. 

When making outside calls to 
hospitals and to the homes of 
patients, the physician takes with 
him, if he thinks it necessary, the 
corresponding record cards. He 
also takes one or two blank cards 
to be filled out for new patients. 


At this point, you who are 


reading this article may be 
prompted to ask: “Yes, the plan 
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is fine. But why use the visible 
record system?” 

The answer lies in the ease 
with which visible record cards 
may be followed up. It is true 
that follow-ups may be indicated 
on cards not of the visible type, 
but this means that at frequent 
intervals each one of these cards 
must be taken out of the file and 
inspected for follow-up notations. 
In fact, if the work is done prop- 
erly, several hundred cards may 
require attention weekly. 

With the visible record system, 
the task is immeasurably simpli- 
fied; it is performed more cor- 
rectly, and with far greater regu- 
larity. 

. 


Let me remind at this point 
that there are two definite types 
of follow-up: the first showing 
when the patient is supposed to 
return for treatment, the second 
indicating when the next billing 
should take place. 

If in January a patient is ex- 
amined and told to return in 
March, it is to the doctor’s ad- 
vantage to have a follow-up re- 
minder sent out beforehand. It 
is also to his advantage, quite 
obviously, to have his billing fol- 


MEDICAL ECONOMICS 


lowed up regularly and rigorous. 
] 


y. 

Going into the subject of fol 
low-up even more closely, let us 
refer to the illustrations on this 
and the opposite page. There will 
be seen at the bottom of the card 
shown, spaces for the name, 
address, and telephone number 
of each patient. In addition, at 
the lower left, printed figures are 
given from 1 to 31, representing 
the days of the month. Further 
to the right, the names of the 
months appear. 

These date and month block- 
ings serve the dual purpose of 
facilitating: 

1. Patient follow-up. 


The record card below, shown 
in its folded position, is especial. 
ly suited to the needs of the 
general practitioner. Follow-up 
signals are slipped over the date 
and month blockings on its lower 
edge. 

Opposite page: The same 
card, unfolded, allowing ade. 
quate space for the ledger re- 
cord. 
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October, 1932 


2. Billing follow-up. 

Two green, transparent sig- 
nals, one slipped over the Novem- 
per blocking and one over the 
3 blocking, call attention to the 
fact that the patient is supposed 
to call at the office again on 
November 3. 

If he makes his call on Novem- 
ber 3, and is requested to appear 
for another examination on De- 
cember 10, the green signals are 
moved ahead accordingly, one to 
the December blocking, one to 
the 10 blocking. 

Similarly, two signals of a 


transparent red, slipped over the 
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December and over the 1 block- 
ings, indicate that the account is 
to be billed on December 1. If 
the account remains unpaid and 
is billed on December 1, two ad- 
ditional red signals are attached 
to the card as a reminder to bill 
again on January 1. 

By a glance at these red sig- 
nals, the biller can ascertain at 
any time how long an account 
has been outstanding, whether it 
is satisfactory or delinquent. 
Since red signals are inserted for 
each billing, the more there are 
of them, the older the obligation. 

When the [TURN TO PAGE 96] 


CONSULTATIONS 











The Better to 


HE addresses of welcome which were 

heard last month by the entering classes 
of seventy-six Class A Medical Schools in the 
United States, were undoubtedly charged 
with inspiration of a beautiful sort. Just 
720 years ago, stirred by similar words of 
fervor and idealism, 50,000 unarmed chil. 
dren placed all their trust in God and set 
forth to recover the Holy Sepulcher; a few 
lived to return home. 

This is not to bewail the fact that our 
medical deans and professors refrain from 
dwelling upon the struggles that lie ahead 
of the young doctor, struggles for which his 
four years of academic preparation and four 
years of technical preparation leave him only 
half-prepared. I am not for one moment sug- 
gesting that we greet our newcomers with 
long faces and pessimistic platitudes. But! 
think it would be a fine idea if the rhetoric 
of welcome were followed at the earliest 
possible moment with some practical lec. 
tures on the business phases of medicine. 

* 


Medicine is not a business, but a noble pro- 
fession. It is an idealistic profession. Its 
essence is to serve. Profit is not its objective. 
Obvious truths, all of these. 

It is equally obvious that a young idealist, 
floundering in problems which he thought 
were self-solving, is not a good physician, no 
matter how excellent his technical back- 
ground. 

About half a dozen medical schools in the 
United States today give their men economit 
training. Even in these pitifully few case, 








the training is usually far too brief ané 
sketchy. Most schools are, or pretend to be 
horrified at the idea of teaching the youn 
physician how to handle the business con 
duct of his practice. 

They have stubbornly opposed all sugges 
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Enjoy Ideals 


tions in this direction, evidently on the fan- 
tastic theory that candidates for the medical 
degree would become commercially minded, 
and have gone to an extreme of idealism in 
keeping the student unsullied by contact 
with subjects like record-keeping, public 
speaking, and the professional attitude. 
* 


The consequence is that the first five years 
after graduation represent a serious dilem- 
ma for all except these few exceptions: (a) 
those who fall into salaried positions; (b) 
sons of successful physicians; (c) those who 
have a natural bent for business success. 

This is not as it should be. 

The old preceptor system of training phy- 
sicians at least had the advantage of being 
concrete, as far as it went. It gave a man a 
few definite ideas on how to meet situations 
that now cause many a three-year interne 
to lose sleep nights. The man who was 
graduated from that School of Experience 
had ideals, but he was able to enjoy them 
more thoroughly because his feet were on 
the ground. 

A few courses patterned after that sys- 
tem, added to the curricula of the Class A 
Medical Schools, would go a long way toward 
preserving intact the ideals and teachings 
for which every physician pays upward of 
$20,000. He will be a happier craftsman, his 
public will be better satisfied, and there may 
be an advantage or two on the side of the 
doctor’s own family. 

The rhetoric by which these youngsters 
are greeted in September, 1932, and sent 
forth in June, 1936, will ring with more sin- 
cerity when this reform is made. 
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v= patient leaned his elbow 
on the consultation desk—and 
talked. As he talked, the strained 
lines in his forehead gradually 
relaxed. 

His physician did not interrupt 
him. He did not toy with the ink- 
stand, nor rock nervously in his 
chair, nor pluck at his necktie— 
nor otherwise indicate impatience. 
He knew that his patient was the 
chronic-worrier type, and that he 
would go on talking, often repeat» 
ing himself, for another half- 
hour, at least. 

But he also knew that this 
would be time well-spent. He rec- 
ognized it as his task as a physi- 
cian to prompt the patient in the 
unloading of those worries, and 
as they spilled forth in rivers of 
conversation, to soak them up as 
a sponge absorbs water. This, he 
knew, apart from any advice he 
might or could render, would give 
the patient relief. 

The doctor knew when to listen. 


How many 


“Don’t worry!” 
spoken these 


physicians have 
words to patients? 

It is the one grand, general 
piece of advice. But it is a most 
futile piece of advice, unless im- 
mediately followed up by some 
constructive suggestion, some- 
thing to take the place of this 
worry which we are advising the 
sufferer to lay aside. 

In the thinking processes na- 
ture is as intolerant of a vacuum 
as she is in the physical realm. 
Every one who worries would like 
to be rid of the oppressiveness, 
the deadly Something, which 
steals over him at times, robs him 
of his peace of mind, inhibits all 


He Knew When 





A THOUGHT 


reasoning power, and leaves him 
(poor wretch) fit prey to hosts of 
invading demons. 

“I worry so,” the patient will 


Say. 
“Ah, but you must not,” the 
physician replies. “You will never 
get well unless you stop it. It is 
something you must do for your- 
self. I cannot do it for you.” 

And then, for parting advice, 
he will call back a reminder; 
“Remember, no worrying.” And 
the troubled patient returns to 
his anxious state, worrying miser- 
ably just what to do about it all, 

It makes one think of some puz 
zle game. No matter where you 
begin, in which direction you 
turn, you are always at the start- 
ing point. 

Worry. The dictionary gives us 
scant definition for the word. A 
state of anxiety. Then we go a 
little farther and look up anxiety, 
and most likely will find that it is 
just another definition for worry. 
A strained condition of the mind. 
Undoubtedly we will have to make 
our own definition, based upon 
experience. Suppose we say, then, 
that worry is the mental phenom- 
enon attending a sick—not neces- 
sarily impaired—mind. Still not 
exactly lucid, but at least some- 
thing with which to work. 

It is just as reasonable to tell 
a patient he must not have appen- 
dicitis as to tell him he must not 
worry. If he could do that he 
would at once reason himself out 
of the whole distressing situation. 
The worrying patient must be 
taught how to replace his bad 
thoughts with good ones. That 
really sums up the situation. 

The brain of the worrying pa- 
tient has been bombarded time 
and again with adverse sugges- 
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to Listen 


FOR THE G.P. + ByC. C. Sterling, M. D. 





"By listening with an ear which 
has never heard the old story, 
the tale assumes a new interest, 
and the patient at once responds 
to the note of interest in our 
voice... .in the voice of the only 
human being in whom he has 
confidence. 

"It is a tedious process, but a 
simple one." 
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tions, until his mental mass is so 
compact that he cannot, unaided, 
move one layer of inhibited 
thought. The load becomes heavier 
and heavier, and at last becomes 
such an intolerable burden that 
the sufferer seeks relief, often by 
the extreme route of suicide; or 
what is almost as bad, he drifts 
into a settled melancholia. Clear- 
ly, he is not in condition to cure 
his own mental state. He needs 
help and the thing for us to do is 
to determine the proper, logical 
person to administer the cure. 

Who can help him lift, layer by 
layer, this mass of woe and appre- 
hension which has settled upon 
him? Interested friends attempt 
it and, to our surprise, sometimes 
succeed. These cures are acciden- 
tal. There is no method back of 
them, and the healers could not 
tell us by what means the cure 
was effected. Relatives seek the 
aid of priest or minister, hoping 
that prayer will relieve the suf- 
ferer of his melancholy thoughts. 
But this merely adds to his men- 
tal burden, for the patient at once 
thinks that he must, indeed, be in 
an extreme state to require such 
services. He feels sure he is being 
prepared for the end. 


Some believe that the worrying 
patient should be disciplined. Yes, 
but not according to that meaning 
of the word. Trained, is better. 
Educated. Taught to know what 
has brought about his condition 
and what will relieve it. Perhaps 
the poorest method of attempting 
a cure, is that by which the pa- 
tient’s worried state is entirely 
ignored, or he is scolded or ridi- 
culed. [TURN TO PAGE 81] 








Eves" day chalked off the 
calendar from now on will wit- 
ness the reinfection of thousands 
by the virus of stock market 
speculation. 

The opportune time for buying 
stocks is not yet at hand, but it 
soon will be. Before it arrives, 
readers of MEDICAL ECONOMICS 
will do well to observe one large 
DON’T. 

Don’t buy on margin. 


In exceptional instances where 
the physician has ample means 
and wishes to make purchases on 
strictly conservative margin, he 
may be justified in doing so. But 
for the man who cannot fully 
protect his stocks, and do it at a 
moment’s notice if necessary, 
marginal buying represents the 
height of folly. 

It should be clearly understood 
that, while this practice of pur- 
chasing on margin enlarges the 
possibility of profit, it enlarges 
to an even greater extent the 
possibility of failure. 

No stock transaction is justi- 
fiable unless the investor is capa- 
ble of withstanding a percentage 
of loss equal to that of anticipat- 
ed gain. He assumes an uneco- 
nomic degree of risk when he 
overexpands his capital (cash or 
credit) by purchasing on margin. 

To illustrate, let us consider 
the situation of a physician who 
buys outright in five or ten share 
lots. He naturally holds a more 
modest line of securities than if 
he had bought on margin. Still, 


in the event of a sudden, devas- 
tating drop in the market, caused 
perhaps by a “bear” attack, he 
will be repaid by finding, when 
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SPECULATING ON 


the smoke has cleared, that he 
still possesses his shares intact. 
They may have receded in price, 
but they will quite likely recover. 

The plight of the marginal 
buyer, confronted by the same 
chain of circumstances, is a far 
sadder story. If the market 
slumps, he is obliged to put up 
more money. Should he be unable 
to provide it, his stock is sold, 
the loss often wiping out his en- 
tire equity. 

“But isn’t it possible to make 
money playing the market on 
margin?” one often hears. The 
answer is yes, in about one in- 
stance out of a hundred. 


It seems easy—this idea of 
making money by buying stocks 
on margin. Yet why is it that 
countless numbers have tried it 
with such dismal results? Why 
is it that some brokers have to 
get a new set of margin clients 
practically every two years? 

Here are the reasons: 

The marginal trader is not a 


"The hardest part of the mar- 
gina: trader's lot is found in the 
constant conflict that goes on 
between his judgment and his 
impulses. Seldom, if ever, is he 
right in both at the same time... 
Buying stocks on margin often 
means financial suicide. For the 
professional man of moderate 
means there is only one way to 


buy. BUY OUTRIGHT." 
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MARGIN + By WILLIAM ALAN RICHARDSON 


security buyer. He may believe 
he is, but a little thought will re- 
veal his error. Quite often, he is 
scarcely more than a gambler, 
using stocks as he would chips in 
a poker game. 

He is gambling against the 
market with the stocks he carries. 
If he wins, which he sometimes 
does, he usually buys more chips 
and plays for higher stakes. 

If he loses, which is the rule 
rather than the exception, par- 


ticularly over a long period of , 


time, his principal shrinks, and 
he is forced to put up additional 
margin or reduce his holdings. 
It seems to be a rule among 
marginal speculators to load 
themselves with stocks as heavily 
as they can on the amount of 
money they have available. To 
these traders, the prospect of 
calls for more margin often be- 
comes a haunting phobia. These 
calls usually come at a time when 
it is inconvenient to meet them, 
and the speculator is forever on 
tenterhooks wondering when his 
principal will be wiped out. 





He knows that he is at the mer- 
cy of day-to-day market fluctua- 
tions. He knows that he must 
scan the papers or the ticker 
zealously to get the latest quota- 
tions. And, what is still more in- 
explicable, he often realizes that 
the time and energy he could be 
using to better advantage in his 
profession are being frittered 
away, watching and worrying 
over market moves. Still he per- 
sists. 

If money could be made con- 
sistently in marginal trading, it 
might be worthwhile. But no 
marginal trader, if he is candid, 
will assert that it compensates 
for the strain and anxiety in- 
volved. 


What is the marginal specula- 
tor’s biggest handicap? 

It is his own mental attitude. 

In his wish to make as much 
money as possible on as little 
capital as required, he is always 
torn between two doubts: whether 
he should take an immediate 
small profit or wait for a larger 
one; whether he should take an 
immediate small loss or trust it 
will be recouped. 

If he watches the tape, he usu- 
ally becomes a victim of what is 
known as ticker psychology. That 
is, he is stampeded into buying 
on rallies and frightened into 
selling out on reactions. Too of- 
ten he blames the broker for mis- 
takes he himself has made. 

Finally, after trying a variety 
of systems and finding that none 
of them runs true to form, he 
succumbs, harboring the convic- 
tion that there is no way to beat 
the market. He is both right and 
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wrong. He may not be able to 
beat the market by marginal 
trading; but, if he knew it, he 
could make money by buying se- 
curities outright and with intelli- 
gence. 

* 


The oil on the pyre of the mar- 
-ginal buyer’s funeral is often 
poured by his own broker. The 
speculator who relies wholly on 
the advice of his broker is headed 
for a rapid burning up. 

Naturally the broker’s first 
thought is his commission. It is 
his business to encourage trading 
to the fullest extent, to get as 
many of his clients in and out of 
stocks as fast as possible. The 
more they trade, the greater his 


MEDICAL ECONOMICS 


receipts. The thinner his custom. 
ers spread their margins, the 
more stocks they can carry. 

All of which means an increase 
in the toll the broker takes. 


No more than this can be ex- 
pected. The broker makes his 
living by turning over his cus- 
tomers’ capital. This naturally is 
his first consideration. He can 
not offer disinterested ‘advice and 
operate in the sole behalf of his 
clients. No one should expect him 
to. When this is realized, buying 
will be less indiscriminate and 
less frequently on margin. 

Events in the past three years 
have shown that there is involved 
in marginal accounts a dual risk. 
First, there is the possibility of 


Investment Guide for October 


The doctor with about $5,000 to invest may safely hold: 


40% in U. S. Government bonds; 20% in State and municipal 
bonds; 20% in underlying first mortgage bonds of public utility 
(phone, gas, light) operating companies; 10% in guaranteed first 
mortgage certificates on improved urban real estate; the remainder 


in building and loan shares. 


The doctor with about $20,000 to invest may safely hold: 


40% in U. S. Government bonds; 25% in tax-exempt State and 
municipal bonds; 13% in underlying first mortgage bonds of public 
utility (phone, gas, light) operating companies; 10% in industrial 
bonds of chain-store, food, and cigarette companies; 8%, in guaran- 
teed first mortgage certificates on improved urban real estate; the 
remainder in building and loan shares. 


The doctor with about $80,000 to invest may safely hold: 


z 


45% in U. S. Government bonds; 30% in tax-exempt State and 
municipal bonds; 8% in underlying first mortgage bonds of public 
utility (phone, gas, light) operating companies; 6% in industrial 
bonds of chain-store, food, and cigarette companies; 7% in guaran 
teed first mortgages on improved urban real estate; the remainder 





in building and loan shares. 


FOR FURTHER DISCUSSION OF CURRENT 
INVESTMENT POLICY, TURN TO PAGE 75 
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Vitamins should be 
prescribed in a group 


THE more medical science 
discovers about the value 
and functions of vitamins 
as they affect the health 
and well-being of the hu- 
man race, the more vital 
these mysterious elements 
become. In an address given be- 
fore the Medical Association of 
Georgia, at its Eighty-third an- 
nual session held at Savannah, 
Ga., from May 17 to 20, 1932, 
Dr. D. H. Garrison, of Tate, Ga., 
said : * 

“Study of vitamins from a phy- 
siologic and therapeutic stand- 
point has led to the conclusion 
that the human system cannot 
survive without the proper in- 
take of vitamins and that it is as 
important to have a balanced in- 
take of vitamins as it is to have a 
balanced intake of food supply. 
No one vitamin, prescribed alone, 
can give the proper results, but 
vitamins must be prescribed in a 
group, or at least the mater Vita- 
min A should be prescribed with 
any other vitamin in order to 
obtain the proper results.” 

This confirms the growing 
conviction that the prescription 
of any one particular vitamin in 
excess is more harmful than 
beneficial, while, as Dr. Garrison 
suggests, intake of a sufficiency 
*Journal of the A.M.A. Vol. 98, No. 25, Page 2238 





of the several vitamins is 
decidedly beneficial. 

Maltine With Cod 
Liver Oil is widely used 
because of its known and 
guaranteede vitamin con- 
tent. Seventy per cent is 
Maltine, a concentrated extract 
of the nourishing elements of 
malted barley, wheat and oats— 
rich in Vitamins B and G. The 
remainder is pure, vitamin-tested 
cod liver oil which supplies Vita- 
mins A and D. Taken with 
orange or tomato juice a fifth 
vitamin—C, is added. Experi- 
ence has demonstrated the value 
of Maltine With Cod Liver Oil 
in the treatment of metabolisms 
disturbed by insufficient diet and 
lack of vitamins. 

Maltine With Cod Liver Oil is 
biologically standardized and 
guaranteed to contain four vita- 
mins, A, B (b:), G (bz) and D. 
Biological report on request. The 
Maltine Company, Est. 1875, 
30 Vesey Street, New York, N. Y. 


Maltine 


WITH COD 
LIVER OIL 
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a sudden nose-dive in the market, 
severe enough to wipe out equi- 
ties completely. In addition, there 
is the risk entailed in dealing 
with uncertain brokerage houses. 
Many firms accustomed to spon- 
soring speculation on slim mar- 
gins have already failed, and still 
more are tottering on the ragged 
edge. 

One of the most unwise moves 
a speculator can make is to an- 
swer margin calls on doubtful 
stocks, thus throwing good money 
after bad. Even stronger issues 
whose basic price trend is down- 
ward should be liquidated with 
the idea of repurchasing them 
later. Too often the speculator 
thinks that because his charts, 
‘the tape, or bits of “inside” in- 
formation, gleaned here and 
there, indicate an upward price 
‘trend for a stock, he is scheduled 
‘to reap a profit. A loss is his usu- 
al harvest. 


The hardest part of the mar- 
ginal trader’s lot is found in the 
eonstant conflict that goes on be- 
tween his judgment and his im- 
pulses. Seldom, if ever, is he 
right in both at the same time. 


An illuminating illustration of 
this point occurred in the first 
two weeks of July this year. 


A substantial group of margi- 
nal traders, seeing the market 
apparently weak, with stocks ad- 
hering consistently to low levels, 
decided that business conditions 
were no better. They went short 
of the market. 

Unhappily, their judgment was 
wrong. On the eighth of July 
stocks started up strongly. There 
was a natural impulse to cover 
these short sales. Those who did 
so found that their impulse was 
right, even though it conflicted 
with their judgment. Those who 
resisted-the impulse and remained 
short, paid accordingly. 

Now, if the dyed-in-the-wool, 

ruggle-scarred stock trader, de- 

ing all his time and energy to 
market, finds it so difficult to 
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make money on margin—what 
chance has the average investor 
who attempts to play the same 
game? The answer is obvious. 

To enumerate the ways by 
which marginal speculators are 
so often trapped would require 
volumes. Exposés of market 
manipulations have already been 
written—more are on the way, 
But one example will suffice at 
this time. 


When a “bear raid”—that is, 
a concerted effort to depress 
prices—is to be made on a stock, 
how does it get started? 


Often, a piece of stray gossip 
is the precipitating factor. 

There is a lot of gossip in Wall 
Street. Most of it is chaff, but a 
little is pure wheat. Brokerage 
houses try to protect their cus- 
tomers’ interests by secrecy, but 
there are often loose-tongued em- 
ployees who reveal vital informa- 
tion—for example, that the house 
is carrying an extremely long line 
of a particular stock. 

The eyes of the professional 
“bear” glisten at such news. He 
immediately ‘gets underground 
wires working to ascertain if 
other large houses are in a simi- 
lar market position. If they are, 
and no strong pool is supporting 
the stock, his campaign to send 
its price downward begins. 

By means of a powerful raid 
in which several prominent ma- 
nipulators may cooperate, the 
stock is attacked unmercifully. 
Unfavorable rumors are broad- 
cast in investment circles. Tip- 
sters are employed to disparage 
it. Statistical information, gar- 
bled to suit, is brought forth by 
way of proving the stock’s immi- 
nent downfall. At the same time, 
small blocks of the stock, quietly 
accumulated, are combined for 
the purpose of sensationally un- 
loading them in a_ tremendous 
selling wave. Public confidence at 
this juncture begins to waver. 

Before long, the stock hesi- 
tates, weakens, [TURN TO PAGE 73] 

































nd | Clinical results have shown in this 
mi- | stubborn inflammatory disease of 
Te; | the sebaceous glands, which 
nd } occurs between the ages of 
15 and 30 when glandular activi- 
na- | ty is most active, that if Calmitol 
the | liquid is applied to the papules 
ad- | two or three times daily, rubbing 
ip- | in rather briskly and covering 
ar- | with a smear of the ointment, 






















CALMITOL 


has also proven its 
effectiveness in... 


ATHLETE’S FOOT 
‘“JIGGER” AND 
MOSQUITO BITES 
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for SIMPLE ACNE 


usually in a short time the pa- 
pules disappear, and the skin re- 
turns to its normal healthy con- 
dition. 


The attached coupon is for your con- 
venience. Cut it out, write. your 
name and address plainly, and mail 
today, for your professional supply 
of this remarkable preparation. 
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Camphro — Salyl 


Ampoules 


Godel’s Topo-Analgesic Method 


th the treatment 
of’ Cardiac Pain 


Camphro-Salyl Ampoules (Fraisse} 
combine the analgesic-sedative 
action of benzyl salicylate (gr. 
0.50) with the distinctly sedative 
action of camphor (gr. 0.10). 


The use of Camphro-Salyl Am- 
“— in the hospitals of Paris 
as shown that after five or six 
injections, relief in acute and 
chronic rheumatism, sciatica, 
neuritis, lumbago and non-gonor- 
rheal arthritis, is obtained. 


Recently a very important addi- 
tional new indication was brought 
to light by Dr. R. Godel, Chief 
of the Clinic, of the Paris Faculty 
of Medicine. 


In a series of unique clinical tests, 
Dr. Godel has demonstrated 
Camphro-Salyl to be a_ highly 
effective measure for the control 


Laboratoires 


of palpitations and cardiac pains. 


He calls the Camphro-Salyl 
method of treatment ''topo-anal- 
gesia."" Its success is based on 
the fact that visceral pains are 
reflected to certain parts of the 
skin, corresponding to the inner- 
vation of that segment of the 
cord where sympathetic stimuli 
of visceral origin culminate. 


Complete literature and 
samples sent on request. 


E. FOUGERA & CO., Inc., 

75 Varick Street, New York, N. Y. 
As per your offer in Medical Eco- 
nomics, kindly send me, complimen- 
tarily, professional sample Camphro- 
Saly] Ampoules, and literature. 


Fraisse 











TTHE CLUTTERED DESK 


|] The Omaha-Douglés County 
Medical Society last month voted 

down a scheme for collectively 

"4 rendering medical service on a 

We ayearly fee basis, which scheme 

Mhad been proposed to it by a 
group of laymen. 

4 The scheme was this: Members 
of the county medical society 
would form an association to give 
medical, surgical, hospital, and 

‘lnursing care to families having 
an income of $2,700 or less, for a 
yearly fee amounting to 3% of 
the patient’s income. 

From the proceeds, a lay mana- 
would receive 30%, plus $5 

/}registration fee from each appli- 

cant, out of which he would pay 
overhead and operating expenses. 
8% would go to the medical di- 
rector, 20% to hospitals and 

#nurses, and the balance (47%) 
to the doctors. 

Reasons given for turning 

"}down the scheme were two: 1. 

§“For the physician to give up the 

"major percentage of his fees 

Hfwould be not only uneconomic, 

but professional folly,” 2. “Mid- 

}dle men are not needed in the 

“Epractice of medicine.” 

e 


"| never expected so much 
Sepublicity,” said Dr. S. T. Shelly, 
evans, Kansas, after his “baby 
“A In his 
me52 years of practice, Dr. Shelly 

as delivered 4300 babies. To 

these, when he heard that Mul- 
@vane was going to hold an Old 
Settlers’ Reunion, he sent special 
Winvitations for a “baby party.” 
More than 300 showed up; oldest 
4 tll was 52, youngest three 
eeks. 

In the costume he used fifty 

bars ago, with saddle and pill- 

g, Dr. Shelly rode beside fel- 

tw-townsmen in an Old West 
ade down Main Street. 


Visitors to the new East Side 
Medical Center, New York, re- 
port that points of the compass 
are marked in the tile floor at 
every corridor junction througnh- 
out the thirty stories; that each 
section is assigned a color scheme 
of its own—red for medical, blue 
for surgical, green for operating 
—carried out in wall tile and 


enamel. 
e 


Public-speaking tyros (the per- 
centage of which is said to run 
high in the medical profession) 
have long wondered why most 
books on public-speaking are pe- 
culiarly unhelpful. 

At last comes an answer in the 
form of a new book, “Public 
Speaking for Business Men,” by 
William G. Hoffman (McGraw- 
Hill Book Co.) which proceeds 
on the idea of getting the poten- 
tial speaker in a talkative frame 
of mind and letting the elocution 
fall more or less as it may. 

Sympathetic with the man who 
thinks himself tongue-tied as a 
public speaker, this book instills 
confidence. It is an excellent bol- 
ster for the physician who trem- 
bles over. a speaking date. 


WITH SADDLE AND PILL-BAG 











Everybody's Business 


By FLOYD W. PARSONS 













































HE psychological panic has ended. The speedy 

rise in the stock market took care of that. Now 

come the more sober days of business building, 

with frequent periods of doubt and mistrust of 
the forces of recovery. Chronic pessimists will die 
hard, and the disappointed apostles of chaos will 
continue to emphasize the gravity of all unsolved 
problems. 

But business and the markets, notwithstanding 
the scare talk of politicians and the occasional slips 
backward, will push slowly forward to a state of 
normality. Evidences of improvement in our basic 
industries will multiply in the weeks ahead. 

We have learned a Caen the present generation 
will never forget. We went through something more 
than a mere depression—likely we will find it was 
the end of a journey, a sort of gap between an olf 
order and a new one. BRE 

We will now work toward not only a national 
industrial program, but an international economit * 
plan. It has been made plain to all that measure V 
must be created to curb competition and regulate the « 
production. Our capitalism which is bitterly opposed 

. to any form of socialistic government is moving} dram 
speedily to a new kind of socialism in industry. 

The aim is to transfer the control of trade ani 











business from the hands of individuals to carefully ew 
selected boards. This is evidenced by price agree honed 
ments made recently in the fields of sugar, copper, ome 
oil, coffee and rubber. semen 


Government will have to abandon the idea that 
its chief role is to force competition. Business wil This 
be compelled to depart from its fatal policy of 


secrecy. Industry must corisent to put its cards m — 
the table and set aside all laws that block the fre oat 
flow of information. A primary activity will be th ieee 


gathering of thousands of facts about supply ani th 

demand which are at present missing. 2s 
Grocers in one large city were being ruined by Th 

competition, one with the other. A survey was mat 



















and they were taught how to play the game proper er 
ly. They were instructed what to buy, where to buy, pas 

and where to sell. The result was that during a yea} 2° ™ 
of severe depression this intelligent analytical wor} OUT | 
of a cooperative nature caused failures to fall 0 a 
80 per cent. ee 





National economic planning offers the greates 
hope for today’s ills. The field for such an effort 
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BREAKING THE DEPRESSION 


"We are witnessing the slow and painful rising of 
the curtain upon a new scene in the great world 
drama. ..The action and setting will be different." 


as broad as the world and as in- 
tricate as human life. Thirteen 
countries have already adopted 
some such scheme. France has a 
council made up of 47 members 
representing labor and capital. 
This body conducts business 
through a standing committee of 
ten. It transmits its recommenda- 
tions to the Premier, and its 
value is attested by the fact that 
the government has introduced a 
bill to make it a permanent body. 

Three years of adversity have 
taught us we cannot live on the 
past glories of American history; 
no mysterious magic rules over 
our institutions and ideals; and 
our only hope for a happy and 
prosperous future is to get away 
from unrestricted individualism 
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and construct 
our new era 
upon the more 
solid founda- 
tions of tech- 
nical research, 
scientific plan- 
ning and so- 
cial coopera- 
tion. 

Pages might 
be filled with 
evidences of a 
definite trend 
toward _ ulti- 
mate monopo- 
ly. The cur- 
rent realign- 
ment and con- 
solidation of 
railroads is a 
movement in 
that direction. 
One large fi- 
nancial house 
is represented 
on the direc- 
torates of 79 corporations with an 
aggregate capitalization of $20,- 
000,000,000 and assets consider- 
ably larger. More than 50 per 
cent of the nation’s total wealth 
is held by one half of one per 
cent of the population; 80 per 
cent by only one-fifth of the popu- 
lation. 

The tire companies have de- 
clined from 300 to 25, and one 
has grown so large as to be able 
to supply almost the entire mar- 
ket. More than 90 per cent of our 
output of cigarettes are four 
brands. One company handles 90 
per cent of the nation’s telephone 
business. One coordinated group 
sells half the oil in the world. Of 
57,000 drug stores, 16,000 units 
are in one chain. More than 60,- 
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The superiority of 


TOLYSIN 


as an Analgesic and Antipyretic.... 


Semi-specific: 

Semi-specific action upon joints and their appendages 
in contrast to the general action of the salicylates— 
hence its success with acute rheumatic fever, chronic 
and acute arthritis, gout, etc. 


Not an Acid: 

It affords a maximum of gastric toleration because it 
is not an acid and does not become one in the stomach. 
It is a neutral ester—the ethyl ester of paramethyl- 
phenylcinchoninic acid. 


Tasteless: 


Acceptable to patients—a factor in more cases than 
you imagine, particularly with children. 


Uric Acid Eliminant: 


It is a thorough eliminant of uric acid. 


Wide Therapeutic Range: 

6 times that of aspirin (pharmacologically demon- 
strated). See chart.* Even when abused, it is probably 
less active in liver and kidney impairment than cin- 
chophen or sodium salicylate. General experience 
affirms the extreme rarity of toxic by-effects even in the 
high dosages properly accompanying acute conditions. 


* Based m toxicity tests on dome by Barbour and Lozinsky, the 
Journal of Laboratory and Clinical Medicine, Vol. VIII, pp. 217-225. 


PHARMACEUTICAL DIVISION 
A UNIT OF AMERICAN CYANAMID COMPANY 
THE CALCO CHEMICAL COMPANY, BOUND BROOK, N. J. 


TOLYSIN 


Ethyl Ester of Paramethylphenylcinchoninic Acid 
ANTIPYRETIC and ANALGESIC 
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The wide therapeutic range of 


TOLYSIN 


the neutral chemical.... 


2 to 3 five-grain tablets as an ini- 
tial dose with a glass of water, 
repeating in such quantities as to 
produce a daily dosage of 12 to RELATIVE 
20 tablets. In the essential use of THERAPEUTIC RANGE 
high dosage (especially success- 
ful in Acute Rheumatic Fever), 
the inauguration of rest periods 
after 60 tablets (300 grains) is 
probably indicated, during which, 
medication can take the form of 
Magnespirin, the improved low- 
dosage aspirin—or the common 
salicylates, followed by further 
courses with Tolysin. For chron- 
ics and children suitable reduc- 
tions may be made. 














Samples: 

Nearly 15 years of experience 

with Tolysin has given ample Aspicin Clacho- Tetysia 
and convincing evidence of its — 
efficacy and superiority. ann a 


apeutic —— = ha, 4 
: aspirin and cinchophen.No 
Samples are available for those — {itt"Tuiysin has £38 times 
physicians who have yet to ex- the therapeutic range of 
* ° fi liti cinchophen and 6.0 times 
perience its fine qualities. that of aspirin. 





Address 





fhe Calco Chemical Co. <Calco> MEIO 


Bound Brook, N. J. 
Gentlemen: Kindly send me a sample of Tolysin. 
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000 grocery stores are members 
of seven chains. 

Surely such facts demonstrate 
that trade and industrial freedom 
in the old sense are coming rapid- 
ly to an end. And we need not 
be at all alarmed over this de- 
velopment, for instead of re- 
stricting our personal liberty, it 
will give us more freedom, if we 
handle the problem with intelli- 
gence. The supervision of mo- 
nopoly of basic economic func- 
tions, by the people themselves, 
will be made a stabilizing and 
beneficent force. 


Our waste of effort and wealth 
in recent years has been an ex- 
ample of unparalleled human 
stupidity. We have preached effi- 
ciency, but failed to practice it. 
The Hoover committee of en- 
gineers who toured the United 
States studying industry at close 
range were astounded by the 
crude implements relied upon by 
business men to control the long- 
range production of goods. Other 
surveys have shown clearly that 
the opportunities to improve 
methods and equipment in nearly 
all of our offices and factories are 
indeed plentiful. 

The big aim right now is to 
restore profits to normal. To ac- 
complish this purpose everything 
must be subjected to the closest 
kind of scrutiny. Each product 
must be examined to see if it is 
exactly right for the market it 
serves. Articles that are too 
heavy must be lightened, thereby 
affording an economy in the cost 
of raw materials. Many products 
will have to be made more attrac- 
tive in appearance, especially 
those which are merchandised in 
containers. Every article should 
be its own best salesman and 
require but a minimum of ex- 
plaining. The average person 
prefers to buy rather than to be 
sold. 

Never since this nation was 
created ha¥e the forces of greed 
and destruction worked so hard 
to handicap the agencies of re- 
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form. But selfishness usually 
carries on to an extreme wher 
it provides its own cure. The jp. 
tensity of today’s distress } 


the producers and distributors of 
other thousands of articles ; 
every-day use. 

We must now scrap all na uN 
loyalties to the questionable cuss 
toms and practices of the p 
We must recognize that change is 
inevitable and that to be frigh 
ened by it would be a definite ad 
mission of approaching nation 
decline and death. We may k 
glad that no previous generation 
ever had such a fine opportuni 
as we have today to participats 
in the abolishment of many ¢ 
institutions that have come dow 
to us as unhappy inheritance 
No other generation ever 
such a splendid chance to super. 
vise the creation of a new order 
founded upon higher busine 
ethics. 


So it appears as we go alon 
in this study of current busines 
and industrial activities th 
radical changes may be expecte( 
the moment the clouds of depre 
sion clear away. 

We are witnessing the sl 
and painful rising of the curtai 
upon a new scene in the gre 
world drama. Although the stag 
and many of the players will } 
the same as before, the actie 
and the setting will be totall 
different. 

Science has made our rapid ai 
vance possible, and it will cor 
tinue to be the chief factor in 
progress of this civilization. 
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FORMERLY KNOWN AS 
NORMACOL 






For your 
cases of 


THE principal ingredient 
of SARAKA is Bassorit, a 
material which has almost 
magical powers of expan- 
sion and comes from India 


(haj sumg). 
SARAKA has been used 


successfully for constipa- 


tion for many centuries in 
the Orient. 


0) 


We shall be happy to send 
you a complimentary package 
for clinical trial. Send the en- 


closed card. 


is brought about by the tre- 


mendous swelling power of 


haj sumg and a small amount 


of frangula. This stimulates the 
gastrointestinal tract as well 
as gives it a soft pliable mass. 
The result is a natural activity, 
with a smooth stool, moving 
regularly, without griping 


or intestinal disturbance. 


Swelling power of SARAKA 
experimentally shown 
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For your 
cases of 


* HABITUAL 
CONSTIPATION 


NON HABIT FORMING 
PLEASANT TO TAKE 


IMPROVED PRODUCT 


LARGER PACKAGE 
(10 ounces) 





Send the enclosed card for 
your complimentary package 


SCHERING CORPORATION 
75. West Street New York, N. Y. 


(© 8.c. 1932 
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HEY tell 

us that if 
you dig down 
in the field 
of Armaged- 
don, you will 
turn up scat- 
tered bones of 
those who died long ages ago, 
perhaps in some “war to end 
wars.” 

If that is true, I’m going to be 
very careful from now on how 
I open my copy of MEDICAL Eco- 
NoMics. I shall expect to find be- 
tween its pages the neatly desic- 
cated spine of some poet, or the 
shin bone (excuse me, the tibia) 
of an erstwhile Sunday feature 
writer. For the war is on! 

It’s a bitter fight, that battle 
over the writing question, be- 
tween the “do’s” and the “don’t’s.” 
The issue is as yet undecided, but 
the mortality must be terrific. I 
propose to hover around the 
edges of that conflict, not so much 
with a desire to pick up the 
casualties, as with the still more 
humane object of preventing 
casualties. 

Even an aspiring writer does 
not always have hard coins of 
the realm to throw at the birds. 

The stock argument is this. I 
have an education. I have a lot 
of spare time going to waste. 
Why not use it to write a few 
bright articles or entertaining 
stories, and sell them to the eager 
editors? 

That was what started the dis- 
cussion. Pick up almost any copy 
of MEDICAL ECONOMICS, and you 
will find somebody’s opinions on 
the subject, frank ones, too. Dr. 
A.B.C. says: “Don’t do it. If you 





Advice to Authors 


By A PHYSICIAN WHO 
LIKES TO WRITE, TOO 





Look out for the “critics'' who offer to help you, 
for a fee—is the warning of this doctor-author, 
himself an ex-victim. Some may be of genuine help, 
but others prey on the gullib 
pirants. The author of this article, who prefers to 
remain anonymous, does not discourage, only warns. 


ility of literary as- 


are out of the cradle, it’s too late 
to begin.” Dr. X.Y.Z. retorts that 
he doesn’t believe anything of the 
kind. He’s going to write when, 
what, and as much as he pleases. 
Selah! 


I’m not going to be so foolish 
as to butt into that argument. 
What’s the use? You wouldn’t 
believe me, and you’d probably 
write anyway if that’s the kind 
of a fit you are having. But about 
the time the rejection slips begin 
to accumulate, you’ll send out an 
S.0.S. and look for help. 


And that is where you need the 
advice of some one who has been 
over at least part of the road. 


There is plenty of help being 
offered. If you pick up a copy of 
any publication addressed to 
writers, or more especially to 
would-be writers, you will find it 
crammed from cover to cover 
with the advertisements of those, 
who so kindly offer their help 
and criticism, at so much per crit. 


Some time ago a man who 
claimed to know, estimated that 
the number of persons who were 
writing in this United States of 
America, constituted 93% of the 
census population. I believe he 
also figured that another 4% 
were getting ready to do so. 


He started a scramble. Two 


years ago one writers’ magazine 
carried 26 notices of those who 
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Convenient 

Pace Aegycol 
Accurate 
Feesh Solutions 





Self-measuring 


ARGYROL 
in TABLETS 


for convenience, uniformity 
and freshness 


RGYROL is now put up in tablets. You can get pure Argyrol 
in packages of sixty 6-grain tablets. These tablets come in 
3 vials to the package, 20 tablets each. (See package at top.) This 
self-measuring form of Argyrol has become extremely popular 
with the specialist in the short time it has been available. The 
reasons are obvious: (1) Those making their own solutions can 
keep their supply always fresh, owing to the ease of using the 
tablets; (2) No weighing is necessary; (3) The tablets insure an 
* accurate and true solution; (4) A supply of the tablets can be kept 
in the office and also carried in the hand bag; (5) They are clean 
to handle and can be made up quickly at any time or place; 
(6) In tablet form there is no question as to whether you have 
genuine Argyrol or not, and you are always assured of accurate 
results. Call on your druggist. He can supply you. 


A. C. BARNES COMPANY, INC. 
Sole Manufacturers of Argyrol and Ovoferrin 


New Brunswick New Jersey 
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offered their help. A year later, 
there were 37. Now, in the same 
publication, 50 experts are ten- 
dering their assistance. 

The harder it is to sell, the 
more help is being offered, which 
is quite all right, of course. And 
this does not include the ‘great 
number who would teach you to 
write poetry or songs, or sell you 
a book. Scattered through all 
this are cards of stenographers, 
who would like to type your 
scripts. Some of them say they 
have a dictionary and will look 
up words you can’t spell. It cer- 
tainly seems that the news of this 
abundant crop has brought plenty 
of reapers. 

Some of these advisors ought 
to be, and undoubtedly are, good. 
But unless you watch your step, 
you are very apt to fall into the 
hands of those who will take 
more than most beginners can 
afford, and give very little in ex- 
change. 


Stop to think a moment. How 
many of those who thrust them- 
selves into the advertising col- 
umns, do you suppose, have as 
good an education as you your- 
self? Instead of encouraging your 
talent, they sometimes prove ex- 
tremely discouraging. 

I went the route, picking ad- 
visors with all the care possible, 
after the first one on whom I 
had cut my wisdom teeth. I sent 
him $8.00 and a manuscript. 
Nothing happened. I wrote, but 
received no reply. Finally, a 
registered letter peremptorily de- 
manding its return, brought it 
back. He had crossed out half a 
dozen words, and this was his 
sage advice: “John wouldn’t do 
that. His wife wouldn’t let him.” 

This advice might have been 
quite convincing, if there had 
happened to be any character in 
my story named John. There 
wasn’t! My helpful critic had not 
even taken the trouble to read it. 

I sent another script to a 
“critic” with the customary read- 
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ing fee. In this story there oc- 
curred the sentence: “He snapped 
on his lights and started the en- 
gine.” The only advice I received 
from this brilliant genius, was 
that I should have had the man 
start the engine first, because 
some cars were hard to start af- 
ter the lights were on. 

Inasmuch as what I wanted 
was literary advice, and not a 
driver’s license, I failed to see 
where it applied. 

From there I went to higher 
levels, paying more and expect- 
ing more. I took a course of in- 
struction, to be paid for by 
monthly installments. By the time 
I was $50 in the hole I dropped 
it—which privilege was included 
in the agreement. It had proved 
to be more a guessing contest 
than a course of instruction. 

Another highly recommended 
instructor persuaded me to enter 
into “collaboration” with him. He 
claimed that if we wrote a story 
together, he could teach me more 
than by any other method. He 
guaranteed to stay with me until 
we had produced a “salable” 
story. 


The script was finished. He 
pronounced it a “salable” story, 
thus winding up his agreement. 
Also he proposed to sell it for 
me. But it has been a very long 
time, and I am still waiting for 
a check. 


I have said that some of these 
critics can be most discouraging. 
That is true, and often it is hard 
to tell what it is all about. 


I wrote an article concerning 
a subject on which I had special 
and detailed information. I sent 
it, for an opinion, to a man who 
surely ought to know what he is 
talking about. He told me that it 
would not go. The public, he said, 
was not interested in this sub- 
ject, and physicians already knew 
all about it. But it sold on its 
first trip, and brought several 
favorable comments from read- 
[TURN THE PAGE] 


ers, 
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Greater Protection cums 
. ward 
More Convenient foun 
Extemporaneous or home prepared eye washes whor 
are unlikely to be pure, sterile or of uniform 
strength. 
But why take chances when you can recom- 
mend or prescribe a formula which has been Ft 
standard with the medical profession for years. 
WYETH’S 
REG. U. S. PATENT OFFICE 
Collyrium offers a sterile, mildly astringent 
solution for use in acute and chronic conjuncti- 
vitis, hyperemia, inflammatory eye troubles, etc. 








Also note the great convenience in the appli- 
cation of Collyrium—the ground-glass stopper 
in each bottle is likewise an eye-cup, always 
available for immediate use. 





JOHN WYETH & BROTHER, INC., Puiapecpaia AND Montreal! 





New York City Los Angeles, Cal. Boston, Mass. Denver, Colo. 
Cincinnati, Ohio Portland. Ore. San Francisco, Cal. New Orleans, Le | 
Kansas City, Mo. Saint Paul, Minn. _Chicaso. Ti. Atlanta, Ga 
=e 
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| John Wyeth G Brother, Inc. Dept. M.E. 10) | 
1118 Washington Avenue, 


LET US SEND YOU A BOTTLE Philadelphia, Pa, 
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Gentlemen: Please send me _ full-size 
OF COLLYRIUM [| bottle of Collyrium for clinical trial. 
FOR A TEST! or 
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I sent several scripts, with a 
reading fee, to a man who claims 
to have unusual ability in plac- 
ing manuscripts with editors. He 
was most courteous and encour- 
aging at first. Then he suddenly 
changed, without any apparent 
reason, and wrote me a letter 
that burned me up. I blush still 
when I think of it. Among many 
other things, he said: “Your 
story is hopelessly off trail. It is 
very poorly written, and there is 
really not very much to it.” 

How was that for a jolt? But 
a little later, that same story 
took second place in a contest, 
judged by outstanding men, in 
which nearly 150 prizes were of- 
fered (and there must have been 
hundreds of entries). That cir- 
cumstance went a long way to- 
ward removing the curse, but I 
found it hard to explain. 

There was one advertiser to 
whom I gladly take off my hat. 


Ethical Publicity 


He at least did not hesitate to 
tell the truth, including his opin- 
ion of himself. His advertisement 
was enclosed in a rather impos- 
ing box, and began like this: 

My services are only for those who 
are really sincere...My time is far 
too valuable. ..I consider it a sacri- 
fice unless a worthy purpose is 
served. ..I do it because of my good 
will toward the amateur writer... 

The money must accompany the 
story. ..Please do not bother me with 
unnecessary inquiries. 


That advisor was certainly full 
of the milk of human kindness. 
—_ I’m afraid it had curdled on 
im. 

Without taking sides in the 
—? discussion, my advice would 
e: 
Write if you feel that you 
must (you will anyway). But do 
not expect sudden fame or riches. 

Pick your literary advisor with 
judgment, and above all, Don’t Be 
the Goat. 


T HE increasing discussion of advertising methods 
for ethical physicians must eventually bring re- 


sults. 


After reviewing many of the suggestions, I 


wish to offer another, which I believe to be a dig- 
nified manner of publicity. 

The medical profession, to survive financially, 
must come out from under the basket and let the 
world know what it is and what it can do. 

In years gone by, the title of doctor carried with 











it merited distinction and respect. Today, it is ap- 
plied to chiropodists, chiropractors, osteopaths, op- 
tometrists, opticians, ministers of the Gospel, veteri- 
narians, heauty specialists, and provenders of patent 
horse collars or electric belts. 

To insure the fullest benefit from membership in 
the county and state societies, I recommend an ex- 
tended use of some symbol—the cross within a circle 
—or any other one which could be copyrighted. 

This symbol should be used following the physi- 
cian’s name and degree, or after his designated 
specialty in medicine or surgery, as well as on his 
stationery, office doors, cards, and in the telephone 
book. Its significance will then deserve to be em- 
phasized to the general public through advertising 
by the county and State, or by the American Medi- 
cal Association. FRANK M. POSTLETHWAITE, M.D. 
























































The great psychclogist, 
William James, 

Sized man up rightly 
As a creature of habit. 
His habits once formed, 
Man holds on to them 
Tenaciously. 


Any attempt at change meets 


With great resistance. 


Regular bowel movement 


Is also the result 

of the formation 

of regular habits. 
This is possible 
When AGAROL 

Is the treatment 

Of constipation. 

For Agarol, 

The original emulsion 


of mineral oil and agar-agar 


With phenolphthalein, 
Not only softens 





Agarol is the original mineral oil and agar-agar 


emulsion with phenolphthalein . 


easily mixed with other liquids, when desired, 
Agarol is suitable for every age period. 
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AGAROL for Constipation 


WILLIAM R. WARNER & Co., Inc., 113 WEST 18th STREET, NEW YORK CITY 














Ex-Pharmacist 





A PHYSICIAN CONTEMPLATES 
THE DRUGGIST’S PROBLEMS 


problems of the man who owns 
the drug store around the cor- 
ner from you, with a little 
more sympathy than seems to be 
ordinarily possible, it is because 
I was once a pharmacist myself. 
At the outset I want to define 


: I am able to understand the 


| clearly what I mean by a pharma- 


cist. He is a man who loves 
pharmacy, who takes pride in his 


| profession, who conducts his pre- 


scription department with all the 
seriousness of his soul. I do not 
consider that the letters Ph.G. 
make a pharmacist. If he con- 
siders the prescription branch of 
his business as merely a public 
accommodation, or as a fairly 
profitable sideline, he is not in 
my estimation worthy of his de- 
gree. 

There are plenty of pharma- 
cists who are sincere, just as 
the majority of physicians are 
thoroughly professional at heart. 

Pharmacy is a profession. It 
comprises the art and science of 
collecting, identifying, preparing, 
preserving, compounding, and dis- 
pensing drugs and _ medicine. 
These are connecting stages in 
the transformation of crude 
medicinal substances to the fin- 
ished product, ready for the con- 
sumer. 

True enough, the pharmacist 
no longer puts up in his labora- 
tory many of the pills, tinctures, 
and other preparations which he 
is called upon to dispense, but 
this does not change the function 
of pharmacy. It merely calls for 
a division of labor. 

In the early history of medi- 


By Carl C. Aven, M.D. 


cine, the pharmacist and the phy- 
sician were the same individual— 
“the medicine man.” As civiliza- 
tion progressed, the preparation 
of drugs and medicine became a 
specialized field of medical sci- 
ence. 

The pharmacist of today is still 
imbued with the ethics and tradi- 
tions of an ancient profession. 
Like the physician, he must be 
qualified by education, training, 
and official recognition to dis- 
pense drugs. Also, like the medi- 
cal practitioner of today, he is 
faced with a multitude of burden- 
some economical and professional 
problems. 

Some of these problems have 
come about in the natural way 
of evolution, and are slowly being 
solved in the same way, a splen- 
did example of this movement 
toward solution being the St. 
Louis Drug Store Survey now in 
progress under the sponsorship 
of the U. S. Department of Com- 
merce. Others of his problems are 
directly the result of lack of mu- 
tual understanding between these 
two professions which once were 
one. 

Cooperation! A beautiful word, 
much abused. But we are learn- 
ing its meaning, from a practi- 
cal standpoint, in business and in 
the professions. 

It is some of these problems 
which result from the doctor’s 
failure to extend the pharmacist 
a measure of cooperation, and 
which in turn react to the physi- 
cian’s disadvantage, that I want 
to discuss here. 

Having been both a pharmacis‘ 
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of Cleveland, Ohio, announces 
to the medical profession that 
it has been awarded sole rights 


for the ethical distribution of 


Vitamin D 


produced from Cod Liver Oil 
under license United States 
patent 1,678,454 issued July 
24th, 1928, developed in the 
laboratories of and con- 


trolled by Columbia University. 
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This is Natural 
Vitamin D, not 
an irradiated pro- 
duct,and notacod 
liver oil concen- 
trate, but rather 
a highly potent 
extract of the an- 
tirachiticprinciple 
of cod liver oil. 
It is extracted and 
prepared in suit- 
able form for 
therapeutic use 
by methods de- 
veloped by Doc- 
tor Theodore 


F. Zucker, As- 
sistant Professor 
of Pathology at 
the College of 
Physicians and 
Surgeons of Col- 
umbia U niversity. 





This Vitamin 
available for therapeutic 
use in §cc and socc bottles. 
The concentration is such 


D is now 


that 10 drops is equal in 
Vitamin D potency to 
three teaspoons of standard 
potent Cod Liver Oil. It 
is palatable and free from 
objectionable taste. This 
new product will be ethical- 
ly advertised and carefully 
distributed through pre- 
scription pharmacies. It 
will be sold at prices approx- 
imately the same as those 
current for equivalent dos- 
ages of plain Cod Liver Oil. 
Interested physicians are 
invited to write for full in- 
formation and complimen- 
tary samples to S. M. A. 
Corporation, 4614 Prospect 
Avenue., Cleveland, Ohio. 
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Garotene is to Vitamin A what 
sunlight is to Vitamin D therapy. 
Carotene and sunlight are nature’s 
forms of the fat soluble Vitamins A 
and D. While this has been appre- 
ciated for some time in the case of 
sunlight, the realization was long 
delayed in the case of Carotene. (See 
diagram below). 


NATURE 


PROVIDES Jf PROVIDES 





+ > 
ULTRAVIOLET CAROTENE 
OF Sunshine OF Vegetables 
Acts Upon 
ERGOSTEROL cabin Nage 


In the Body to Produce 


VITAMIN “D”’ VITAMIN “A” 


To Meet The Requirements Of The Body For 
FAT SOLUBLE VITAMINS 
New Vitamin A Therapy 

In Caritol and Smaco Cod Liver 
Oil with Carotene, physicians now 
have Primary Vitamin A in two 
convenient potencies for prescribing. 
Caritol — Caritol is a 0.3% solution 
of Carotene in bland oil. It provides 
a safe, palatable and convenient con- 
centrated solution of Primary Vita- 
min A (or Pro-Vitamin A) for use 
wherever Vitamin A, Carotene or 
both are indicated. The entire ab- 
sence of all fish flavor from Caritol, 
and its attractive red color make it 
especially acceptable to your patients. 
Caritol may be used alone, or with 
Viosterol, or with Cod Liver Oil. 
(See Smaco Cod Liver Oil with 
Carotene). 


T he Latest Contribution 
to Vitamin A Therapy 


Of the Liver to Produce 


(CAROTENE) 


Cod Liver—Smaco Cod Liver (il 
Oil with with Carotene is a high 
Carotene grade of cod liver ail 
fortified with crystalline Caroten 
which increases its Vitamin A po 
tency 1000 International Units per 
teaspoon. It provides a most con- 
venient method of administering 
Primary Vitamin A or Carotene in 
conjunction with Vitamins A and D 
of cod liver oil. It may be used 
wherever any cod liver oil is indicat- 
ed; also wherever Carotene in dilute 
solution is desired. Although Caro- 
tene is not a flavoring agent, never- 
theless the addition of Carotene to 
cod liver oil noticeably improves the 
flavor. NY) a 
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aie form of Carotene 
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For complimentary samples, simply 
attach coupon to your prescription 








blank or letterhead. 
Without obligation or charge 
please send: 2-102 


0 Additional Information 

(J Samples Caritol (Carotene in 
bland oil) 

0) Samples Cod Liver Oil with 
Carotene 

0) Prices on Crystalline Carotene 
for research 
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and a physician I am in a posi- 
tion to appreciate doubly the 
yalue of ethics. I have often 
wondered why the principle of 
ethics which is instinctive with 
every genuinely professional man, 
seems to end so abruptly in the 
physician-pharmacist relation. 
This thought leads me to ask why 
it is not feasible for pharmacy 
and medicine to get together and 
work out a joint code of ethics 
affecting their relations. 


- 

As doctors, why shouldn’t we 
play as squarely with the phar- 
macist as we do with our fellow 
practitioners? Remember my de- 
finition of pharmacist. Having 
established the fact that a drug- 
gist regards his prescription de- 
partment with genuine earnest- 
ness of purpose, and is in other 
respects a professional man at 
heart, why should we not accord 
him the courtesy he deserves? 

Think over just how these 
questions apply to you. Don’t be- 
little the pharmacist. Don’t dis- 
parage him because of hearsay. 
Don’t make general statements 
that will hurt him, just because 
you are disgruntled at something 
that has gone wrong in your re- 
lation with a particular pharma- 
cist. Be ethical. 

An important duty we owe to 
the pharmacist is aiding him to 
comply with all the legal require- 
ments which are necessary for 
the conduct of his business. A 


‘specific instance is cooperation in 


conforming with the narcotic 
laws. A physician is prone to lose 
his perspective when striving to 
relieve a suffering patient, but 
his sympathy hardly justifies him 
to expect the druggist to violate 
the law. 

If a pharmacist has extended 
the courtesy of accepting from 
you a narcotic prescription over 
the telephone, it is your urgent 
duty to sign the prescription at 
the earliest possible moment. You 
owe the pharmacist every pro- 
tection within your power just as 


——j|he is obligated to protect you, 
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The recent intensive survey of 
drug stores in St. Louis showed 
that 3% of the prescriptions 
written by physicians are illegible. 
It is safe to assume that a great 
many more than 3% are only 
fairly legible. One of our most 
obvious duties toward the phar- 
macist is to write the prescrip- 
tion in such a way that it may be 
interpreted accurately, and to 
write it with pen and ink so that 
it will endure as a permanent re- 
cord. 

When a pharmacist is in doubt 
about the meaning of a prescrip- 
tion, it is his obvious duty to 
communicate with the physician. 
Therefore, when our pharmacist 
telephones us in order to check 
up on the exact meaning of a pre- 
scription, let us not be offended. 
To do so is to display extremely 
limited vision. Particularly are 
we obligated to the pharmacist, 
when he catches an error we have 
inadvertently made, for physi- 
cians do make errors. Many a 
mistake which might, if not de- 
tected, have meant serious results 
to the patient, has been intercept- 
ed and referred back to the doctor 
by an alert pharmacist. 


There is another duty that we 
owe to the pharmacist and pa- 
tient jointly, and that is to tell 
the patient in advance if a pre- 
scription contains costly ingredi- 
ents. A patient who is accustomed 
to paying less than $1 to have a 
prescription filled, naturally re- 
ceives something of a shock when 
the druggist announces a higher 
price. It is only common sense 
for a doctor, when he writes a 
prescription which he knows will 
cost more than usual, to prepare 
the patient’s mind by the casual 
remark, “This prescription is 
somewhat expensive.” 

This simple procedure avoids 
later criticism both of the drug- 
gist and of the doctor writing the 
prescription. 

While reading this article, the 
average doctor’s mind is prob- 
ably dwelling more or less acute- 
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FoR THE NERVOUS CHILD 


A Diet Reinforcement 


That the “‘nervous child” is a phenomenon only too common in our 
midst today is an acknowledged fact. 

Working upon the hypothesis that hunger pangs or metabolic vari- 
ations, particularly lowered calcium metabolism, are a prevalent cause 
of nervous behavior, a series of interesting tests was recently made at 
a leading University in the East. 

It was found that by reinforcing the diet of children with a special 
food concentrate, nervousness was considerably reduced, as measured 
by the Olson-University of Minnesota behavior check list. 

The research workers chose Ovaltine as the food concentrate for 
the reason that it most closely approximated the theoretical diet 
requirements of the test, it being particularly rich in calcium and 
phosphorus, easily assimilable proteins, carbohydrates and fats, as 
well as essential vitamins. Cane sugar was absent. 
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The diagram shown here illustrates the distinct advantage of reinforcing the diet of 
nervous children with this special food concentrate. Column A shows improvement in 
nervous conditions when no special food was given; Column B when milk alone was 
given; Column C when the food consisted of milk plus the food concentrate Ovaltine. 
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The Swiss Food-Drink Time Only Except in 
Meseioding to ortginel Swiss forsale” Special Cases 
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THE WANDER COMPANY, 180 N. Michigan Ave., Chicago, Ill. Dept. M.E. 10 
Please send me a regular size package of Ovaltine and full literature without charge. 
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ly upon the thought, “What about 
counter-prescribing?” 

Counter-prescribing is a viola- 
tion of the ethics of pharmacy. 
I will grant that it is probably a 
rather common violation. But I 
maintain firmly that few com- 
munities exist where there is not 
one pharmacist or more who re- 
gards his profession seriously 
enough to refrain from counter- 
prescribing, and who forbids his 
clerks’ attempting to do so. 

Why shouldn’t druggists sit in 
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occasionally with us at our medi- 
cal meetings? Why shouldn’t we 
accept them whole-heartedly as 
fellow professional men, even as 
we accept the nurse and the tech- 
nician as fellow-workers? 

That would be a basis for real 
cooperation. 

I believe there should be more 
of this class of pharmacist. I be- 
lieve there can be more. if and 
when physicians hold out the hand 
of fellowship and pledge the ethi- 
cal druggist individual support. 


| wi “ul 
"Doctor is out answers record 





"This is Dr. Jones' office. The doctor will return at two o'clock—" 
would be the message automatically given to patients telephoning 
out of office hours, by a talking device recently perfected by a Texas 
inventor. The device works in this way: Before leaving the office, 
the doctor dictates his message on a record, connects the record 


_ with the telephone, and rests secure in the knowledge that the ma- 


chine will automatically answer every caller with equal courtesy. So 
far the inventor has not figured out a way to make the machine enter 
into spirited discourse with patients regarding bills, or to give direc- 
tions for administering Johnny's medicine. The physician, however, 
can be sure that the device will not hold any long-distance conversa- 


tions with friends during his absence. 
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Why Not Switch to the Reel? 
HERE are many improved contain- 
ers for adhesive plaster on the 
market but all except one are still 
the old-fashioned spool dressed up 
to look nice. 

The Bay reel container is the only de- 

parture in the right direction. It elimi- 

nates awkward unwinding. It is dust- 
proof. BayHesive, the improved zinc 
oxide adhesive plaster, handles better as 

a result. 
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ETTING a horse to drink 
water is as nothing com- 
pared with the task of 
enticing the Great Ameri- 
Hcan Public to accept the periodic 
dhealth examination idea. 

| Probably the main reason why 
Withis is so, is that we, as physi- 
cians, are not thoroughly sold on 
the idea ourselves. To go further, 
too many of us are not fully 























tion is, of what procedures it 
should consist, for what objects 
it should aim. 

Because we see it so vaguely, 
we do not become enthusiastic; 
nd without enthusiasm and sin- 


We must be the teachers, and 
no teacher can hope to succeed 
unless he knows his _ subject. 
What subject is richer than pre- 
clinical medicine? So far, the ef- 
orts to establish the health ex- 
mination as an entity of medi- 
ine, to standardize its procedures 
nd to give it concrete form, have 
een sparse and disorganized. 

The only remedy for this situa- 
ion is to have organized medi- 


the field of preclinical medicine, 
and give the many thousands of 
general practitioners the country 
over, a standardized set of pro- 
cedures, clearly defined. 
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(You Can Lead a Horse 


AND YOU CAN LEAD THE 
PUBLIC TOO... BUT— 


By Donald McCaskey, M.D. 


Given this scientific basis, the 
practitioner must then fire his 
own mind with enthusiasm and 
be ready to devote the time and 
the effort to selling the idea to 
his patients. 

The periodic health examina- 
tion cannot be substantially sold 
to the American people on any 
hit-or-miss basis. Its acceptance 
must be the logical consequence 
of directed effort. 

In the beginning, only a com- 
paratively small portion of the 
American people can be expected 
to recognize the value of periodic 
health examinations; but we 
must not be discouraged with 
that. It is merely a form of iner- 
tia. Many people’s minds are 
closed entirely to every new idea 
until they see that it is being ac- 
cepted favorably by their fellow 
men. 

In every physician’s practice 
there are patients intelligent 
enough to appreciate the benefits 
of the health examination. These 
are the ones to concentrate upon. 
Make them enthusiastic, build up 
their enthusiasm as you go 
through with the procedures of 
the examination. Afterwards, 
make them conscious of the bene- 
fits. Make them see that a definite 
slice of life and health has been 
given them. 

They in turn will preach the 
gospel to others. In the course of 
time the inevitable result will be 
a regular health examination 
clientele. 

I have been insisting since 1915 
on a regular [TURN TO PAGE 144] 
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saying “no” to caffein 


without saying “no” to coffee! 


Many PATIENTS are so wedded to coffee 
that it is a severe test of their will-power to 
have to give it up. That’s why more and 
more physicians are recommending Sanka 
Coffee—genuine, delicious coffee with 97% 
of the caffein removed. 

Send the coupon below for a free quarter- 
pound. When it arrives, make the night- 
test—drink your first cup at night. Next 
morning you'll know that Sanka Coffee can 
be enjoyed without causing sleeplessness, 
indigestion or nervousness. What is more, 
its full, rich flavor removes from the patient 
any desire for caffein-containing coffee. 

Sanka Coffee is real coffee—a superior 
blend of the choicest Central and South 
American coffees. Coffee experts recognize 
that no other blend is finer. 

Sanka Coffee has been accepted by the 
Committee on Foods of the American 
Medical Association with the statement: 
“Sanka Coffee...is free from caffein effect 
and can be used when other coffee has 
been forbidden.” 

Send the coupon for a free quarter-pound. 
With it we shall be glad to send a copy of 
“The Passing of ‘Thou Shalt Not’””—a more 
complete discussion of Sanka Coffee. 





REAL 
COFFEE 


91 % OF THE CAFFEIN REMOVED 











SANKA COFFEE CORPORATION wm. c.—10-32 

1 Joralemon St., Brooklyn, N. Y. 

Gentlemen: Please send me without charge « 
lb. package of Sanka Coffee—also the booklet, 

Src Passing of "Thou Shalt Not.” 
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This offer not good in Canada 
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The R.N.’s Place 





in Office Work 


By EVANGELINE INGERSOLL, R.N. 


AS the trained nurse a 

logical place in the doc- 

tor’s office, and, to reverse 

the question, has the office 
girl who holds the status of R. N. 
the right to consider herself an 
active member of the nursing 
profession ? 

It is as much the physician’s 
business as it is anyone’s to con- 
sider the answers to these ques- 
tions. As the “boss,” he has, or 
should have, an interest in im- 
proving both the quality and the 
professional morale of his highly 
important team-mate—the office 
nurse. It is through interest and 
guidance on his part that the doc- 
tor can turn this employee of his 
into a one-hundred per cent asset 
to his practice. 

In 1904, when I first entered 
the field of nursing, the employ- 
ment of Graduate Nurses in phy- 
sicians’ offices was comparatively 
rare. At that time there were 
few, if any, trained technicians 
in the various therapies—X-ray, 
pathological laboratories, physi- 
cal therapy. The situation has 
changed since then. Now, prac- 
tically all of the specialists in 
these branches employ Registered 
Nurses as technicians; the oppor- 
tunities in this line of work are 
almost unlimited. 

It is my point that the posi- 
tion of office nurse should be 
tated equally high with that of 
the laboratory and _ physical 
therapy technician. In every case 
where office practice forms the 
bulk of the work, the physician 
should call for a Registered 
Nurse. The type of personnel re- 
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quired for the position should be 
rigidly specified. 

On the face of it such a propo- 
sition will be instantly voted 
down by a number of readers on 
the ground of the extra expense 
involved. However, it is part of 
my premise that if a practice is 
large enough to warrant the em- 
ployment of a full-time woman 
assistant, a Registered Nurse can 
more than make up the difference 
between her own salary and that 
of an untrained assistant, by the 
wise use of her extra qualifica- 
tions. 

@ 


Most physicians and surgeons, 
and some dentists, have come to 
a realization of what it means to 
have trained assistants in their 
work, and especially is this true 
in meeting patients and others 
wishing appointments. To be able 
to distinguish between the profes- 
sional and business inquiries re- 
quires unlimited tact, for most 
callers dislike to give information 
to anyone other than the person 
they wish to see. Here is just 
one place in which the profes- 
sional background and _ under- 
standing proves invaluable. 

The Registered Nurse with 
some business ability soon be- 
comes of inestimable value to her 
employer, as she gradually grows 
into taking full charge of the 
business side of his practice. Un- 
like the sheer business woman, 
she is able to do this without for 
one moment losing sight of the 
human and professional side of 
her work. I will admit that there 
are nurses, Registered Nurses, to 
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WHITE ROCK and 
Milk of Magnesia 


You probably have patients who 
cannot or will not take Milk of 
Magnesia regularly or at all. 


Suggest White Rock Mineral 
Water instead of plain water. Of 
course it is more palatable. When 
the Magnesia is prescribed as an 
antacid or for gastric discomfort, 
the White Rock often appears to 
speed up relief. 


Why not test this on yourself 
sometime ? 


White Rock Mineral Water makes 
many prescriptions more palata- 
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whom a patient is just another 
case. Obviously these should not 
take up office work. That is what 
I meant by “extra qualifications.” 

It is one reason why I feel that 
office nursing should be made a 
professional entity. A nurse unfit 
for this branch could do untold 
damage to a practice by the feel- 
ing, or lack of feeling, which she 
would create among the people 
with whom she would come in 


contact. 
* 


It is, in my opinion, the duty 
of the Registered Nurse who 
takes up office work to maintain 
the high professional standard 
acquired in her training. If she 
loses sight of this and becomes 
only a business woman, she will 
soon come to a realization of the 
fact that her field of usefulness 
is limited. It is only through ad- 
herence to that standard that she 
can successfully combine the pro- 
fessional with the business side 
of her work. 

When she arrives at that state 
of perfection where she can go 
smilingly before an office full of 
impatient people, who have wait- 
ed well past their appointed 
time, and tell them there will be 
a still longer wait—and make 
them feel that it is a privilege, 
rather than a hardship—then she 
becomes not only a professional 
business woman, but a DIPLO- 
MAT. 

Giving the nurse who is tem- 
peramentally adapted to office 
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work, and has taken special 
training for it, due recognition 
in the form of a certificate, would 
be a tremendous stimulus toward 
building up a corps of profes- 
sional assistants. 

The attitude of the nursing 
profession itself so far has given 
the impression that when one be- 
comes an office nurse, she has 
dropped out of the field of active 
nursing. Nothing could be furth- 
er from the actual situation. The 
office nurse must be able not only 
to be an intelligent listener to 
complaints, as well as to praises, 
but she must be able, through 
her knowledge of present day 
routine, to explain, and to over- 
come any prejudice the patient 
may have acquired through a 
misunderstanding of the  pro- 
cedure to be employed. 

+ 


The question of whether to 
consider office work as a recog- 
nized specialty of nursing was 
brought up before the annual 
meeting of the American Nurses’ 
Association in Milwaukee in 
1930. No action was taken, but 
the fact that nursing organiza- 
tions are considering the ques- 
tion, helps to prove its impor- 
tance. Soon the office nurse will 
have definite recognition. Soon 
she will be fully accredited as a 
nursing specialist. She is en- 
titled to the recognition. 

Any physician who thinks 
otherwise does not appreciate the 
advantages he is missing. 
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I. gynecological examinations, the physician is often 
aware of unpleasant conditions and emanations requir- 
ing treatment. Many physicians say nothing, but pre- 
scribe Norforms for regular use by such patients. 


Norforms are deodorant in effect, and diffuse active 
medication throughout the vaginal tract. Thus, the non- 
irritating Norform antiseptics are kept in prolonged and 
effective contact with vaginal mucosa for the treatment 
of inflammatory conditions such as leucorrhea, vaginitis 
and cervicitis. 
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This is the second part of Mr. 
Johnston's narrative about the 
young physician who is pursuing 
that elusive quality—a successful 
professional personality. Here he 
encounters another lesson or two 
he did not get in medical school, 
or as an interne. 


‘ke so happened that the first 
person who called on me for 
professional advice after I de- 
cided to revise my attitude to- 
ward my patients was a rather 
intimate friend of mine. _ 

“Hello, Dick,” I said to him as 
I extended a friendly hand, “sit 
down and rest your bones.” 

“T would like to, Doctor,” he re- 
plied, “but I came in this time 
on a serious mission. I need your 
advice.” 

In another moment or so we 
were plunging into his history, 
and as I filled out the card I had 
placed before me I became more 
and more absorbed in the case. 
The examination completed, I 
made a diagnosis and gave him 
some instructions for immediate 
execution. 

“Doctor,” he said, “I know 
those are your instructions as my 
physician, but as my friend are 
you really going to make me do 
all those things?” : 

Of course he was joking, but 
the question brought me to life 
with a distinct start. It reminded 
me of my resolve as to a change 
of attitude. For more than half 
an hour I had been examining 
and questioning my friend, and 
it took this question from him 
to make me realize it. I had re- 
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A DOCTOR’S SELF-ANALYSIS 
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As told to Hall Johnston 


solved not to lose my character 
as a human being just because 
I had to assume that of the doc- 
tor. I had resolved to take a hu- 
man and friendly interest in my 
next patient. And here I was, 
listening to the very heart-beats 
of an old friend—like a scientific 
automaton. It took his remark to 
remind me that he was an old 
friend. What chance, I thought, 
had I to put my new theory into 
practice with strangers? 


I had, of course, read a good 
deal and studied some about dual 
personalities. I wondered if I 
could be a dual personality, one 
side of it controlling me in my 
work and another in my ordinary 
relations with people. I knew I 
was not disliked by my friends 
and acquaintances. Was it possi- 
ble that I was actually being dis- 
liked by my patients? 

It struck me as nonsense, and 
I decided that hereafter, if I did 
have one self for my patients and 
another for my friends, I would 
fuse them. Whatever I had that 
attracted my friends must be 
made to likewise attract my pa- 
tients. If I did not have that 
elusive quality, that necessary 
“it,” I resolved to acquire it. 

It is not easy to alter habits 
of long standing. I found it even 
more difficult to change a trait 
that seemed to be so fixed in me 
that it became a part of my 
character. I tried several experi- 
ments. Any effusive display of. 
friendliness I found led to an 
assumed familiarity that I did 
not feel, and I quickly abandoned 
that notion. [TURN THE PAGE] 
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The Success 
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; Patch’s Flavored Cod 
3 Liver Oil has deservedly; 
Ss . achieved the endorsement 
and recommendation of u 
v large percentage of Ameri- 
can physicians because it 
has pioneered a definite ad. 
vance in cod liver oil medi- 

cation. 


a * x 


It was the Patch Company who helped to revolutionize 
the production of a palatable cod liver oil of high vitamin 
potency. This was accomplished by specialization and re- 
search culminating in the introduction of newer and better 
methods for cooking, chilling, blending, assaying and final- 
ly flavoring. 

“ * + 


When Patch’s Flavored Cod Liver Oil is prescribed, the 
doctor is assured that even the fussiest youngster or the 
most fastidious adult will find it acceptable because of its 
palatability. In addition, every bottle carries a guarantee 
of potency in terms of contained vitamins A and D. 


= * * 


The guarantee is your assurance of potency; a personal 
test will convince you of its palatability. May we send you 
a bottle with our compliments, for a test? 


The E. L. PATCH COMPANY 


Boston, Mass. 





The E. L. PATCH CO., 
Stoneham 80, Dept. M. E. 10, 
Boston, Mass. 


Gentlemen: Please send me a sample of Patch’s Flavored Cod Liver Oil 
and literature. 
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Intimate inquiries into the 
daily life of patients, which I 
knew were more or less success- 
fully indulged in by some of my 
contemporaries, made me feel un- 
certain and ill at ease, and even 
seemed to embarrass the patient. 
I simply could not bring myself 
to the point of committing what 
I felt to be absurdities in pro- 
fessional consultation. The fact 
that others were succeeding with 
similar tactics made them none 
the less impracticable for me. 


It remained for a little girl 
patient to give me a new lead. 
With her mother sitting by, I 
began an examination of the 
child’s throat. She looked at me 
with big, somewhat frightened 
eyes, as her face registered the 
consternation she felt. Her moth- 
er made some remark that dis- 
tracted her, and, with her trou- 
bles forgotten for the moment, 
she looked up at me and smiled. 

It was a smile that was not to 
be resisted, and it brought me 
out of my professional abstrac- 
tion in a hurry. I smiled, and as 
I did so, the big eyes took on a 
look of understanding. It was the 
first thing I had done that she 
understood. 

From then on she was a will- 
ing, responsive little patient. 
When I said good-bye, she held 
out her hand and smiled. Here, 
I thought, was a patient who 
would want to come to see me 
again. I wondered whether she 
might be the first one. My educa- 
tion was advancing. 

I felt that there was a valuable 
lesson in my experience with this 
little girl. The application of it 
to the average patient was not, 
however, so simple. It took me a 
long time to work it out. I could 
not go about grinning at my pa- 
tients like a Cheshire cat. Out- 
right levity seemed out of place 
in the consultation room. At 
times my work took on a very 
serious aspect for both physician 
and patient. [TURN THE PAGE] 

















AROMATIC 
LiverxX 
ZEMMER 


To replace the 
Liver Diet 


Patients who rebel against 
the monotony of the liver 
diet will welcome AROMA- 
TIC LIVERX. Each table- 
spoon represents a full quar- 
ter-pound of fresh liver of 
clinically controlled poten- 
cy, in pleasant aromatic 
solution. 


AROMATIC LIVERX has 
proved unusually effective 
in the treatment of perni- 
cious anemia. Let us send 
you literature, 


Mail this coupon—— 


THE ZEMMER COMPANY, 
Oakland Station, 
Pittsburgh, Pa. 
Please send me literature on 
AROMATIC LIVERX. 
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CHILDREN’S CLINICS ARE INTERESTED IN 


Crtitas 


TPE Tope! 


Usepy Fé 





In response to a coupon request, we 
sent samples of Certifoods Sieved 
Vegetables to a Children’s Clinic.* 
With the samples we mailed a letter 
in which appeared the following state- 
ment: 


“Certifoods is the brand name of 
the line of sieved vegetables which 
embody certain unusual and important 
features. For example, each of the six 
products is guaranteed for a definite 
vitamin content and all are accepted 
by the Committee on Foods of the 
American Medical Association. These 
products are put up in 4%4-ounce 
enamel-lined containers.” 


The reply, acknowledging receipt of 
the sample of Certifoods, is particu- 
larly significant to all interested in 
pediatrics. It reads as follows: 


“We received the specimens of 
Certifoods Sieved Vegetables sent for 
our inspection and approval. We are 
much pleased with it and see no rea- 
son why it should not be preferred 
over the many other baby foods on 
the market. We are adding Certifoods 
to our diet lists and shall recommend 
it verbally whenever the opportunity 
presents itself.” 


Certifoods 


SIEVED VEGETABLES 


No claim is made for Certifoods 
that has not been substantiated by 
adequate laboratory and clinical re- 
search and test. It is only by extreme 
care and constant checking that we 
are able to guarantee definitely the 
actual. A, B and C vitamin content of 
each variety of Certifoods. This guar- 
antee is printed on the label of each 
container and gives the vitamin con- 
tent of each variety in Sherman units. 
No other sieved vegetable bears such 
a guarantee. 


Certifoods provide a diet for in- 
fants that is appetizing, smooth, bland 
and non-irritating. They retail in 
enamel-lined containers at 15 cents 
each. Professional samples, together 
with nutritive and assay report, will 
be sent to physicians on request. You 
are invited to use the coupon. 
*Name on request. 


Certifoods 


INCORPORATED 
Subsidiary of 
THEMALTINE COMPANY 
30 Vesey Street New York, N. Y. 








Tue Martine Company, Certifoods Division, 


30 Vesey Street, New York, N. Y. 


Please send me professional samples of: CERTIFOODS 
and copy of the vitamin and nutritive assay report. 


Name of Physictam. ......ccscccscccesess 
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I knew a few doctors whose 

eetings to their patients usual- 
y took on a show of hilarity. I 
had no desire to emulate them, 
and could not have done so had 
I wished. I realized that, what- 
ever course I might decide upon, 
it must conform to the unchang- 
ing instincts with which nature 
had endowed me. These could not 
be entirely rooted out. Nor would 
I want them to be. 

I gave up the idea of smiling 
at patients. I tried, for a time, 
to smile with them. The magic 
that is behind the smile that wins 
still eluded me. 

Then, one evening, accompanied 
by the young lady of the auto- 
mobile accident, I attended a 
musical show. Here were half a 
hundred young men and women, 
smiling every minute they were 
on view. The show sparkled with 
life and gayety. Then suddenly 
there tripped to the footlights a 
slip of a girl. As the orchestra 
played what proved to be the 
prelude for her song, she looked 
at the audience in such a way 
that I imagine each one of the 
audience thought the glance was 
directed particularly at him. 

As she began singing, the lilt 
and shading of the music, and 
the sentiment of the words were 
instantly reflected in her face, 
her smile and her actions. The 
smiles of the others may have 
been ordered by the production 
manager, and rehearsed into per- 
fection. This girl expressed the 
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emotions she felt, produced by 
her sense of artistic accomplish- 
ment. It was a triumph for her, 
and the high spot of the show. 


“What was it,” I asked my 
companion, as we left the theatre, 
“that enabled the girl to win her 
audience so completely with a 
single song?” 

“Well,” she replied, “the girl 
is an artist to her finger tips, 
just as you are a doctor from the 
top of your head to the soles of 
your feet.” 

“I wish I could win my audi- 
ence like that,” I remarked. 

“The difference is wholly in 
the manner of expression,” she 
said. “In the show business, it is 
not enough that your stunt be 
well done. It must be that, of 
course, but in addition you must 
‘get’ your audience. I know a 
male concert singer who says 
that there is one spot in every 
concert where the audience is 
won. Occasionally it may come in 
the first song. More often in the 
third or fourth. 

“But the singer knows unerr- 
ingly when the point is reached. 
After that it is the singer’s party. 
No matter what is sung to them, 
they cry out for more. They are 
held entranced. 

“But if you look at the artist, 
you will see that it is not all one- 
sided. The audience holds him 
entranced, too. He is giving them 
not only his voice, which is 
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It’s Formula Assures It's Efficacy! 
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HE Comprex Cautery is 

adequate for all office 
cauterizations. A detailed 
technique for cervical cau- 
terization is furnished with 
each instrument. 


((OMPREX Cautery Guar- 
antees range from five 
years to a lifetime. Why 


pay more? 


ASK your dealer or write 

us for description of 
the new Leavenworth elec- 
trodes for cervical cauteri- 
zation. 
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trained to do his exact bidding, 
his artistry, the result of a life. 
time of development, but also his 
very self—that personality with 
which nature endowed him. The 
singer who withholds this is ‘just 
another singer.’ His voice and 
technique may get him by, but he 
fails to achieve greatness.” 

I do not know how much 
thoughtful intrigue lay behind 
these remarks. They burned into 
my very soul. Perhaps they were 
intended to do so. Was I, after 
all, “just another doctor?” Had 
I been delivering to my patients 
the exact quantity and quality of 
skill that precisely matched my 
knowledge and ability? Was I 
allowing the scales, as between 
my patients and me, to come to 
a hairsplitting balance, while 
withholding that last ounce, ready 
in my hand, which would give 
them such obvious full weight? 

I knew then for sure that the 
problem could not be solved by 
giving my patients a mere me- 
chanical smile. The roots of it 
went down much deeper than 
that. Nor could I work out its 
solution alone. It must be worked 
out through a study of my pa- 
tients and my relations with 
them, by the trial and error 
method. 

Once more I hauled out my 
books, and, as best I could, I re- 
viewed the history of each case 
I had handled and each patient 
I had served. I considered every 
one of them, and I did not com- 
plete the study in a day or a 
week. As I reached conclusions 
I wrote them down in a note- 
book. Outstanding among them 
was that there are two distinct 
kinds or characters of interest 
which a doctor should take in his 
patients, each of vital importance 
to both patient and doctor. 

I had, I was convinced, been 
indulging in only one of them. 

» 

The young physician is taking his 
job of self-analysis seriously. His edu- 
cation will continue in .November 
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The Doctor and 


His Investments 


[FROM PAGE 34] begins to tobog- 
gan downward. When it reaches 
the point where margin calls 
have to be sent out widespread, 
many customers find they cannot 
protect their holdings. Their stock 
is summarily sold, adding to the 
holocaust. 

After this, the bears step aside. 
They can now leave the stock to 
continue its decline under the im- 
petus of continued selling. Lower 
and lower goes the price. A sec- 


ond margin call goes out. This 
time the response is weaker. 
More stock is sold. The price 


sags still further. 

And so the avalanche increases 
until hundreds of marginal hold- 
ers of the stock, forced to sell out 
their shares, are punished in the 
mad race to withdraw before 
everything is lost. 

Then the professional bear and 
his cohorts step in again. They 
cover their short sales at a mere 
fraction of the former ‘top price 
of the stock. 

Afterwards, when the shares 
begin their climb toward former 
levels, the marginal speculator is 
left alone—to wonder what it was 
all about. Throughout the fray 
he has lost sight of the fact that, 
with slender resources, he was 
playing against interests that 
controlled millions. 

One of his greatest illusions is 
that conservative margins will 
tide him over a serious break in 
the market. 

Does he remember that the 
1929 crash lopped 182 points off 
the industrial averages in a few 
days? Does he remember that, at 
the time, even holders of con- 
servative marginal accounts were 
requested to put up additional 
capital to protect their interests? 
No. These and similar facts he 
does not, or will not, recall. 
Buying stocks on margin often 
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Kendall Square Station, Boston, Mass. 
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Professions of Medicine and 
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sample bottle of Nason’s Palatable Cod Liver Oil. 
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ROSEBUD TAMPONS 


Sample box (4 sizes 
is yours for trial. Ideal 
for vaginal medica- 
tion. e Efficient, eco- 


nomical, convenient. 


So by sur- 


gical dealers 
in boxes of 12 
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For the 
professional man of moderate 
means there is only one way to 
buy. Buy outright. 


means financial suicide. 


Henceforward, on every im- 
provement in the market, I would 
urge readers of MEDICAL Eco- 
NOMICcS to liquidate marginal ac- 
counts, retaining the proceeds in 
cash, in order to buy outright, as 
soon as conditions warrant, se- 
curities of merit and sound pros- 
pects. The opportune time for re- 
entering the market, as soon as it 
arrives, will be indicated in these 


pages. 


Current Policy 


for Investors 


ECAUSE of intermittent, 
spectacular rises in the stock 
and secondary bond markets dur- 
ing September, many investors 
lost sight of the fact that, be- 
neath it all, a well-defined reac- 
tion was taking place, during 
which much of the ground gained 
in the course of the month was 
lost. A majority of the reliable 
security price indices now point 
to further setbacks in these mar- 
kets during forthcoming weeks. 
It can scarcely be doubted that 
the market is hovering around 
the long-awaited bottom; never- 
theless, to plunge headlong into 
stocks now, before a sustained 
recovery appears in prospect, is 
to court disaster. Recovery, to be 
sustained, must have as its foun- 
dation the confidence of the pub- 
lic, and a general betterment in 
our entire business structure— 
not the inconsistent improvement 
in scattered, small industries 
which has come about of late. 
Improvement, it is true, has 
been displayed in the textile and 
related industries; but, for the 
most part, evidence of recovery 
has been spotty and unimpres- 
sive. Unpromising news continues 
to come from many of the heavy 
industries, Operations of steel 
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Swings Back 














For several years poultices and plas- 
ters have been largely out of favor 


with the doctor. But now they are 
“coming back,” because the physician 
is finding in a certain type of plaster 
or emplastrum a means of concentrat- 
ing his medicinal action over the af- 
fected area. 

e a « 

This is effected by making the cata- 
plasm the vehicle for active medicinal 
agents which are quickly absorbed 
through the skin—so the term “Cata- 
plasm Plus” has been applied to 


NUMOTIZINE 


because it is a cataplasm of kaolin 
which contains guaiacol and beechwood 
creosote. 

Applied to the skin, these medicinal 
agents with a well known action are 
absorbed over a period of time so that 
the patient has the benefit of prolonged 
action without gastric disturbance or 
nausea. The drug effect is not wasted, 
but is concentrated topically, over the 
area being treated. 

* & * 
_ The clinical efficacy of Numotizine 
is swinging back the pendulum, and 
bringing the emplastrum into favor for 
the relief of local pain and congestion, 
as well as for the reduction’ of fever 
temperature. 


Sample and literature on tequest. 








NUMOTIZINE, Inc. 
900 North Franklin Street 


CHICAGO 
Dept. M. E. 10 


























By its antiseptic properties, Pel- 
litol retards or arrests bacterial 
infection. Due to its splendid 
covering properties, it affords 
perfect protection to diseased or 
denuded areas to which it is ap- 
plied, excluding the air and avoid- 
ing bacterial contamination. 
Quickly relieves the itching of 
infective skin conditions, and 
produces a marked anodyne ef- 
fect upon painful external areas. 
Stimulates natural healing proc- 
esses by promoting formation of 
healthy granulating tissue. Even 
when applied to large denuded 
areas, the amount of scar tissue 
is often remarkably limited. 
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Easy 
to 
Dispense 


Ideally suited to the procedure advocated 

by Fantus, of re-establishing normal 

functions through the administration of 
descending dosages. 


Constituents and Act 


the liquids and solids of the bile. (Cushny.) 








Easy 
to 
Swallow 


An Aid in Re-establishing 
Normal Intestinal Function 


ion 


OXGALL—The bile is the only reliable chologogue 
known. In the liver it increases the secretion of both 


PHENOLPHTHALEIN—A mildly acting ca- 


thartic . . . producing large, soft discharges with- 

out much griping. (U.S. Disp.) 
ce CASCARA—Not only increases the secretions of a 
. the gastro-intestinal canal, but because of its bitter- / 


(Gant. ) 


ALOIN—Its cathartic action is due to a stimu- 
lation of peristalsis, especially of the lower + 





ness acts as a tonic, improves appetite and digestion. 
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Baver & Brack, 2500 S. Dearborn St., Chicago 


Dear Sirs: Please send information about Bauer 
& Black Elastic Stockings. ME-10 
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Patients Gladly Wear 
BAUER & BLACK 


Elastic Stockings 


These remarkable new stockings 
make all the difference in the 
world in the attitude of the pa- 
tient. They are actually sheer and 
good-looking, light and comfort- 


able. 


That is because they are made 
of the sensational new Lastex 
yarn, a silk-covered elastic of 
such incredible fineness that it 
can be knit like pure silk thread 
into fabrics that stretch all ways, 
instead of only one way, as in 
the case of old-style elastic gar- 
ments. 


Bauer & Black Elastic Stock- 
ings give firm, self-adjusting 
support, without undue pressure 
at any point. They have proved 
eminently satisfactory in the 
treatment of varicose veins—re- 
lieving pain, reducing swelling, 
and assisting the healing of vari- 
cose ulcers. 


These are the only elastic 
stockings made of the new, pat- 
ented Lastex yarn. They are 
furnished for both men and 
women, in full length and knee 
length—obtainable now from 
your surgical supply house or 
through druggists. Mail the cou- 
pon for descriptive literature and 
clinical reports. 
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mills are running rather consis- 
tently around 14 per cent of ca- 
pacity, with orders conspicuous 
by their absence. Automobile out- 
put has declined to the lowest 
levels of the year. Average daily 
building contract awards during 
the two weeks’ period ended Sep- 
tember 24 slumped approximate- 
ly 46 per cent below those re- 
ported in the corresponding peri- 
od in 1931. 

Even the general business ac- 
tivity indices reveal no apprecia- 
ble gain, either actually or when 
compared with last year. Figures 
recently received, showing freight 
carloadings, the volume of checks 
cashed, electric power consump- 
tion, and commercial bank loans, 
manifest only slight seasonal 
changes, and fall short of 1931 
figures in about the same degree 
as they did at the beginning of 
the summer. 

In view of existing industrial 
conditions, the opportune time for 
making commitments in stocks 
and secondary bonds is clearly 
not yet at hand. Despite the fact 
that losses may be suffered by 
doing so, I recommend that pres- 
ent weak security holdings be 
liquidated during strong price 
rallies, and that new purchases 
be postponed until further notice 
in these pages. The sounder is- 
sues will be available again be- 
fore long at more favorable levels. 


As this issue of MEDICAL Eco- 
NOMICS goes to press, U. S. 
Government and other high-grade 
bonds, of types recommended in 
MEDICAL EcCoNomiIcs for the past 
half year, are continuing their 
encouraging trend upward. Only 
last week, prices of several Gov- 
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ernment issues soared to new 
highs for the year. 


It is not surprising, of course, 
that these first-quality bonds 
should have displayed such con- 
sistent firmness in the face of a 
generally adverse situation. 
Throughout 1932 they have con- 
stituted a last resort for thou- 
sands of investors and financial 
institutions who dared not place 
their funds in anything less than 
gilt-edged. 

Furthermore, there is still a 
tremendous, potential demand for 
these issues—especially on the 
part of the interior banks. This. 
demand is being held in check 
now; but with any relaxing of 
the present tension, it is bound 
to be felt as a gigantic force to 
send up prices. Interior banks 
have lost heavily on secondary 
bonds, and it is to be expected 
that during the initial stages of 
recovery these banks—the back- 
bone of our national banking sys- 
tem—will concentrate their vast, 
united buying energies on the 
high-grade bond groups. Rising 
prices are the only possible con- 
sequence in this event. 


Prominent among the high- 
grade security issues now avail- 
able are a number of municipal 
and State bonds. The unremitting 
accumulation of municipals by in- 
vestors desiring to increase their 
percentage of tax-exempt issues, 
has appreciably strengthened 
prices in the municipal market. 
This uptrend has been further 
accentuated by a lack of sufficient 
offerings, caused in turn by cur- 
tailed public borrowing. Supplies 
of bonds now held by dealers are 
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estimated to total only about 
$25,000,000, as contrasted with 
almost $100,000,000 during nor- 
mal times. 

Further evidence to show that 
there is still ample room for ap- 
preciation in high-grade bonds 
may be found in the fact that the 
total of these holdings at the 
present time is some 700 millions 
below the top figures of last year. 

Accordingly, I continue to be- 
lieve that prime bonds of types 
recommended on page 32 have 
much to offer the investor. Pres- 
ent holdings of these issues 
should be retained in the proper 
proportions, and additional com- 
mitments taken on in moderate 
amounts and during pronounced 
market weakness. 

I would not advise the physi- 
cian to load himself too heavily 
even with bonds of the highest 
quality, however. Substantial 
cash reserves are highly advis- 
able so that when the market 
definitely begins its long climb 
upward, advantage may be taken 
of the many favorable stock buy- 
ing opportunities to be anticipat- 
ed at that time. 


When to Listen 


[FROM PAGE 29] A typical case 
will best explain this. 

A man of forty, who had been 
away from home for several 
months, was notified of the ex- 
treme illness of his wife. Prior to 
this he had had financial worries; 
his own health had been the cause 
of some concern; he had been 
homesick and unhappy over his 
prolonged separation from his 
wife. She passed away shortly 
after his arrival. To remain in 
the house where he had longed so 
ardently to be, was now intoler- 
able; so he at once returned to 
his temporary home, a few hun- 
dred miles away. 

Back with his friends, his one 
great desire was to tell them all 
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A “STANDBY” IN DERMATOLOGICAL PRACTICE 
BUT IT MUST BE MADE RIGHT 


Medical literature abounds with references to the value of 
aluminum acetate as an astringent wet dressing in derma- 
tological practice. 














* * * 


In fact, it has been described as a "standby" and as in- 
valuable in eczematous and other skin conditions; eye, ear, 
nose and throat affections; and pediatric practice (sore 
buttocks, milk rash, eczema, etc.). 


* * * 


But for results, aluminum 
acetate must be properly pre- 
pared. The ordinary extem- 
poraneous solutions won’t do, 
since aluminum acetate is 
very difficultly soluble in 
water. Pusey and others em- 
phasize that the true Burow’s 
Solution must be prepared 
and used as a colloidal sus 
pension, made according to a 
definite chemical equation. 


* *k * 


That is the reason why 
Hydrosal (colloidal aluminum 
acetate) is proving so effec- 
tive. It is prepared by chem- 
ists who specialize in this 
one field of manufacture. 


* * * 


We want you to try 
Hydrosal in its two forms— 
liquid and ointment. Hydrosal 
(liquid) is obtainable in 4, 
8 and 16-oz. bottles. Hydrosal 
Ointment is supplied in ‘2 
and 2-oz. jars. 
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* * * 


Write for a supply of 
Hydrosal for clinical trial, as 
well as a copy of our new 
booklet ‘‘The Treatment of 
Skin Affections by Colloidal 
Aluminum Acetate.’ 











* * * 7 
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about it, to relieve his mind of 
the thoughts which had come 
crowding to torment him, 

But no one would listen to him. 
They did not want to hear of his 
trouble and they plainly told him 
so. They were impatient, they 
ridiculed, but most often they 
showed their disinclination to 
listen to the story he had to tell. 
And, disappointed, he buried his 
longing as deeply as he could and 
—worried. 

Four months later a physician 
friend came to make a social call. 
Shocked beyond words at the 
mental state of his friend, his 
first thought was to get away. 
“T'll come again,” he explained. 
“T heard of Enid’s death only 
a few days ago—wanted to get 
the details. But you won’t want 
to talk of it now, so I’ll come 
again.” 

To his surprise the man burst 
into a torrent of spasmodic weep- 
ing, out of which the doctor 
gathered that he wanted, of all 
things, to speak of his wife; 
wanted to with an intensity which 
was all but devastating him. 

At this point one man in the 
room exclaimed loudly: “For 
Heaven’s sake don’t let him get 
on that subject! He’ll go nutty if 
he does.” 

And a woman added: “All he 
wants to do is to talk about his 
wife. What good will that do? 
I just won’t listen to him. Why 
should we be bothered? Its worry, 
worry, worry.” 
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To which the patient replied: 
“I’m going to talk this thing out 
just once if it means losing your 
friendship forever.” 


And he did. The two men went 
into another room, where the sick 
man was encouraged to tell the 
whole tale. Little by little, all the 
disappointments, the inhibitions, 
the buried longings were brought 
to the surface and put into words. 
By the time the recital was over 
he was crying like a child and 
was as shaken as though he had 
come through a long illness. And 
through it all he had the sympa- 
thetic support of the doctor, who 
really was his savior. 


A few times more he was en- 
couraged to tell the tale, at in- 
tervals of a few days. But sud- 
denly he no longer wanted to 
speak of it. The great desire had 
disappeared. There was no longer 
anything to tell. He was even 
beginning to weary a bit of it. 
The sympathetic, understanding 
manner in which his_ doctor 
friend had handled the situation, 
undoubtedly saved this man from 
a severe mental illness. From 
this time on he was entirely free 
of the moroseness, the worry, the 
nagging thoughts from which he 
had had no relief for months. 

This manner of treating is not 
mushy sentimentality. From the 
time this man had returned to 
his friends he had been longing 
to tell someone, anyone, all about 
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it. One physician whom he had 
consulted at the frantic advice of 
his harassed friends told him to 
get it off his mind or he would 
go insane. None knew better than 
he the truth of this. But how 
stop the tormenting thoughts? 
His friends were sick and tired 
of him and wanted to hear none 
of his troubles. 

But this one friend, the doctor, 
at once set about putting some- 
thing else in his mind, something 
to replace the thoughts which had 
just been released. He began to 
speak of the wife as he had 
known her when she was a girl. 
For hours he sat, telling little 
personal incidents which the 
other man absorbed as a dry 
sponge would a dash of warm 
water. 

He finally ended with: “Do you 
know, that when she told me she 
was going to marry you I was 
jealous as the dickens.” 

He had put just the right 
thought into the man’s mind. The 
wife was brought to him living, 
brought to him happy, doing the 
things which ordinary mortals do 
in the flesh, and not that which 
he had seen and was so pitifully 
anxious to relate. He could now 
think of her as related to happi- 
ness, to joy and life. 

To be sure, every case does not 
respond so readily as this one 
did; nor is the cure always so 
rapid. But most cases are even- 
tually solved. 


Who, then, is the logical one 
to attempt a cure? It must be 
someone in whom the patient has 
faith and whom he trusts. This 
at once eliminates almost every- 
body; for, generally, the worry- 
ing patient trusts no one—ezx- 
cept his doctor, if the doctor will 
listen to him. 

Of course, there is psycho- 
analysis. But, for various rea- 
sons, this is not the ideal method 
to use in treating the worried 
patient. It is too complex, it takes 
too long, makes too much of the 
situation, often humiliates him; 
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it requires long seances—this 
word is used only figuratively— 
and is then not always success- 
ful. 

Our patient has no particular 
complex, his trouble has not 
reached deeply into the subcon- 
scious; he is really not a subject 
for the specialist. 

The scolding method we know 
to be absolutely useless. It only 
angers the patient, or starts him 
worrying over the fact that he 
has been scolded, which is mere- 
ly another way of aggravating 
his entire condition. Reading, out- 
side interests, visitors; all these 
means would be useful if the pa- 
tient could be reasoned with, but 
unfortunately he cannot. It is 
impossible for him to concen- 
trate sufficiently to read, to at- 
tend the theatre, or to do any of 
the things which the normal hu- 
man does to relieve nerve ten- 


sion. 
7 


Now we have for considera- 
tion, psychotherapy. By this we 
mean, in a general way, the use 
of that part of the human econo- 
my which is not physical. And 
surely it is logical to expect help 
from this quarter, since this par- 
ticular state, worry, is not phy- 
sical either. With this method 
the physician must do the actual 
work, or at least teach the pa- 
tient how to do it, which amounts 
to the same thing. 

First of all, the patient must 
know that his worried state is 
not considered trivial. He must 
feel the interest—and again I 
say that I am not confusing in- 
terest with sloppy sympathy— 
which his doctor has in him. That 
is essential to a cure. 

Next there must be a certain 
amount of understanding on the 
part of the patient. He should 
at least be made aware of the 
modus operandi. In most cases 
the patient is more than willing 
to cooperate when he learns that 
he is to talk of himself and his 
symptoms. [TURN THE PAGE] 
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A famous Gastro-Enterologist 
cites a typical Case History 


VERY well-known gastro-enterologist, 

who is also the physician-in-chief 

of a large charity hospital, sends us the 
following case record:— 


‘*The patient was a young woman, the mother 
of two children, in whom pregnancy had pro- 
voked the beginnings of constipation which 
became gradually worse. Aggravated by the 
exaggerated use of laxatives, it was occasion- 
ally complicated by painful colitis. 

**This patient’s constipation was corrected by 
means of yeast. After regular bowel move- 
ments had been re blished, a headach 
so chronic it had become a virtual inGr- 
mity, disappeared.’’ 





Every practitioner can probably cite 
examples of the exaggerated use of 
purges and laxatives. 

In many thousands of such cases 
the evils resulting have been success- 
fuliy corrected by the addition to the 
diet of Fleischmann’s Yeast. 

A food, Fleischmann’s Yeast has a 
truly extraordinary tonic effect on 
sluggish intestines. 
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from the indiscriminate | 
use of Laxatives 


cretion of the gastric juices. And it 1s in 
itself a highly nourishing adjunct to 
the diet, rich in high-grade proteins, 
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Fleischmann’s fresh Yeast daily—a cake 
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at bedtime—just plain, or dissolved in 
water (about a third of a glass). 

Are you availing yourself of the help 
that Fleischmann’s Yeast can be to you 
in your own practice? 
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And soon he has an _ under- 
standing of what has brought 
about his condition, for he brings 
to the surface the shocks, trou- 
bles, griefs and fears which ante- 
dated his mental state. And right 
here is where psychotherapy be- 
comes a system of re-education. 
The patient is taught how to lift 
his load of worry, apprehension 
and fear, layer by layer; and 
while he is so occupied the doc- 
tor must, by suggestion, replace 
it with healthy material. At this 
stage positive suggestion be- 
comes the cure. ; 

® 


Did I hear someone say: “Oh, 
but that’s hypnotism!” 

Here is one thing to be borne 
in mind in this age of change: 
The proof of a theory lies in its 
results. Actually no importance 
can be attached to any method 
except as the results warrant. 
And what better proof have we 
of the immutability of scientific 
laws, than the ability to take our 
premises and prove them demon- 
strable. 

We have here a man badly in 
need of help. Who is the logical 
healer for the sick mind? The 
patient’s friends have been ruled 
out, his spiritual advisers do not 
meet his needs, the specialists in 
the field of psychiatry or psy- 
choanalysis are too complex in 
their methods. Hence psycho- 
therapy is deemed the proper 
system to employ—the physician 
to apply the treatment. 

But now we come to an im- 
passe. The patient needs the 
treatment, the physician is amply 
qualified to give it, but in the 
make-up of the human being 
there are obstructions with which 
to reckon. 

Doctors, of all people on earth, 
are most loath to leave their 
particular field and venture into 
others. Very few doctors are 
really willing that their patients 
should have mental care. They 
wish to have nothing to do with 
mental healing unless it be one 
of the recognized branches of 
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Dryco in four ounces of water, 
seven times a day protects an 
eight pound baby from rickets 
because; 


—Dryco is irradiated and contains the necessary 
protective amount of vitamin D. 


—Mothers do not forget to give babies their 
feedings, though they easily might neglect to 
give them an added antirachitic agent. 


—Dryco is easily digested and assimilated. 


PRESCRIBE 





Made from superior quality milk from which part of the butterfat 
has been removed, irradiated by the ultraviolet ray, under license by 
the Wisconsin Alumni Research Foundation (U. S. Patent No. 
1,680,818) and then dried by the “Just” Roller Process. 


Send for feeding schedules and directions 
THE DRY MILK CO., INC., Dept. ME, 205 East 42nd St., New York, N. Y. 
ALL DRYCO IN THE HANDS OF DRUGGISTS IS IRRADIATED 


| 
| Please send special reprints: Dryco—The Irradiated Milk; How to 
| Use Dryco; Irradiated Milk in The Treatment of Rickets; and 

| Irradiated Milk—The New Rickets Therapy. ; 
J 
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medical science. And most of 
them consider all mental healers 
as quacks. 

As a matter of fact, most men- 
tal healers are earnest, honest 
truthseekers. Their methods may 
not be perfect; but then, neither 
are ours. Why should we alone 
remain materialists, earth-bound, 
when the whole age is one glori- 
ous, progressive march? 


However, I maintain that men- 
tal healing should be in the hands 
of the physicians, that they 
should know how and when to 
apply this manner of healing, so 
they will be in position to use it 
intelligently when, in their prac- 
tice, the need for it arises. 

Everyone will agree that the 
physical body needs _ physical 
care. By the same token the 
mental body—as it were—needs 
mental care. One of the best sur- 
geons I know of, whose operative 
successes seem at times almost 
miraculous, never objects to a 
mental practitioner seeing the 
patient both before and after the 
operation. He believes, and right- 
ly, that physical repair is has- 
tened if the mind is entirely at 
peace. Obviously, the physician 
should be in a position to minis- 
ter to a sick mind, since the mind 
is certainly part of the patient, 
and a very important part. 

And make no mistake, the pa- 
tient will be all the more ready 
to trust his doctor, if he finds 
that he is able and ready to meet 
this contingency as he does all 











Sugar Free 


Chicago Dietetic Supply House 





a FT 
CELLU 
HARD GUM DROPS 
Use in place of a confection in Diabetic and Ketogenic diets. 
Cellu Hard Gum Drops are made of pure vegetable gum, 


sweetened with saccharine, flavored and colored. Dissolve slowly 
in mouth. May we send you a generous sample? 


owas PIN TO YOUR LETTERHEAD AND MAIL mara 


| Send me a sample of Cellu Hard Gum Drops. 


le A SS SS SS 
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others. I know just how the phy- 
sician feels when John Doe comes 
dragging in, worry written all 
over his face. He knows exactly 
the words his patient will utter, 
is fully familiar with the age-old 
complaints, and can even visual- 
ize the discouraged, dejected ex- 
pression Mr. Doe will present 
when he finds that there is no 
sympathy for him. 


The doctor has heard it all so 
many times that his own mental 
state is sometimes in need of 
ministration. He has heard it 

nauseum. But even while he 
is wildly seeking some avenue of 
escape, he knows that the mental 
state must be cleared up before 
his medication will touch the 
physical man. 

Sometimes, when we take these 
old complainers, these chronic 
worriers, and start all over as 
though they were new cases, by 
listening with an ear which has 
never heard the old story, the 
tale assumes a new interest, and 
the patient at once responds to 
the note of interest in our voice, 
in the voice of the only human 
being in whom he has confidence. 
Then is the time for suggestion, 
for hypnotism, if you will. 

It is a tedious process, but a 
simple one and many times a 
sure one. It will keep your pa- 
tients in your own hands. 


So ask yourself: Do I know 
when to listen? 











Food Value: None 


M. E. 10-32 1 


anasamenand 


1750 W. Van Buren Street, Chicago 
5 East Fortieth Street. New York 




















HERE is as much difference between old-fashioned bloodpressure apparatus and 

KOMPAK Baumanometer as there is between the cumbersome time-piece your gt 
father carried and the slim, efficient watch that you now wear. The new KOMPAK mod 
is the MODERN bloodpressure apparatus—the instrument of today. It is in tune with 
times, and answers the professional demand for equipment that is unfailingly accurate 
performance, simple to operate, dignified and handsome in design. 


The new KOMPAK model re- SMALLEST, LIGHTEST, 
moves any possible reason for HANDIEST, the new KOMP 


using inaccurate or clumsy model techs end healil 
bloodpressure apparatus. It 


carries a Lifetime Guarantee 
against glass breakage, and a 
PERPETUAL guarantee for ac- iybt. 
curacy. No complicated ad- {pressure examination at 
justments, nothing to get out times, everywhere. ON D 
of order, it is simple, depend- ‘ PLAY AND FOR SALE 
able, and thoroughly up to ALL SURGICAL INS 
the minute. MENT DEALERS. 


W. A. BAUM CO., 100 Fifth Avenue, New Y 
MAKERS OF BLOODPRESSURE APPARATUS EXCLUSIVELY SINCE IN! i 5 


al Lifetime 
Daumanomeler 


a fine pocket camera. On 
desk, or in your bag, it is 
stantly available for 









CTOSE IN CONSTIPATION, a re- 
which gives dosage instructions for 
fuse of lactose in constipation, may 
ined by any member of the pro- 

by writing to National Milk 
Co., Inc. (ME Item 10-32), 205 
“and St., New - 











PLE ose OF GERBER’S 
NED CEREAL: This product, 
from hulled oats with added wheat 
is long-cooked in whole, fresh 
It is said to be an ideal first solid 
for infants. Any physician desiring 
mple can for examination may ob- 
one from the Gerber Products Co. 
Item 10-32), Fremont, Mich. 












e@ 

HE FOOD OF THE INFANT AND 
DWING CHILD, a booklet for moth- 
giving general instructions and no 
mmulas, is available without charge 
the Corn Products Refining Com- 
ard Item 10-32), 17 Battery Place, 
ork. 









"TREATMENT OF ANEMIAS is the 
of a leaflet discussing Ferro-Cu- 
Mang, a product for oral, intravenous, 
and intramuscular use. Free copies may 
be had from the Drug Products Co., Inc. 
IE Item 10-32), 26-32 Skillman Ave., 
ng Island City, N. Y. 











* 
rd SAMPLES OF MAZON AND MAZON 
gr SOAP will be mailed gratis for clinical 
test, by the Belmont Laboratories, Inc. 
mod (ME Item 10-32), 4430 Chestnut St., 
ith # Philadelphia, Pa. 


rate e 

SAMPLES OF TOLYSIN, indicated in 
the treatment of acute rheumatic fever, 
| may be had upon request to the Calco 
. Chemical Co. (ME Item 10-32), Bound 
MP, Brook, N. J. 





es DE BERRI’S AUTOMATIC COLONIC 
in ya IRRIGATOR may be regulated for each 
patient, and requires no attention after 
| is§ once being started. For descriptive folder, 

address Dr. E. M. De Berri (ME Item 
10-32), 28 W. 47th St., New York. 


at * 


TERPAL, an agent for the prevention 
E and treatment of the common cold, is 
described in a folder offered by Lederle 
Laboratories, Inc. (ME Item 10-32), 511 
Ave., New York. 


COMPLIMENTARY PACKAGES OF 
SARAKA, for the treatment of habitual 
constipation, will be sent to physicians 
by the Schering Corp. (ME Item 10-32), 
15 West St., New York. 










iterature and Samples » 
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NUPERCAINE “CIBA,” referred to as 
“a local anesthetic of prolonged action,” 
is exhaustively discussed in a free book- 
let offered to physicians by the Ciba Co., 
Inc. (ME Item 10-32), Morton & Green- 
wich Sts., New York. 


A TRIAL SUPPLY OF BET-U-LOL, 
for treating rheumatism, neuritis, and 
related pains, is offered to physicians by 


the Huxley Laboratories, Inc. (ME Item 
10-82), 175 Varick St., New York. 

‘ * 

PROFESSIONAL PACKAGES OF 


CAMPHRO-SALYL AMPOULES, for the 
treatment of cardiac, rheumatic, and 
similar pains, are offered to members 
of the profession by E. Fougera & Co., 
Inc. (ME Item 10-32), 75 Varick St., 
New York. 

* 


SAMPLES OF TONGALINE, for the 
relief of lumbago, rheumatism, and arth- 
ritis, may be secured without charge from 
the Mellier Drug Co. (ME Item 10-32), 
2112 Locust St., St. Louis, Mo. 

s 

KAOSYL, a product indicated in the 
treatment of hyperacidity, gastric ulcers, 
intestinal stasis, etc., is completely de- 
scribed in a leaflet offered gratis to 
physicians by the Columbus Pharmacal 
Co. (ME Item 10-32), Columbus, Ohio. 

e 

INTRODUCTORY SAMPLES OF 
URASAL are available upon request. 
This product is indicated for supple- 
mentary medication in rheumatic infec- 
tion, and for specific medication in 
urinary tract infection. Write: Frank W. 
Horner, Inc. (ME Item 10-32), Lynn, 
Mass. 

* 

SAMPLES OF RIODINE ASTIER, an 
organic, assimilable iodine, are offered to 
physicians free, together with a descrip- 
tive leaflet. Address requests to the Gallia 
Laboratories, Inc. (ME Item 10-32), 450 
Seventh Ave., New York. 

a 

GUARANTEED FIRST MORTGAGE 
CERTIFICATES, covering New York 
real estate properties, are described in a 


Editor's Note: These brevities 
are listed as a service to our 
readers. It will facilitate the 
handling of your request, when 
writing Font roves, if you will 
include "ME Item 10-32" as part 
of the address. 
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SEND FOR YOUR FREE ve 


of these two popular 


2.5.1. 


BABY PRODUCTS 


W: want you to make a thor- 
ough test of Z. B. T. Baby 
Talcum and Z. B. T. Olive Oil 
Baby Cream . . . to discover for yourself why these 
two preparations are endorsed so enthusiastically 
by the nation’s leading doctors and nurses. Scientifically compounded 
according to the formulae of a nationally-known pediatrician, both of 
these Z. B. T. products are made of the purest ingredients obtainable, 
A request on your professional stationery will bring you a generous 
Free Sample of each for trial purposes. 


Z. B. T. | i 





BABY TALCUM Olive Oi BABY CREAM 
This mildly-medicated compound talc A pure vegetable oil Jiguefying cream, 
is superfine and uniform in texture. mildly medicated to heal as it soothes, 


Free from lime, mica or other harsh 
abrasives, Z. B. T. is so soothing 
and healing that it may be used with 
perfect safety on even the most sensi- 


Indicated for dry skin, scaly scalp, 
rashes and prickly heat. . . . Also 
prevents sunburn and windburn. The 


tive skin. Z. B. T. neutralizes the exceptionally high quality of Z. B. T. 
acidity of perspiration and urine and Baby Cream makes it invaluable for 
prevents friction and chafing. scores of nursery uses. 

Thenew 12-ounceHospital SizeCan Put up in generous-size individual 
is nowin great demand everywhere. jars and in bulk for hospital use. 


Fine for Baby’s Body... Fine for Everybody! 
CRYSTAL CHEMICAL CO., Inc., 130 Willis Ave., New York City, Dept. 35 
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pamphlet offered to physicians by the 
Title Guarantee and Trust Company (ME 
Item 10-32), 176 Broadway, New York. 

* 


ENCYCLOPEDIC DIAGNOSIS OF 
NERVOUS AND MENTAL DISEASES, 
an epitomized work on diagnosis, almost 
300 pages in length, is offered free to 
members of the medical profession by 
the Od Peacock Sultan Co. (ME Item 
10-82), St. Louis, Mo. 

es 


SAMPLES OF MELLINGER’S MASK 
are available free to physicians. The 
mask fits any face, covers nose and 
mouth, prevents steaming of glasses, is 
translucent, impermeable, and_ easil, 
sterilized. Address requests to Mellinger’s 
Mask (ME Item 10-32), 4607 Melrose 
Ave., Los Angeles. 

* 

SAMPLES OF SIMILAC: Literature 
describing the,action of this infant food, 
with samples for clinical trial, is of- 
fered physicians writing on their pre- 
scription blank, by M & R Dietetic Lab- 
oratories, Inc. (ME Item 10-32), Colum- 
bus, Ohio. 

* 


THE HOLLAND-RANTOS VAGINAL 
DIAPHRAGM AND KOROMEX are de- 
scribed in a reprint bearing the same 
title. Copies are offered free to physi- 
cians by the Holland-Rantos Company, 
Inc. (ME Item 10-32), 37 East 18th St., 
New York, N. Y. 

e 


SMA NEWS: This miniature news- 
paper, printed every now and then, 
carries items of current interest to phy- 
sicians, and is worth writing for if you 
do not already receive it. A trial supply 
of S.M.A. is also offered. Write: S.M.A. 
— (ME Item 10-32), Cleveland, 

io 


MASTODONS, MICROBES, & MAN: 
Here is the title of a booklet by W. W. 
Peter, M.D., published as part of the 
health service of Cleanliness Institute 
and designed for laity instruction on the 
dangers of micro-organisms and _ the 
benefits of biological cleanliness. Single 
copies are available to physicians without 
charge. Write the Cleanliness Institute 
(ME Item 10-32), 45 East 17th Street, 
New York. 

+ ° 


SAMPLES OF CERTIFOODS: Profes- 
fessional samples with vitamin and assay 
report are available without charge. 
Direct requests to Certifoods, Inc. (ME 
Item 10-32), 30 Vesey Street, New York. 

a 


SAMPLES OF VIM HYPODERMIC 
NEEDLES: You may send for one of 
these stainless steel needles (with the 
square hub). It will be forwarded, to- 
gether with a copy of the monograph 
“New Advances in Technique.” Both 
are complimentary. Write: MacGregor 


Instrument Company (ME Item 10-32), 
Needham, Mass. 








a slept, Deetab, 


ever so much better, 
and without any 
sleeping medicine 


This might be any of your pa- 
tients with “irritable bladder,” 


cystitis, or an inflammatory 
condition along the urinary 
tract leading to frequency, 


tenesmus, burning. 
The most important function of 


SANMETTO 


is to soothe the urinary tract. 
Of course, it also stimulates 
healing and creates a condition 
of the Mucosa unfavorable to 
further bacterial development. 


But today we urge you— 


Prescribe SANMETTO 
TO RELIEVE URINARY 
TRACT PAIN AND DIS- 
COMFORT. 


Your patient’s report will be 
gratifying. 


OD PEACOCK SULTAN 
COMPANY 
Pharmaceutical Chemists 
4500 Parkview Place, 

St. Louis, U.S.A. 









































Cystogen 


For Uric Acid Retention 
and Urinary Lithiasis 


CYSTOGEN-LITHIA 





Cystogen-Lithia is an effervescent 
tablet containing equal parts of 
hexamethylene tetramine and lith- 
ium tartrate. Its administration is 
indicated in cases of uric acid re- 
tention and urinary lithiasis because 
of its duofold action as an antiseptic 

and uric acid solvent. 


Cystogen alone is effective in acid 
media and its use in Crystalline 
Tablet form is therefore indicated 
in the treatment of phosphatic cal- 
culus and of phosphaturia. With a 
uric acid diathesis, Cystogen-Lithia 
should be given. 

Your patient can secure 
Cystogen only on_ your. pre- 


scription, since Cystogen is 
advertised only to the profession. 





CYSTOGEN CHEMICAL CO., 

220 36th St., Brooklyn, N. Y. 
Please send me professional sam- 

ples of Cystogen and literature. 
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Visible Records 


[FROM PAGE 25] account is finally 
paid in full, and treatment com- 
pleted, the card is withdrawn 
from the tray and placed in the 
inactive file. Colored signals are 
removed for use elsewhere. 

Because of its compactness, the 
visible record system allows a 
considerable saving in time. Both 
telephone and personal calls are 
handled twice as quickly as un 
der the old system which necessi- 
tated looking up the ledger card 
in one file, the case history card 
in another, and then thumbing 
over: whatever record books con- 
tained additional data on the 
case. 


When referring to the visible 
file, merely a flip of the metal 
frame card holder and a glance 
at the card are required to pro- 
vide the desired information. The 
signal tabs comprise an accurate, 
handy barometer, since they show 
both the specific and the general 
trends of the business end of the 
doctor’s practice. ~ 


Besides being time-saving, visi- 
ble records are labor-saving. Ina 
busy office which would normally 
require the services of two as- 
sistants, the visible system will 
usually enable a single girl te 
take care of the account records, 
answer telephone calls, make ap- 
pointments, and obtain such in 
formation from patients as may 
be -required. Further efficiency | 
may be had from this installation” 
by using index letters on the 
front of each tray to indicate the 
alphabetical range of cards there 
in. 

The visible record system is 80 
flexible by nature that it may 
easily be adapted to the special 
needs of each user. A number Of 
doctors, for example, instead of% 
having red tabs inserted for each” 
billing date, employ additional) 
blockings at the bottom of the 



























Inoton, prepared according to 
the formula of Dr. Francois 
Debat of Paris, formerly Chief 
of the Dermatological Labora- 
tory of L’Hopital Saint Antoine, 
offers a remarkably soothing 
and therapeutically effect- 


schiste), ammonium ichthyol 
sulphonate, extract of witch 
hazel, titanium oxide, colloidal 
ortho= ‘titanic hydroxide, zinc 

oxide and sodium borate. ‘ 
Please send us your name 
and address for a compli- 





ive application for the 
treatment of the various 
dermatoses. 

Inoton contains, in act- 
ive combination, the fol- 
lowing ingredients: lithol 





mentary tube of Inoton. 
Try -it in your most stub- 
born case of eczema, pru- 
ritus, ulcers, irritable fis- 
sures or other dermatoses, 


ie) and see the results for 





(hypersulphonated oil of 


yourself. 


Lnoton 
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ecard in which other colored sig- 
nals are inserted to show the 
exact age in months of the ac- 
count. Those who employ this 
method, merely move ahead the 
red signals -to the next billing 
date, so that there are never at 
one time more than two red sig- 
nals on the card. 

The average visible record cabi- 
net of recent design takes up sur- 
prisingly small space. Such a 
cabinet, in the usual 24” x 10%” 
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x 9” size, holds approximately 
450 cards and has about eight 
trays. 


Prices, considering the fire. 


proof steel construction, long life, 
and convenience of the units, are 
not excessive. Any of the larger 
manufacturers of such equipment 
are glad to quote on them as well 


Outer side, unfolded, of an 
EENT specialist's record card, 


seavice corr | creo | excance 
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MAZON 


Modernizes Dermal Therapy 
COMPLETE RAPID ABSORPTION 
IMMEDIATE PRURITIC RELIEF 
EASE OF APPLICATION 
BANDAGE ELIMINATION 
POSITIVE RESULTS 




















Duration—2'/o years P S Oo R | A S | S Complete elimination 2 months 


NO RECURRENCE—1I7 MONTHS 
@ 


“One picture is worth a thousand words.” 


The photographs on this and the following pages 
tell more about Mazon than any statement we 


could make. 
+ 


The results are typical of those achieved in many 


cases, the majority of which had previously re- 


sisted other treatments. 
& 


Photographs used in this advertisement are 


authentic. 






































































































Duration—22 years 

















Duration—I5 years 











PSORIASIS 
NO “RECURRENCE—I5 MONTHS 
e 


INDICATIONS 


ECZEMA ACNE 

PSORIASIS TINEA SYCOSIS 
ALOPECIA DANDRUFF 
RING WORM ATHLETE'S FOOT 


AND OTHER SKIN CONDITIONS 


e 
NO RECURRENCE—i8 MONTHS 


PSORIASIS Complete elimination 2 months 


Complete elimination 10 weeks 
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CONVENIEN! 











































ks Duration—2! years PSORIASIS Complete elimination 3 month 
NO ae YEARS 


CASE STUDY BELOW: 
Diagnosis: Physicians have diagnosed this condition as Eczema, 
Psoriasis, scabies, starch poison. 
Previous treatment: Lotions, ointments, violet ray and mineral 
baths. 
| July 29, 1932: Photograph at lower left shows condition when 
treatment was started with Mazon and Mazon Soap. 
August 23, 1932: Photograph at right shows improvement after 
TWENTY-FOUR DAYS treatment with Mazon and 
Mazon Soap. 
Patient was continuing Mazon treatment when this 
advertisement went to press. 
DURATION—2! YEARS 
ths CALIFORNIA STATE LIBRARY 
eyes 
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ll MAZE 


Infantile Eczema 


responds more quickly 
to Mazon treatment 


'"- MAZON SOAP 


a perfectly balanced and absolutely pure 
soap, cleanses and prepares the skin for 
the absorption of Mazon. Physicians find 
it an ideal soap for office use. 





ON 





We quote a physician: 
"| used the sample of Mazon and 
Mazon Soap you sent me on my little 
four year old daughter who has had 
eczema on her face and hands almost 
since birth on. It cleared her skin as 
though by magic." 
e 


Mazon is a combination of Phenolic 
substances and organic mercury com- 
pound in a greaseless base. 

® 


Mazon was perfected after lengthy re- 
search in a large hospital in Philadel. 
phia with collaboration of the clinical 
and pharmaceutical departments. 

& 


SUBSTITUTION 


The success of any article encourages 
substitutes. Insist upon the original. 
THERE IS NO SUBSTITUTE FOR 
MAZON 














clinical tests. 




















Sold by 
Dependable pharmacies 


That physicians may demonstrate for themselves our claims in 
behalf of Mazon and Mazon Soap we offer samples for personal 


THE CARD ATTACHED REQUIRES NO POSTAGE 


Exclusive manufacturers 
BELMONT LABORATORIES, Inc. 
4430 Chestnut Street, Philadelphia, Pa. 


Dispensed in Distributed by 
1-2-4 oz. sizes Wholesale Druggists 
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as to give detailed individual sug- 
gestions regarding their installa- 
tion. 

Supplementing this visible fil- 
ing unit, the physician will do 
well to use a general file for cor- 
respondence, for hospital reports, 
and for everything else to, from, 
or about each patient. 


Inner side, EENT specialist's 
card. Other printed headings 


may be substituted. 


EYE 


Cham. 
Iris 
Lens 
Vitreous 


Ex. Aud. Canal 
T. 
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As soon as an account becomes 
inactive, and no further follow- 
up is required, the visible record 
card may be relegated to the gen- 
eral file in which each patient has 
a separate folder. 

Years hence, such a folder may 
be found useful in giving legal 
testimony, or as a record of ser- 
vices rendered. Certainly, no 
member of the profession can 
hope to keep in mind all his pa- 
tients’ ailments. With systematic 
easily-referred-to records, his “re- 


NOSE 


THROAT 


Pillars 
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NEO-LACMANESE 


is the name of the “non- 





specific protein” prepara- 


tion that brings. . . 


NO BULK 
NO PAIN 
LITTLE OR NO REACTION 





in overcomin g infections 


Neo-Lacmanese is a true solution of milk pro- 
teins and manganese butyrate, in 1 cc. am- 
pules. It provides not one, but a group of anti- 
gens in its proteins and colloidal metal to 
stimulate varied antibody production. It may 
be injected for convenience, in the deltoid mus- 
cles of the arm. 


The rapid response of many infectious condi- 
tions with freedom from objectionable quali- 
ties, places Neo-Lacmanese among outstanding 
medicaments. 
Orders supplied quickly from any of the offices 
listed below. 


GEORGE A. BREON & CO., Inc. 


Pharmaceutical Chemists 


KANSAS CITY, MISSOURI 


NEW YORK ATLANTA SEATTLE 

319 W. 50th St. 218 Rhodes Bldg. 6035 8th Ave., N. E. 
SAN FRANCISCO PORTLAND LOS ANGELES 
830 Market Street 171 East 37th St. 2050 N. New Hampshire 
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membering” is done for him, 
automatically. 

The psychological element is 
also deserving of consideration. 
Any patient is flattered to find 
his physician well informed about 
his ailments of past years. More- 
over, the physician can make him- 
self informed and can win incal- 
culable good-will if he will only 
take the trouble to refresh his 
mind on each patient’s history 
before going into consultation 
with him. 


To return now for a few mo- 
ments to the record cards, let us 
consider the following pointers in 
filling them out. 


Much time can be saved by the 
busy physician if he trains him- 
self in the use of the check sys- 
tem. In other words, certain facts 
which are to be ascertained from 
every patient, and which are 
‘printed on the cards, need mere- 
ly be checked. Naturally, it is a 
jmistake to use the check too fre- 
quently, thereby sacrificing im- 
portant details. The medical story 
of the patient should be in se- 
quence, smooth, and clearly relat- 
Checks, or plus and zero 
marks, may be used to advantage 
after certain individual symp- 
toms. 

If laboratory records are to be 
made out, a portion of the record 
card, when it is first being de- 
signed, should be reserved for 
this purpose. When making ex- 
aminations in the laboratory, the 
card ought to be at hand there 
and the record made on it at the 
time. Doing this will save the un- 
necessary copying and confusion 
that arises when many small re- 
ports made out in _ hit-or-miss 
fashion in the laboratory must 
later be copied on the record 
cards. 

If X-ray records are to be kept, 
provision for them should also be 
made on the card when it is be- 
ing designed. Here again, a great 
deal of time can be saved by the 
judicious use of checks, although, 
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DO YOU 
KNOW? 


What brought on previ- 


ous great depressions 
and how they were 
cured? 


Why did this country 
fare so bady through for- 
eign investments? 


What significance have 
war debts and repara- 
tions? 

Can inflation bring about 
relief? 

Can business cycles he 
controlled? 


What is the outlook for 


democracy? 


The Answers... 


to the foregoing questions—and 
hundreds of others will be found 
in that commendable and clearly 
written work by— 


LLOYD M. GRAVES— 


“THE GREAT DEPRESSION, 
AND BEYOND" 





The Brookmire Economie Service, Inc., 
551 Fifth Avenue, New York, N. Y. 


Gentlemen: Please send me......... copies 
(price $2.00 per copy) of ‘‘The Great 
Depression and Beyond’ for which there 
io: enelannll $i... scccdee 
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‘ delicious food-drink 
for high-calory feeding 


Fortified by 
Vitamin D 


Licensed by the 
Wisconsin Alumni 
Research 


Foundation 





OCOMALT mixed with milk mix with milk. It is equally delicious 

meets the requirements for a’ served HOT or COLD. Children 
delicious, high-calory liquid food. Es- | love it—convalescents enjoy it. Easi 
‘pecially recommended during preg- ly digested—quickly assimilated. 
nancy and lactation, during illness Comes in ¥%-lb., 1-lb. and _ special 
and convalescence—and for 5-lb. family or hospital size, 
malnourished, underweight at grocers and drug stores! 
children. High in food value—low iw 
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a cost. 
For Cocomalt, prepared Sy 
according to directions, adds lien ii nie Free to Physicians 
110 extra calories to a glass “AMER RICAN We will be glad to sen¢ 
of milk—increasing its food- you a trial can of Cocomal 


energy value more _ than ASSOCIATION free. Just mail this cou 


70%. This chocolate flavor food- 

drink provides extra proteins, carbo- 

hydrates and minerals (calcium and ocoma 
phosphorus). r 


Cocomalt is a octentifie A 
concentrate of selected 


Cocomalt is licensed by begga 
Alumni Research Foundation. flavoring and added ¥ itamin D. 
contains not less than 30 as Mes RB. DAVIS CO., Dest. 298, 

(300 ADMA) units of Vitamin D | —- © 


| 
Please cae me, without charge, 7 
| 





per ounce—the amount used to make | full-sized can of Cocomalt. 
one glass or cup of this delicious, | Name 
nourishing food-drink. DMN sad ctdendkiicavince sss .ccee 


° RRS ent hehacied SS re 
Comes in powder form, easy to ;_—__ 
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as said before, the use of these 
should not be over-extended. 

Several other details should be 
attended to before the history sec- 
tion of the card may be con- 
sidered complete. It will be noted 
that on the cards illustrated, 
there appear the printed words, 
“Referred by.” Although many a 
physician neglects to keep a re- 
cord of those who refer patients 
to him, the importance of doing 
this can not be over-estimated. 
In the case of the specialist, in 
particular, this feature should be 
carefully taken care of, since it 
may be a _ preventive ‘of. much 
needless embarrassment later on. 

When the patient has been re- 
ferred by another doctor, it is 
absolutely essential that this doc- 
tor be sent an acknowledgement 
and a report of findings. After 
this is done, the space should be 
checked to show that it has not 
been overlooked. 

Should the patient have been 
referred by another patient, a 
courteous letter of thanks shows 
appreciation and is very apt to 
be followed by like recommenda- 
tions in the future. 

Some physicians even go so far 
as to keep a cross-index of physi- 
cians who have referred cases to 
them. This cross-index serves two 
major purposes. If it is desired 
to inquire as to the outcome of 
treatments and subsequent his- 
tories of patients, the doctor can 
go straight down the list. Again, 
if he forgets the name of some 
patient whose history he wishes 
to look up, he may remember who 
referred the patient to him. By 
looking through the physicians’ 
tray, he may recognize the name. 

Two other cross-indices may be 
kept which will be of value to 
the practitioner, whether general 
or specialist. The first is an index 
of diagnoses, the second an in- 
dex of special procedures, such 
as operations. A separate card 
file is kept, arranged in alpha- 
betical order. 

For example, we have a card 
headed “Appendectomy,” on which 
are listed, John Smith, No. 3211; 











Benzoinol 


Used 43 Years 
for treating Diseases 
of Nose and Throat 


A highly refined and purified petroleum prod- 
uct in which Gum Benzoin has been incorporated 
by our special process. 

Benzoinol is supplied PLAIN and in various 
combinations. 

These preparations greatly extend the field of 
indications for Benzoinol. They are made with 
special care in our laboratory, according to 
formulas of recognized therapeutic efficiency, and 
their constituents are of high chemical purity 
and reliability. The variety of combinations 
permits of a wide choice according to the re- 
quirements of the individual case. 

Sonnainet pene can now be obtained in 
handy for in | oz. bottles with droppers, at 
all jeading "Drug Stores. 


LITERATURE ON REQUEST 
Schieffelin & Co., Selling Agents 
16-26 Cooper Square, New York 


Made by BENZOINOL MFG. CO. 
90 West St., New York 











Prescribe 
EFEMIST 


HART'S INHALANT 


For 
COLDS 


It combats the 
cause as well as 
the subjective 
symptoms. 


Try a_ bottle 
at our expense 


SSSSSSSESRSSESeeeeeeeseeeseeeeesesr 
HART DRUG CORP., 
35 S. W. 2nd St., Miami, Florida. 
Please send me free bottle of 
Efemist. 
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Tom Smith, No. 3261; or “Gas- 
ic Uleer’—Mrs. Smith, No. 
2. 

The cross-indices make it possi- 

ble at any time to ascertain how 


gontemplated on a certain sub- 
ject, all cases are immediately 
accessible through the cross-in- 
dex, together with the key-num- 
bers to the histories. 

A good deal of this recording 
sounds formidable. And it would 
be a tremendous task if done all 
at one time. But for the physician 
to whom complete records are im- 
portant, the system outlined is 
sssentially easy to keep going 
once it has been started. 

If the physician refuses to keep 
pomprehensive records, he must 

least keep brief records con- 
fining the principal facts. His 
ledger recordings are essential, 

ince the income tax laws require 
solemn declaration of a com- 
te and true statement of the 
elarer’s income, profits, and 
fins, together with a true state- 
ent of exemptions and deduc- 


‘It is unfortunately true that 


Internal Revenue officers fre- 
ently find doctors’ income tax 
ports defective. Moreover, they 
ften find it necessary to cancel 
feductions because such deduc- 
ions cannot be substantiated by 
accurate or available records. 
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The number of physicians in 
the United States who could at 
a moment’s notice produce an ac- 
curate statement of their assets 
and liabilities is undoubtedly 
small. 

If all the words that are wast- 
ed by both doctors and patients, 
simply because the information 
taken at the first visit is not re- 
corded, were combined and writ- 
ten down, they would fill volumes 
without end. 

For this reason, it is far better 
to maintain a phenomenal record 
system than to attempt to main- 
tain a phenomenal memory. If 
you work with associates, your 
phenomenal memory will not al- 
ways help them. Your card sys- 
tem will. 

% 


If we review now the advan- 
tages of the visible record sys- 
tem, must we not admit that it 
has a good many? 

Consider the “finger-tip” con- 
trol it affords over billing and 
collections. Think of the ease with 
which it allows patient calls to 
be followed up. Consider its quick 
reference convenience, its flexi- 
bility and compactness of ar- 
rangement, and the labor-saving 
it permits when taking down 
items of information. The last 
feature alone saves the doctor’s 
own time, saves repetition on the 
part of the patient, and registers 
a decidedly better business im- 
pression. 





CANNOT RUST: CANNOT STAIN - CANNOT TARNISH 
GOLD SEAL Hypodermic 
Needless are made of 
seamless Allegheny Metal 
tubing that is guaranteed 
non-corrosive (rustless 
and stainless) under all 
usual conditions, and 
guaranteed not to break 
off or leak. The points are 
sharpened and honed to 
razor edge and will stay 
sharp. The patented wing hub facil- 
itates putting on and tightening and 
taking off the syringe tip. 
CLAY - ADAMS CO. 
117 E. 24th St., N. Y¥. 
WRITE FOR FREE NEEDLE 
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meet the demands of pain. — 
Relief must be given and 


with the highest de- 
gree of safety. 


with 


PAPINE 


(BATTLE) 


satisfactory control of pain is secured. 
While offering a maximum of opiate 
influence, PAPINE (Battle) has a efrac: 





minimum of objectionable features, it ponies 
does not lock up the normal secretions. PS 
fuiremer 
realize t 
e a Bicenses 
PAPINE (Battle) in pain pic as 
fmedical 
IODIA—ECTHOL—BROMIDIA Dr. i 
nine 
true tha 
ca in the t 
ES 

BATTLE & COMPANY 










Chemists’ Corporation St. Louis, M x 




















ns 
tober, 1932 


ling to exert ourselves with the gen- 
] problems of the profession. More 
wer to you! W. E. Hayes, M.D. 


TO THE EDITOR: 1 
pper-cuts am sending you the 
k numbers of MEDICAL ECONOM- 
which you requested for the New 
rk Public Library. 

I am glad to return, in this small 
y, a little of the real satisfaction I 
from your publication. I read every 
ber, and, while I do not always agree 
th everything written, I thoroughly 
i The fact that I save back 


right and left upper-cuts! 
B. A. Smillie, M.D. 


TO THE EDITOR: I 
llow-up was greatly impressed 
ith the article “Follow-Up,”’ by Harold 
Stevens, in September MEDICAL 
ONOMICS. For some months I have 
een a firm believer in advising patients 
bout health examinations, but have 
ver gone into the matter in a system- 
ic way. My county society is in entire 
cord with the idea of communicating 
Ith advice and letters to patients. 
Let me take this opportunity to con- 
tratulate the editors of MEDICAL ECO- 
OMICS. I think it is the most practi- 
publication ever brought to the at- 
tion of the profession and no doctor 
uld be without it. 
Myron L. Hafer, M.D. 


4 TO THE’ EDITOR: 
efraction Dr. . S., who an- 
ered me in September MEDICAL ECO- 
OMICS, is evidently now actively en- 
mged in refractive work. 

It is apparent that his information 
tgarding optometry is based on the re- 
mirements of some time ago. Does he 
talize the changes in requirements for 
Bcenses in optometry today, changes 
mite as extensive as those which have 
ken place in the requirements for a 
Medical license? 

Dr. H. S. admits that “some optome- 
lrists do quite creditable work as far as 
refraction goes.”’ It was my intention to 
tonfine the discussion to refraction. It is 
true that the optometrist is not skilled 
in the treatment of diseased conditions, 
mor do they claim to be. That belongs 
to the field of ophthalmology and should 
mever be taken from that branch of 
Beience. Optometrists are trained to know 
hese conditions and to refer them to 
proper specialist. We are not re- 
M otely interested in the treatment of 

J eye from that standpoint. 

The physician and the optometrist each 
his place in relation to the eye, and 
nm cooperate for the benefit of the pa- 
tient. George R. Miser 



































1 or 2 teaspoons half 
hour before meals | 


‘ nis ace EE GR 


HERE are two difficulties common 

to most dyspepsias—an irritated 

mucous membrane and some diffi- 
culty in evacuation of the stomach or 
duodenum. 


Obstruction by pyloric spasm will 
originate a purely gastric syndrome 
but obstruction near the outlet of the 
duodenum will produce either true 
duodenal ileus or a similar if some- 
what less clearly defined type of indi- 
gestion. 


No matter what the precise site of the 
obstruction may be, one or two tea- 
spoons of Kaylene-ol taken half an hour 
before each meal will, by lubrication, 
compensate for the narrowness of the 
passage. 


By the same means the mucous mem- 
brane receives mechanical protection 
and is soothed. The Kaylene in the 
preparation adsorbs the toxic matter, 
which by irritating the inflamed sur- 
faces would inhibit their repair. 


r woe 


E. FOUGERA and CO. Inc. 
78 Varick Street, New York City 
Sole’ Agents: KAYLENE LTD., LONDON, ENG. 
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Dependable 


OIL 
THERAPY 


The effectiveness of sandal- 
wood oil medication in 
acute inflammations of the 
urinary tract depends upon 
the efficiency of the particu- 
lar oil used. The efficiency 
of any sandalwood oil is in 
direct proportion to the 
percentage it contains of its 
active principle, sesquiter- 
penic alcohol. This varies in 
different lots of the oil. 


ARHEOL 


Arheol is the refined active 
principle of sandalwood oil. 
It is all sesquiterpenic alco- 
hol, containing never less 
than 98% of santalol. Thus 
the uncertainty and unrelia- 
bility of sandalwood oil 
therapy is eliminated when 
Arheol is used. It is free 
from the irritating sub- 
stances which in ordinary 
sandalwood oil cause uri- 
nary or gastro-intestinal dis- 
turbances. 


Use Arheol for Gonorrhea 
(all stages), Cystitis, Vesical 
Catarrh, Prostatitis, Poster- 
ior Urethritis, Pyelitis, Pye- 
lonephritis. 
































GALLIA LABORATORIES, Inc. 
450 Seventh Ave., New York 








SANDALWOOD 











Write for Information and Sample 





MEDICAL ECONOMIC; 





ey 


AMERICAN 
MEDICAL 
ASSN 







IODINE 
MEDICATION 
Without Iodism 





The problem of how to ad- 
minister iodine medication 
with the assurance that your 
patient will escape the usual 
iodine disturbances is solved 
for you by the use of 
Riodine. 


Riodine is a 66% solution in 
oil of an iodized glyceric 
ether of ricinoleic acid and 
contains about 17% of 
iodine, that is, in a form 
which gives maximum re- 
sults with minimum dosage. 


RIODINE 


The average retention time 
of iodine in the body when 
Riodine is used is about 72 
hours, or nearly double the 
retention time when using 
potassium iodide. 


Prescribe Riodine wherever 
iodides are required, espe- 
cially where the iodides are 
not well tolerated. Use it 
in Cardio-Renal Conditions, 
Chronic Bronchitis, Arterio- 
Sclerosis, Bronchial Asthma, 
Latent Syphilis, Lead Poi- 
soning, Hypothyroidism, 
Simple Goiter, Obesity. 
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Tours and 





Cruises » 


FOR PHYSICIANS AND PATIENTS 


FORTNIGHTLY SAILINGS TO THE 
WEST COAST OF SOUTH AMERICA, 
with first and intermediate class ac- 
commodations are listed in a folder of- 
fered by the Grace Line (ME Item 10-32), 
19 Hanover Square, New York. 

e 


A TOURIST MAP OF FRANCE, con- 
taining also a sight-seers’ map of Paris 
and a motor tour map of North Africa, 
has just been released for distribution 
by the French Line (ME Item 10-32), 
19 State St., New York. 

2 

SOUTHERN HEMISPHERE WORLD 
CRUISE: Sailing from New York Janu- 
ary 7, in the new Cunard Liner Carinthia 
and visiting 35 ports before it returns to 
New York 139 days later, this cruise is 
one of the outstanding travel adventures 
of the coming season. A colorful folder 
giving the highlights has been issued by 
the Cunard Line (ME Item 10-32), 25 
Broadway, New York. 

a 


A GUIDE TO AND FROM NEW 
YORK: The big feature of this new 
folder is a large-size map of New York 
City, showing the high spots to visit. It 
also gives a list of hotels and theatres. 
It is offered by the Baltimore & Ohio 
Railroad (ME Item 10-32), Chanin Bldg., 
New York. 

e 


HIGHLIGHTS: A new booklet by this 
title tells how to save money on that 
European trip by traveling tourist class, 
and proves by pictures that tourist class 
is a pretty comfortable way to travel. 
Write: Red Star Line (ME Item 10-32), 
1 Broadway, New York. 

= 

THE OCEAN TRAIL: This folder 
gives the full details on a regular weekly 
steamship service between New York and 
Galveston, with a day’s stop at Miami 
in each direction. Write: Clyde-Mallory 
Lines (ME Item 10-32), 545 Fifth Ave., 
New York. 

* 


CASTLES ON THE LOIRE, a 36-page 
booklet, charmingly illustrated with 
original photographs, woodcuts and 
maps, may be obtained from the General 
Agency of French Railways (ME Item 
10-32), 701 Fifth Ave., New York. 

s 

WINTER IN NEW ENGLAND: This 
booklet has all the information you need 
to plan out a winter-sport excursion to 
New England. A long list of accommoda- 
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tions adds to its usefulness. Write: .Bos- 
ton and Maine Railroad (ME Item 
10-32), North ~— Boston, Mass. 


——— notmars IN YOUR 
OWN AUTO: In this folder are given 
onediene for the shipment of your car 
abroad, and automobile transportation 
rates to the principal south European 
ports. To obtain a copy, address your 
request to the Cosulich Line (ME Item 
10-32), 1 State St., New York. 

e 

PICTORIAL OF HAWAII: As inter- 
esting as a magazine of travel is this 
large magazine-like brochure on Hawaii. 
The illustrations are in rotogravure, and 
there are plenty of them. Copies are of- 
fered gratis by the Matson Line (ME 
Item 10-32), San Francisco. 

7 

AIR TRAVEL IN EUROPE: This 
folder describes cruises over the Mediter- 
ranean, flights from London, and the 
regular air services between London and 
Western Europe. It is offered by Im- 
perial Airways Ltd. (ME Item 10-32), 
578 Madison Ave., = York. 


SAXON ancLann: For full info 
tion about this section of the B ish 
Isles, write: C. Rayner-Smith, General 
Agent, Great Western and Southern Rail- 
ways of England (ME Item 10-32), 500 
Fifth Avenue, New York. 

. 


WHERE TO GO IN AMERICA: A 96- 
page catalog of itineraries, including 
vacations by rail, week-end ~— and 
motor coach tours. Write: ‘Thos. Cook & 
Son, Wagon-Lits, Inc. (ME Item 082), 
587 Fifth Avenue, New York. 

e F 

CARLSBAD CAVERNS: A 64-page 
travel folder devoted to America’s most 
famous cave formations, including their 
history and geology. ‘‘Write: ‘Santa Fe 
(ME Item 10-32), 505 Fifth Avenue, New 
York. [TURN THE PAGE] 


Editor's Note: These brevities 
are listed as a service to our 
readers.. It will facilitate the 
handling of your request, when 
writing to companies, if you will 
include "ME Item 10-32" as part 
of the address. 
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Complete Evacuation 











Fig. 1 


Fig. 2 


in 24 Hours... 


24 hours after the administra. 
tion of 1 tablet of Feenamin 
(containing 144 gr. yellow phe. 
nolphthalein) almost complete 
evacuation of a barium meal 
(given 24 hours before the 
Feenamint) had occurred. 
(Fig. 1.) 


The same amount of yellow 
phenolphthalein in tablet form 
shows only slight partial evacu- 
ation in 24 hours. (Fig. 2.) com- 
plete evacuation required 48 
hours or double the time re- 


quired for Feenamint Action. 


These cases are typical—Because the phenolphthalein is 
“chewed” out of Feenamint it works more rapidly than when 
the whole dose is swallowed in tablet form. 





Shall we send you a sample for trial? 
Yes please, sample of Feenamint ME-10 
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VACATIONS IN CANADA: This is 
a 112-page handbook of information for 
tourists and sportsmen, including a re- 
sumé of fishing and hunting regulations 
in the various provinces. Free by writing 
National Development Bureau, Depart- 
ment of the Interior (ME Item 10-32), 
Ottawa, Canada. 

e 

SEE THE PACIFIC NORTHWEST 
AND ALASKA: Here is a folder done 
completely in rotogravure, than which 
nothing better reproduces the scenic 
beauty of these sections. For a copy 
write: Missouri Pacific (ME Item 10-32), 
18th & Olive Sts., St. Louis,. Mo. 


* 

ENGLISH LAKELAND: Detailed, de- 
scriptive literature, illustrated. with 
photographs of this quaint section of 
England, will be sent to physicians with- 
out charge by T. R. Dester, Passenger 
Traffic Manager, London Midland and 
Scottish Railway (ME Item 10-32), 200 
Fifth Avenue, New York. 

« 


ALL-EXPENSE VACATION TOURS: 
Cruises of comparatively low cost from 
New York and Boston to the Nova Scotia 
regions are fully described in a large 
travel booklet put out by the Eastern 
Steamship Lines (ME Item 10-32), Pier 
18, North River, New York. 


* 

BERMUDA AND THE _ BRITISH 
WEST INDIES: A de luxe folder, actual- 
ly an indexed, ready-reference work, em- 
bracing all the information a physician 
could possibly require in planning a visit 
to these islands, is offered without charge 
by the Canadian National Steamships 
(ME Item 10-32), 294 Washington St., 
Boston. 

* 


THE MODERN WAY AROUND AND 
ACROSS AMERICA: This brochure, list- 
ing seven all-expense tours to the princi- 
pal vacation sections in and adjacent to 
the United States, may be secured gratis 
from Simmons Tours (ME Item 10-32), 
1350 Broadway, New York. 

e 

SEE GERMANY FOR $5.95 PER 
DAY: Here is a selection of nine attrac- 
tive itineraries for inexpensive, inde- 
pendent tours in Germany. For a copy 
write the North German Lloyd Line (ME 
Item 10-32), 57 Broadway, New York. 


a 
12%-DAY ALL-EXPENSE TOURS TO 
NASSAU, BAHAMAS, are now offered 
for $125. Full description is contained in 
a leaflet offered to physicians by the 
Munson Steamship Line (ME Item 
10-32), 67 Wall St., New York. 


= 

NAPLES: This 32-page booklet, out- 
lining the principal points of interest, 
will be of value to any physician con- 
templating a visit to this Italian city. 
Upon request, a copy will be sent by the 
Italian Line (ME Item 10-32), 1 State 
St., New York. , 
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TO DECID§ 


This ethical and efficient means of vag- 
inal hygiene is the instrument of your 
will. You are the judge who decides 
whether vaginal hygiene shall be em- 
ployed; how long the patient’s health 
shall require its continuance. 

The confidence in Ortho-Gynol is 
based on three well-known facts. (1) Its 
proved dependability. (2) The profes- 
sional background. (3) Its ethical intro- 
duction. Two years of Johnson & Johnson 
laboratory research—followed by clin- 
ical tests in leading hospitals—then in- 
troduced to physicians. The wide-spread 
professional interest in Ortho-Gynol 1s 
denoted by the amazing number of re- 
quests for samples and literature. 

Ortho-Gynol is described minutely in 
a booklet distributed to physicians only. 
Ortho-Gynol gives double protection— 
ye se pr mechanical, Its antiseptic 
ingredients are entirely adequate. Its 
base resists solution and remains where 
spread for several hours. 


Ortho-Gynol may be Confidently 
Prescribed 
You need not hesitate to prescribe 
Ortho-Gynol for vaginal hygiene (with 
or without pessary) ; also for local treat- 
ment of Vaginitis and Leukorrhea. 
Send for Complimentary Package 


To any practising physician who has not 
already been supplied, we shall gladl 
send a full-size tube of Ortho-Cynd 
(lettered or unlettered) with applicator 
(actual value $1.50). 


ortho-gynol 


APPROVED 
FOR VAGINAL HYGIENE 


. =Gohnson Ps 
NEW BRUNSWICK, N.J.U.B A 











October, 1932 


Ik Business 


M PAGE 13] that his medical 

deserves just as prompt at- 

jon as any of his other debts. 
a 


Coming to the third class of 
patient (those whose intentions 
are honest, but who cannot pay 
lecause of unemployment or other 
drcumstances) we are faced with 
avery real problem. The number 
@ these patients has increased 
yastly since the beginning of the 
depression. When the inability to 

is genuine, which fact can 
le elicitated by frank discussion 
with the patient, and where credit 
bireau records show his previous 
ying habits to have been good, 
there is obviously only one pro- 
@dure: give the patient whatever 

tment is urgently necessary 

protection of his health and 
@mfort, and agree to postpone 
payment until that becomes pos- 
sible. 

I am not an arbiter of profes- 
sional ethics, but that is how we 
handle the matter in our clinic. 

I do, however, take the pre- 
caution of asking the patient to 
sign this little form: 

Being at present unable to pay for 
services rendered by the. 

Clinic, I agree to pay the total sum 
of $ ve 4 such services, in 
equal payments of $ each, 
as soon as I am financially able to 


begin payments. 
Signed 
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This document has no legal 
value whatsover, but it has a 
very powerful moral value. 

Of course many doctors who 
have practiced in the same com- 
munity for many years, and who 
know their patients by first 
names, will raise their eyebrows 
at such formality. They prefer to 
say, “Don’t worry about the bill, 
Frank. I’ll carry you through.” 

I am merely setting down my 
methods for the individual phy- 
sician to judge as he chooses, to 
extract from as much or as little 
as he pleases. 


Among the fourth class (those 
who will avoid payment until de- 
finitely forced) are frequently pa- 
tients who seize unnecessarily 
upon the depression as an excuse 
for postponing or omitting pay- 
ment. These are the ones my doc- 
tor-acquaintance had in mind 
when he said: “They hear depres- 
sion and slow-pay on all sides un- 
til slow-pay becomes a habit with 
them, too. They no longer con- 
sider it a disgrace to owe money.” 

A typical example of this class 
was Mr. C, whose wife had been 
operated upon. I knew that he 
was employed and able to pay, 
so when he came in one day, in 
answer to my reminders, I was 
prepared. 

“These are hard times, you 
know,” began Mr. C. 


“You are right,” I parried, 
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“and I am glad you came in, for 
it gives me an opportunity to ex- 
Jain that our charges are made 
on a basis of fairness. For in- 
stance, a woman came to me the 
other day and said that she owed 
us an account of $150 and that I 
had been writing to her about it. 
She also said that she had tried 
to raise some potatoes to make a 
part payment on the account, but 
that they didn’t have enough for 
their own use, and had difficulty 
in getting through the winter. 

“‘What about your husband?’ I 
asked her. 

“‘My husband is crippled. He 
is in a wheel chair.’ 

“Where do you work?’ 

“‘At the poultry house.’ 

“‘What wages do you get?’ 

% ‘$9.00 a week.’ 
rai “What are your duties?’ 

“Picking chickens.’ 

“*You are mistaken about the 
account, Mrs. . You don’t owe 
us any money. Here is a receipt 
for your account’.” 

Turning to Mr. C I say, “We 
didn’t want her money and I don’t 
believe you would.” 

Usually Mr. C squares his 
shoulders and says, “No, I would 
not, but of course my circum- 
stances are not as bad as hers. I 
can afford to pay something.” 

Mr. C is starting to respond. 
He is, at least, more prosperous 
_ one person he has just heard 
or. 

It may require two or three 
other stories before he definitely 
shows, by his actions, that he is 
ready for this question: “Now 
what do you wish to do about 
your account?” 

“I wish to pay for it.” 

2 


This is not theory; neither is 
this case an unusual one. It is a 
simple practical plan that works. 

It is true that the physician in 
individual practice cannot al- 
ways copy this plan successfully. 
With many, it runs against the 
grain to discuss financial matters 
at all. If that is the case, the 
physician should have, if possi- 









































19 





REVELATION 
TOOTH 
POWDER 


is a dentifrice such 
as you have always 
wanted. It is ideal 
in every way and 
is a thorough 
cleanser. 


For proof we want 
you to try the pow- 
der so send your professional card 
for full size can of Revelation and 
literature without charge. 


August E. Drucker Co. 


2226 BusH Street, SAN FRANCISCO 





Liberal Sample of 
MU-COL 


Aseptic, F N a E 


Prophylactic, ppt etree 
Anti-Catar- fb Rost of niysiccans 
when it is undesir- 
rnal, able to prescribe or 
Anti-Pruritic use corrosive coal 
° r, or heno 
rN Cooling, washes. in’ effective 
ren; e ooling, 
Healing, soothing, it is a 


Post-Opera- fine prophylactic 


ti and detergent. As- 
ive an u rep Tee 
roughou e en- 

WASH tire membranous 
that Gives area. A. saline-al- 
: aline powder, easi- 
Effective ly soluble in water. 
Results. Seqerier for femi- 


nine hygiene. 


Se eeeesnawseeanamg 


Mu-Col Co., Suite 347-P, Buffalo, N. Y. 


Send sample of Mu-Col, enough for 
6 qts. FREE. 


Name M. D. 
Address 
(please attach coupon to your Tetterhead) 








i | 
Sseeeeeeeaees 

















MEDICAL ECONOmiCcs 





Comfort for the Elderly Patient 


with Urinary Infection 
ELDERLY PATIENTS with urinary 


infections, who are not in condition to 
endure radical procedures or even the 
usual diagnostic study, may frequently 
be kept comfortable from local symptoms 


for indefinite periods with 
Ez Be other treatment than 
& Caprokol by mouth. 


Send for literature. 






Sharp & Dohme 


PHARMACEUTICALS - BIOLOGICALS 
Philadelphia + Baltimore + Canada 


CAPROKOL 


(HEXYLRESORCINOL, S. & D.) 









ee — 


dh dh dod lf UM 


te 
=. 
Se 


sa4e 
Fiii2 


<< 


—y 
g14e an | 


October, 1932 


ble, a secretary to take this bur- 
den from his shoulders. She needs 
special qualifications, and must 
be carefully trained, but that is 
a subject for another article. 


Now we come to the fifth and 
last class of patients, the dead- 
beats. How can you recognize a 
deadbeat? You can’t unless he 
happens to be so reported by the 
local credit bureau. 

The best safeguard against 
this type of patient is to get full 
and accurate information about 
EVERY patient at the time of 
the first visit. 

This serves two purposes: (a) 
It scares away many a deadbeat 
who comes with dishonesty in his 

heart. (b) It simplifies later fol- 
j low-up of those who elect to re- 
main as patients. 

At this point let me say that I 
would like to see these rules post- 
ed carefully on every physician’s 
desktop: 
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1. In taking the patient’s name, 
be sure that the surname is cor- 
rectly spelled. 

2. Always ask for the full first 
name as well as the middle ini- 
tials of the patient. 

8. Record the occupation of the 
patient, or of the patient’s hus- 
band, or parent, as well as the 
concern where employed. 

4. Record carefully the resi- 
dence address, and if a business 
address is available, record both. 

5. Take extreme precautions 
with persons who give a rooming 
place, or office building, as their 
address. 

6. Take extreme precautions 
also with patients who have no 
telephone at their residence ad- 
dress. 

7. Get detailed information on 
all persons who give an out-of- 
town address. 

8. Always ask a new or un- 
known patient who referred him 
to the doctor, and record that 
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rson’s name and address on the 
ledger card. 
& 


I said earlier in this article 
that I was not hard-boiled toward 
patients. Let me modify that by 
saying that I approach the hard- 
boiled state when I meet a known 
deadbeat. 

I say something like this: 

“TI am sorry, Mr. J, but in our 
business dealings with patients 
we are forced to rely to a great 
extent upon reports given us by 
other business people in the com- 
munity. Unfortunately I find that 
you have been in dispute with 
others over the payment of bills, 
and I must ask you to make ar- 
rangements to pay for treatment 
in advance.” 

I know of a dentist who does 
an enormous practice, whose in- 
variable rule is to request a de- 
posit of twenty dollars—provided 
the work is to amount to that 
much—before he as much as be- 
gins. Smaller bills are paid for 
in cash when the work is com- 
pleted. His office is always crowd- 
ed; his time is dated up for weeks 
in advance; and he employs three 
capable assistants. Everybody 
speaks well of him, for his work 
is high grade. 

Not every physician can do 
this, or would he want to. But I 
am convinced that easily three- 
fourths of the credit losses of the 
average doctor could be avoided 
if either he or his secretary would 
exercise care in getting complete 
and accurate information about 
the patient at the time of the first 
interview, and would study the 
peculiarities of each case as it 
falls under these five classifica- 
tions, adopting an appropriate 
attitude in dealing with it. 

In conclusion, let me quote 
what a well-known specialist once 
told me, and which I have never 
been able to forget: “Charity is 
the middle name of every physi- 
cian. But when charity is forced, 
it is nothing other than being 
held up. Merely the pistol is lack- 
ing.” 
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How to Incor- 
porate a Group 


[FROM PAGE 15] nishes the capital 
and the physical equipment re- 
quired to practice medicine and 
surgery, and leaves the acts of 
practicing to the licensed physi- 
cians working in its behalf as 
employees, servants, or agents. 

Furnishing the wherewithal to 
conduct medical and_ surgical 
practice is distinctly different 
from performing the activities of 
practice.‘ This legal point seems 
to be the chief reason why many 
physicians believe that corpora- 
tions actually practice medicine 
in violation of the law. 

The corporation merely exer- 
cises the right to supply the ap- 
pliances and organization neces- 
sary to render medical and surgi- 
cal service. 
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Granting the advantages and 
the legality of group practice 
under corporate form, what are 
the steps to follow in organizing 
a group? 

Because of the marked differ- 
ences in corporation law, among 
the various States, it is an utter 
impossibility to outline a plan of 
organization which is applicable 
to all communities and under all 
circumstances. I shall endeavor, 
however, to describe certain 
fundamentals which interested 
physicians should consider before 
undertaking to work out details 
with their own lawyers. 

The first question to be settled 
is where to incorporate. Shall it 
be under the laws of the same 
State in which the group intends 
to practice, or shall it be in some 
other State? 

The reply to this question 
hinges largely on the stringency 
of the corporation laws of any 
given State. Some States have 
rendered the formation of small 
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corporations a rather impractical 
procedure. In other States the 
laws governing the formation of 
corporations are so strict that 
they become burdensome, either 
financially or otherwise. Never- 
theless, there are certain States, 
among the most prominent of 
which are Maine, Delaware, New 
Jersey, Arizona and Florida, in 
which the formation of a corpora- 
tion is a relatively easy matter. 

In this connection, attention is 
directed to the fact that some of 
the largest corporations in the 
country have obtained their cor- 
poration charters in States other 
than those in which they have 
their home offices. Such corpora- 
tions find it prudent to do busi- 
ness in the home State as a for- 
eign corporation—and, there’s a 


reason. 
e 


Any group of persons capable 
of making a valid contract may 
combine to organize a corpora- 
tion. The number required varies 
in different States; but the least 
number required is three. Also, 
in some States, the incorporators, 
or some of them, must be resi- 
dents of the State in which the 
charter is applied for. 

Where several physicians de- 
sire to incorporate but lack the 
number of persons required by 
law, any adult member of their 
family, any employee, or any as- 
sistant, may be utilized to make 
up the deficiency in numbers. In 
many States even a single per- 
son may eventually become the 
sole owner of a corporation. Tak- 
ing in persons for the purpose of 
acquiring a sufficient number to 
form a corporation under the 
laws of the State, need not in 
any way interfere with the con- 
trol or ownership of a corpora- 
tion. Usually arrangements are 
made in advance whereby the 
others relinquish their shares of 
stock as soon as the corporation 
charter has been obtained. 

Generally, the initial subscrib- 
ers to the stock of a corporation 
are also its first directors and 
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officers. Each State requires a de- 
fnite number of directors for 
each corporation; and the officers 
usually required by law are presi- 
dent, treasurer, and secretary. 
The directors are the active man- 
aging heads of most corporations, 
and they should be selected with 
care, especially in those corpora- 
tions in which they may not also 
be stockholders. 


The powers and duties of the 
officers of corporations are usual- 
ly set forth in the by-laws of 
the corporation; but in organiza- 


' tions in which those duties and 
| powers are not specified in the 


by-laws, the statute laws gener- 
ally give the following powers 
and duties to them: 

The president is the presiding 
officer over the directors and the 
shareholders. By virtue of his 
office alone, he can neither inde- 
pendently bind the corporation or 
control its property. The presi- 
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dent may be viewed as an agent 
of the corporation possessing no 
greater powers than those that 
are specifically bestowed upon 
him either in the by-laws, or as 
the result of statute law. 

The treasurer of the corpora- 
tion is the custodian of the cor- 
poration funds, and to him, as a 
rule, falls the duty of making all 
disbursements authorized by the 
directors. 

The secretary keeps the min- 
utes, has custody of the corporate 
seal, and performs such other 
duties as may be imposed upon 
him by the directors and other 
officers. 

The directors of a corporation 
have unusual powers. They are 
the administrative officers of the 
corporation, having complete 
charge of the corporation’s busi- 
ness and property. In fact, unless 
explicitly specified to the con- 
trary in the by-laws of a corpora- 
tion, the directors usually have 
the power to do anything which 
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in their judgment may be for the 
pest interests of the corporation, 
so long as their acts are lawful. 
Corporation directors have been 
adjudged by some courts as com- 
bination trustees and special 
agents, with combined powers 
which exceed those of either 
trustees or agents acting specifi- 
cally as such. 
e 


To retrace, let us assume that 
Doctors Brown and Jones are 
now engaged in practice on a 
partnership basis. Their first step 
will thus be to determine whether 
it is most prudent to incorporate 
in the State in which they pro- 
pose to conduct their group prac- 
tice, or to incorporate in some 
other State and function at home 
as a foreign corporation. Due to 
the many factors involved in 
connection with each organiza- 
tion, the answer to this question 
depends largely upon individual 
circumstances. 

The next problem for Doctors 
Jones and Brown to settle is just 
who the original incorporators 
shall be. This also depends upon 
individual circumstances. Some- 
times it is advisable that Doctors 
Jones and Brown be among the 
original incorporators; in other 
cases it may be more prudent not 
to have their names on the origi- 
nal charter at all. In the latter 
instance, they can buy their 
shares from the original subscrib- 
ers as soon as the charter has 
been granted. 

But assuming that Doctors 
Jones and Brown desire to ap- 
pear as original incorporators, 
according to all the laws in the 
United States, they cannot in- 
corporate in any State with less 
than three persons. In order to 
overcome this numerical deficien- 
cy they can get some adult rela- 
tive, some assistant, or some 
friend to fill the breach—realiz- 
ing, of course, that after the 
charter has been granted they 
can acquire all the stock of the 
third party. (This illustration 
presupposes that the State in 
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as in paroxysmal tachycardia, or 
extrasystoles, is one of the bromide 
functions most usefully performed by 


PEACOCK’S 
BROMIDES 


Peacocks Bromides exhibit a syner- 
gistic combination of the bromides 
of Potassium, Sodium, Calcium, 
Lithium and Ammonium—with the 
full sedative and hypnotic effect of 
an equivalent dose of Potassium 
Bromide—but with far greater toler- 
ance, less gastric irritation, and. less 
risk of bromism. 

Hence Peacock’s Bromides are pre- 
ferred when bromide medication 
must be continued over long peri 
ods, as in Epilepsy, Sexual Hyperee- 
thesia, Spastic Conditions of the 
Motor Tract (Multiple Sclerosis, for 
instance). 

Each teaspoonful (60 minims) 
Peacock’s Bromides contains 15 gr. 
combined bromide salts. 


OD PEACOCK SULTAN CO. 


Pharmaceutical Chemists 


4500 
Parkview Place, 


St. Louis, U.S.A. 
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THE HYPO OUTFIT 
YOU'VE ALWAYS WANTED 


With a live rubber tray. . .one that protects 
the contents against breakage when dropped 
-..prevents spilling when overturned. 


Now the makers of VIM products have given the medical profession 
a new and modern Hypo Outfit—one it has long wanted. The new VIM 
gives you freedom from breakage and spilling...a thin, convenient case.,, 
sturdily built...that fits easily into the pocket. 


In place of clumsy metallic clips or fasteners you get a live rubber tray. 
One that holds tight indefinitely—with nothing to repair or replace. 


This rubber tray absorbs the shock if dropped...prevents damage to 
the contents. It holds contents tight, even when the case is tippec upside 
down. 


Easily sterilized, without removing the syringe or needles. Put the live 
rubber tray into the sterilizer—or the entire case, removing only the vials. 


No other Hypo Outfit has such a combination of advantages—thin, 
strong. ..with bulkiness eliminated the new VIM gives you an outfit that 
fits easily into your pocket. And new freedom from petty annoyances of 
older type outfits. 


Examine this new and improved VIM Outfit at any surgical instrument 
dealer—or order it subject to return if it is not all we claim it to be. The 
price is $5.50 


Just ask for the New VIM Hypo Outfit with the contents cushioned in 
live rubber—protected against breakage and spillage—with no metal parts 
to loosen—nothing to replace or repair. And know that this thin pocket-siz¢ 
case will last you a lifetime. 


“MacGREGOR INSTRUMENT COMPANY 
Needham, Mass. 
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which the corporation is to be 
chartered requires only three per- 
sons to form a corporation.) 


Having decided these matters, 
Doctors Jones and Brown have 
their charter application drawn 
up, with the by-laws of the cor- 
poration, and send it to the prop- 
er authorities. If the application 
has been correctly drawn up ac- 
cording to the law of the State 
in which the corporation charter 
is applied for, they will receive 
incorporation papers in due time. 
They shall then have to obtain a 
license to operate as a foreign 
corporation in their home State 
before they may lawfully engage 
in practice. 

If the charter has been granted 
in the same State in which Doc- 
tors Jones and Brown are en- 
gaged in practice under a part- 
nership form, then the only fur- 
ther step required of them is to 
dissolve the existing partnership 
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according to law. They can then 
engage under the corporate form 
of group practice at once, upon 
receiving incorporation papers. 
Now, let us ask, what personal 
advantages accrue to these phy- 
sicians by having changed from 
the partnership to the corporate 
form of group practice? First of 
all, under the partnership laws 
of most States, should any part- 
ner die, the partnership is auto- 
matically dissolved. Conceivably, 
such a happening might cause 
serious troubles and difficulties to 
the other partners should dis- 
putes arise over the settlement 
of the deceased partner’s estate. 
Then too, under the partner- 
ship form of practice, debts in- 
curred by any one partner cus- 
tomarily become those of the en- 
tire partnership, for which all the 
members may be held jointly and 
severally liable. The same ap- 
plies to liability arising as the 
result of the negligent act of any 
partner, for which liability dam- 
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It provides a standard of measure- 
ment by which other things are judged. 
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as a guarantee of purity, quality and 
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any drug, chemical or medicine bearing the 
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‘Tor Relief of the 
Chronic Headachez 


When patients consult you on 
the common subject of frequent 
headaches, you invariably bring 
up the question of elimination. 


For it is generally known that 
certain types of headache result 
from intestinal toxemia, which 
has been preceded and brought 


about by faulty elimination. 


Sal Hepatica is mildly laxative 





in effect. It sweeps the intestinal 
tract free from toxic waste and 
effectively combats the trouble 
at its source. 


Sal Hepatica is efficient, palata- 
ble, and easily obtained. It has 
been favorably regarded by phy. 
sicians since 1895. Mail the 
coupon for a quantity sufficient 
for clinical test. 


Sal Hepatica « 
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may be sought. The negli- 
gent act of any one partner, as- 


| sistant, employee, or even agent 


of the partnership, renders every 
other partner as well as the en- 
tire partnership liable, so that if 
the negligent party proves to be 
execution-proof, the other part- 
ners may have to pay. 

Under the corporate form of 
group practice, one or all of the 
individual shareholders may die 
without disrupting the legal exis- 
tence of the corporation. Also, 
under this form of practice, new 
shareholders may be added, de- 
pending upon the number of out- 
standing shares of the corpora- 
tion. 

Only in rare exceptions, do the 
individual shareholders, officers, 
or directors of a corporation, be- 
come personally liable for the 
debts of the corporation. Then 
too, should any shareholder of 
the corporation, any servant, em- 
ployee, or agent, act negligently, 
so that damages for such negli- 
gence may be claimed, then the 
corporation alone as an entity is 
liable—not its shareholders, its 
employees, or its agents,. as indi- 
viduals. 

If the corporation, through its 
officers, agents, or employees, 
obligates itself beyond its powers 
to pay its debts, the shareholders 
do not, as a rule, become per- 
sonally liable for the unpaid 
debts of the corporation. 


But, you may ask, if the cor- 
poration can not lawfully prac- 
tice medicine as such, how can it 
handle the group organization so 
that its financial and professional 
conduct may not conflict with the 
law? 

In order really to understand 
this angle of the matter, it be- 
comes necessary to grasp the 
fundamental relationship exist- 
ing between principal and agent, 
as known in law. Abstractly de- 
fined; whenever any person or 
group of persons delegate to 
another a lawful right which the 
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ECONOMY 
in Liver Therapy 


= Wiiuram P. Murpny of 
the Peter Bent Brigham Hospital, 
Boston, Mass., recommends (Jour- 
nal A.M.A., March 26, 1932) the 
use of intramuscular injections of 
material derived from 100 grams of 
liver as an economical and satisfac- 
tory method of treating pernicious 
anemia. 


Solution Liver Extract 
Lederle 


is a concentrated product marketed in pack- 
ages of three vials, of three cubic centimeters 
each the material obtained from 100 grams 
of liver, Sample to physicians upon request. 


LEDERLE LABORATORIES INC. 
511 Fifth Avenue New York 
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AS YOU 
WANT IT 


INTEROL is as physi- 
cians want a mineral 
oil to be. INTEROL 
is better than U.S.P. 
Standard. It is clinical- 
ly correct. It is double- 
acting—a lubricant and 
an absorbent. And it is 
the original Russian 
Mineral Oil as used by 
the American Medical 
Profession. 


A rofessional sample of 
INTEROL will be gladly sent 
upon request. 


INTEROL 


interol Pharmacal Co., Ine., 
2346 Third Ave., New York. 


Please send me professional sample 
of INTEROL—gratis. 
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THE FIRST 








THOUGHT. 











‘Unguentine 
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Unguentine has long been the first 
thought and continues to be the last 
word in the treatment of first and 
second degree burns—BECAUSE 


. It is analgesic and antiphlogistic. 


nN 


- It is positively antiseptic and germi- 
cidal. 


aw 


. It is effective under the conditions 
of practical application—in the pres- 
ence of serum and organic matter. 


4. It is non-toxic, detoxifying—promot- 
ing quick healing, usually without 
scar. 

No other medium for treating burns 
possesses ALL these qualities. 


The Norwich Pharmacal Company 
Norwich, New York 
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second person does not possess, a 
relationship of principal and 
agent arises in which the delegat- 
ing party is the principal, and 
the party to whom the right has 
been delegated becomes the agent. 

Now, corporations, by virtue of 
being such, have the right to ap- 
point agents to act lawfully for 
them in their behalf. Conversely, 
third persons have the right to 
appoint a corporation to act as 
their lawful agent also. It follows 
that although the corporation 
formed by a group of physicians 
may not lawfully be able to prac- 
tice medicine, the corporation has 
the right to appoint as many li- 
censed physicians as it desires, to 
act as its agents to practice for 
the corporation and in its behalf. 

Furthermore, these same phy- 
sician-agents who may agree to 
practice for and in behalf of the 
corporation, have the right to ap- 
point the corporation to act for 
themselves in handling their fi- 
nancial affairs. 
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In other words, a group of 
physicians may obtain every 
benefit inherent in practice under 
corporate form, without personal- 
ly handling the revenue received 
from patients. 

The expense of incorporating 
is not prohibitive; in fact, it is 
insignificant considering the po- 
tential advantages of this form 
of practice which is the logical 
answer to state medicine and 
similar bugaboos facing the medi- 
cal profession today. 


Corporate group practice de- 
serves thorough discussion and 
study by physicians everywhere. 

By its means, doctors may do 
on a small and efficient scale 
what the big corporations are 
doing on a large scale. And, if 
they appreciate the wisdom of 
keeping laymen out, they will be 
able to render better and cheaper 
services to an institution-minded 
public. 





NEPENTHE 


A superior corrective of acute gastro-intestinal 
disorders, so common during the summer months. 
Composed of blackberry root, nutgalls, sodium 
bicarbonate, ginger and prickly ash bark, skill- 
fully blended with choice aromatics. 


Sample free to physicians upon request 


Prepared only by 


THE TILDEN COMPANY 
Pharmaceutical Chemists since 1848 


New Lebanon, N. Y. 


St. Louis, Mo. 








or ANAEMIA 


Rational in formula. ..because they follow the trend of re- 
cent medical opinion by combining Copper and Manganese 
with the regenerating power of Iron. 


Primary and secondary anemias can be successfully treated 
with Endomin Tablets, without the unpleasant sequelae of 
gastric disturbance. The dosage is 2 to 3 tablets, t.i.d. 


A quantity for clinical 
trial gladly sent to phy- 
sicians. 
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SfrROM PAGE 21] There is Brown, 
ho operates a welding shop in 
our town and who used to do a 


two years, and one day, when I 
gaw him, I asked him why he ig- 


' Fairly glaring at me, he an- 
iswered: ‘““Everyone in town owes 
me, too, Doc. I’m eating, yes, but 

hat’s only because a f 
seers in town are in debt to me.” 

“You can get sugar and flour 

and canned goods from them, 
} can’t you?” 
| “Yes, but what has that to do 
| with it?” 
» “Just this. If you can’t use all 
‘the supplies you are able to get, 
‘Til take some off your hands at 
"whatever price you are charged 
» and check it off your bill.” 
> “Will you?” Obviously, he was 
“relieved. 
| The bargain was struck. With- 
in a week, I had a_hundred- 
weight each of sugar and flour 
# and about three dozen cans of 
variegated vegetables and fruits. 

Meanwhile, I was having my 
grounds improved with flagstone 
walks; both the material and the 
labor for this job were in pay- 
ment for previous medical ser- 
vices. For the work, I paid the 
regular day-labor rates prevalent 
in our county, crediting this to 

) my patient, who would otherwise 
| have been running into debt for 
| what was a prolonged treatment. 
|The material came from a man 
' who had been my debtor for four 
or five years, and who was glad 
to be rid of superfluous stone on 
his property. So the flagstone 
walks became not only a boon to 
me but to my out-of-work patient 
» and to the purveyor of the stone. 
» About the same time I wel- 
= an opportunity to have my 
‘house painted. Bill Foster was a 
P painter whose time was by no 
means wholly occupied. He had 





next patient! 


60% of all skin diseases can be treated 
successfully by the G.P., estimates a 
skin specialist. Earn the gratitude of 
your patients by examining for, and 
detecting, these conditions during rou- 
tine visits. 

Sounds impractical? Not when you 
see Goodman's TREATMENT OF 
COMMON SKIN  DISEASES—which 
stands alone as the one practical hand- 


book for the G.P. 


It gives thorough working knowledge 
(with theory minimized) of the 13 
common skin diseases. 300 prescrip- 
tions, 72 illustrations, 350 pages of 
text, compounding directions for 
creams, lotions, ointments. Explicit pro- 
cedures for diagnosis and treatment. 

8 out of 10 patients in the G.P.’s office need 
treatment for some skin condition. If you want 
to render a complete, modern service to your 


patients, By may well consider the price of this 
book—$10.00—iow for its potential benefits. 


Just one of the clinically-tested gentotion 
could be worth that. Prove this yourself, 
on a money-back guarantee. 


IT WILL PAY YOU 
TO CLIP THIS 
COUPON NOW 





MEDICAL LAY PRESS, 
18 East 89th St., 
New York, N. Y. 


1 enclose check for $10 for the new text ‘‘Ra- 
tional Pharmaceutical TREATMENT OF COM- 
MON SKIN DISEASES,” by Herman Goodman. 
M.D. After 5 days examination, if | do not 
pd the book, | will return it and my purchase 
price will be refunded in full. 
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for colds?...Hardly! 


We put menthol into Spuds to refrigerate 
the smoke. We have a lot to say about men- 
thol in terms of cooler smoke, cleaner taste 


and mouth-happiness. 


But we never say a word about menthol 
in Spuds in terms of a remedy for colds and 
nose and throat ills... although we have 
been assured that there is a beneficial effect. 


Our reason for this is, we believe advice 
to your patients about their ills should come 
from you... their doctor. You will interpret 
the Spud facts fairly, and pass the right kind 
of judgment. And that’s all we ask. 


SPUD 


MENTHOL-COOLED CIGARETTES 
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fallen off a scaffold a year be- 
fore, and had been a patient of 
mine for three months afterward. 
When he came to me and offered 
to give my house the coat of 
paint it needed, did I accept? I 
certainly did, without hesitation. 

And then there was the hard- 
ware man, who was having diffi- 
culty with the bill for his wife’s 
confinement. He paid part of his 
bill with a half-case of eggs that 
he himself had taken in exchange 
for merchandise. The rest he 
gave me in five gallons of varnish 
and some tools I needed for gar- 
dening. 

Of the simpler forms of ex- 
change, I might mention in pass- 
ing that I collected a long-stand- 
ing bill for a pneumonia case, in 
the form of ten bushels of pota- 
toes, four hams, two slabs of 
bacon, a dozen chickens and as 
many bushels of apples as my car 
would carry away. I took care of 
the grocer’s wife, whose arm was 
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broken, and received~canned food 
supplies which will come in handy 
this winter. 

A dry-goods merchant in town, 
catching the spirit of the thing, 
asked me if I would take mer- 
chandise for that appendectomy. 
He handles men’s clothing and 
shoes, among other things, and 
I know that if I should need a 
suit, I shall be able to get it from 
him, even though said suit may 
not measure up to the standards 
I set for myself in the halcyon 
days of ’28 and ’29. 

* 


But no matter. Whatever hap- 
pens this coming winter, my 
family and I shall be warm and 
fed and clothed against the rigors 
of northern winds. 

A laborer is worthy of his hire. 
So say I. So say my patients to 
whom I have brought relief from 


suffering. But what will the 
Federal income tax man say 
about it? 
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Capsule cut in 
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seam, showing 
initials. 


Capsule intact 
showing no mark 

objectionable to 
the physician. 


AMENORRHEA 
DYSMENORRHEA and 
other MENSTRUAL 
DISORDERS 


ERGOAPIOL (Smith) proves un- 
usually efficacious in the various 
anomalies of menstruation arising 
from _ constitutional disturbances, 
atonicity of the reproductive organs, 
inflammatory conditions of the uterus 
or its appendages, mental emotions 
or exposure to inclement weather. 


As a safeguard against imposition, the 
letters M.H.S. are embossed on the inner 
surface of each capsule. ERGOAPIOL 
(Smith) is supplied only in packages of 
twenty capsules each. 

Dose: 1 to 2 capsules 

3 or 4 times a day. 


Literature on request. 


MARTIN H. SMITH CO. 
150 Lafayette St. New York, N. Y. 








THE TRENT 
LABORATORIES 
310 Central Ave., West 
Cleveland, Ohio 
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TRY TRENT.. 
Physicians are prescribing TRENT 
in preference to plain Sodium Per- 
borate because: (1) Patients prefer 
its pleasant taste. (2) TRENT con- 
tains Ortho-lodo-Benzoic Acid, a 
valuable carrier of non-irritating, 
non-toxic and non-staining ele- 
mental iodine in combination with 
Sodium Perborate. (3) TRENT is 
conveniently packaged to insure 
proper dosage. 


Have you tried TRENT? If not, 
write today for a package for 
clinical test or personal use. 
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You Can Lead 


[FROM PAGE 61] physiological sur- 
vey being made of every one 
of my patients. This consists 
of (1) an electrocardiogram; (2) 
a basal metabolism check-up; (3) 
a complete blood chemistry. 

Many patients rebel. Many 
prefer to guess. My philosophy 
with this type is simplicity itself 
—‘Why take time to teach a 
Chinaman the alphabet if he 
won’t try to learn it?” This type 
drifts around to other colleagues, 
and probably drifts away from 
them too. But a few sturdy pa- 
tients stick to the health exami- 
nation, once they are sold on its 
life value. These become the van- 
guard of medicine’s future hope. 

However, invariably, I ask 
these patients one leading and 
very essential question before 
giving up the effort. 

This question is, “Would you 









MEDICAL ECONOMICSIE 


ride in an ignorantly built 
untested elevator if you were 
ing to the top of the Woolwo 
Building in New York?” 

“Why, no, Doctor,” invariably: 
comes the reply. i 

“If you could save your 
sight by a yearly examinatic 
would you do so?” is anoth 
query I often spring. And anothy 
er in quick succession is, “Wow 
you refuse to have your 
X-rayed if you knew it would 
save you from being bed-ridden 
from rheumatism or from heart 
disease?” 

Frequently such questions and 
their logical answers break the 
ground between the physician 
and his hearer. Out of every 
hundred men or women who were 
previously bored, or actually an- 
tagonistic, there will be found a 
few who are receptive to the 
health examination idea. 

It is toward this few that we 
can and should devote our kind- 
liest efforts. 














A real advance in 








MODERN DIETETICS 


In combining ADGENE with milk, Ameri- 
can doctors now have a food beverage of 
exceptionally high nutritive value. 
ADGENE is composed of carbohydrates, 
proteins, calcium, and phosphates. Sugar, 
cocoa and barley are elements, the latter 
modifying the fresh cow’s milk. Where 
cow’s milk is contra-indicated, ADGENE 
may be made with water. 

Indicated in every condition, at any age, 
where a food or nerve reconstructant is 
required. Easily tolerated and assimilated. 
Not advertised to the public. Send for sample. 





ADGENE, Inc., 
Paterson, N. J. 


Please send me professional sample of 
ADGENE—gratis. 


Dr. 
Address 























| LUMBAGO 
i When Relief 
| PHEUMATISM From Pain 


| ARTHRITIS Is Essential 
PRESCRIBE 


When your patients, old and young alike are affected and 
pain is the prime factor, TONGALINE affords relief in a 
few hours—at a small cost—Fall weather with its rapid 
temperature changes catches many unawares—causing sud- 
den painful attacks of lumbago—rheumatism, arthritis and 
the like—the progress of business—the home and the 


school—is retarded unless quick relief is obtained. 


TONGALINE is an eliminant—prevents retention of toxic 


products—with greater effectiveness than Salicylate alone. 


The formula is on every package—the literature is con- 


vincing. 


vs 


MELLIER DRUG COMPANY, 
2112 Locust Street, St. Louis, Missouri. 
Yes, send liberal sample of TONGALINE. 
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MOST EFFECTIVE FOR 
NOSE AND THROAT 


SOOTHING, anticongestive 

preparation for local treat- 
_ment of the nose and throat. 
Used by nasal instillation; as a 
gargle; and by inhalation, with 
a nebulizer. 


Formula. Mistol contains in 
suitable proportions, camphor, 
menthol, eucalyptol and chlorbu- 
tanol in a light liquid petrolatum 
vehicle. The viscosity of the li- 
quid petrolatum is such that it 
spreads rapidly and evenly over 
the mucous membrane and keeps 
the medication in contact with it 
for the longest possible time. 


Indications. For relief of 
common cold, laryngitis and 
-ronchitis; to check congestion 


and discharge in conditions of 
nasal catarrh; to alleviate minor 
irritations of the throat; and as 
an aid in the relief of acute par- 
oxysms of asthma and hay fever. 


Mistol & 


Fer head colds and sore throat 
MADE BY THE MAKERS OF NUJOL 


Note: This advertisement was written by 
a registered physician. © 1932 Stanco Inc. 


Administration. The Mista 
dropper is rounded at the end 9 
as to avoid any possibility of in. 
jury to the nasal membranes, 

In order to have the medica- 
tion reach the affected parts, 
Mistol should be dropped into 
the nostrils with the head held 
well back until the liquid is felt 
in the back of the throat. When 
gargled, Mistol has been found 
effective in treating minor affee- 
tions of the throat. It may also 
be vaporized with a nebulizer, to 
reach the upper bronchial tubes 
by inhalation. 

Quality. Behind Mistol is an 
organization having access to the 
world’s finest raw materials, the 
latest and most complete labora- 
tory equipment, highly trained 
chemists and unsurpassed manu- 
facturing facilities. The honor 
and reputation of the manufae- 
turer of Mistol stand as a guar- 
antee of its quality. 








